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Federal control of oil production is uncon- 
stitutional Judge C. B. Ames, chairman of The 
Texas Co., told the congressional committee 
investigating the oil industry with a view to 
recommending control legislation to the next 
Congress. A state compact plan was suggested 
as a substitute for federal control. 

In the photograph above Judge Ames is 
standing at the right facing four members of 
the congressional committee. Members of the 
committee, left to right, are Edward A. Kelly 
(D), Illinois; William P. Cole, Jr., (D), Mary- 
land, committee chairman; Carl E. Mapes (R), 
Michigan; and Charles A. Wolverton (R), New 


Jersey. 
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Workable Plan to End “Hot” Oil Lies 
Unused in Washington's Files 


TYLER, Texas, Sept. 22 
LOGICAL plan to end the 
“hot’’ oil racket in East 
Texas is reposing in some 

file in Washington. It has been 
there for some weeks. 

Why no action is taken is not 
ascertainable here. The word 
has spread through the field 
that, because of inter-depart- 
mental friction, the federal gov- 
ernment is impotent. 

This is quite encouraging to 
those refiners who receive the 
crude oil produced in this field 
in excess of the state’s allow- 
able, refine it and ship the prod- 
ucts. 

Simply stated, the plan is that 
of controlling movement of oil 
from the field, both crude and 
refined products. 

The idea of patrolling leases 
to try to detect the cheaters in 
the act of producing more than 
the Texas Railroad Commis- 
sion’s allowable was abandoned 
long ago by the commission. 

It is only when reports come 
in that certain wells are wide 
open or have been producing 
for a time at a rate much great- 
er than that required to secure 
their quota that the commission 
agents go to the wells. It is ob- 
vious to anyone that 14,500 
wells cannot be watched all the 
time. The outlets for the oil 
can be policed, however, and the 
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machinery is installed to do it. 

While hearings go on in 
Washington, at which witnesses 
argue for and against legisla- 
tion of doubtful constitutionali- 
ty, a potent weapon that will do 
the work has been fashioned but 
is unused. 

The industry is familiar with 
the campaign started early in 
August by the railroad commis- 
sion to stop “hot” oil. It at- 
tempted to restrict shipments to 
legally produced oil. It suc- 
ceeded pretty well, as to intra- 
state movements. The railroads 
took the position that the state 
could not interfere with inter- 
state movements. Hence, ev- 
erything started to move inter- 
state. 

The state was set for federal 
action right there. Attorneys 
on the ground for the Petroleum 
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The tank farm at the Continen- 
tal Oil Co. refinery at Ponca 
City, Okla., is shown on this week’s 
cover. Photograph by FRANK 
LEE, 800 N. W. 34th St., Okla- 
homa City. 











Administrative Board wanted to 
go into federal court and ask 
for injunctions against the rail- 
roads, forbidding them to ac- 
cept shipments whose legality 
had not been proved. The state 
itself could not enter federal 
court. 

Remarks of a federal judge 
in court recently in preliminary 
skirmishes over a suit filed by 
several refiners to restrain the 
state, led P. A. B. attorneys to 
believe he would grant such in- 
junctions. But they had no au- 
thority to take such action, al- 
though they have made repeat- 
ed requests of their chiefs in 
Washington. The latter seem to 
run into some kind of log jam 
themselves and that is the way 
it has been for months. 


So the opportunity passed. 
Since then the state has been 
stopped temporarily in its ef- 


forts to control shipments, but 
it is believed that the interrup- 
tion is but temporary. A bill 
is pending in the present special 
session of the legislature which 
will confer upon the commission 
the authority which a state dis- 
trict court said it lacked. The 
new law will permit the commis- 
sion to require its approval on 
all shipments. As this is written 
it seems that the bill will pass. 
If it doesn’t, the commission at- 
torneys feel certain that the dis- 





trict court will be reversed on 
the appeal which has been tak- 
en from the decision which re- 
strains the commission in its ef- 
forts to control shipments. 


But there is no reason why 
the federal end should not be 
attended to speedily. ‘“‘Hot’’ oil 
in the field is estimated at 8&5,- 
000 to 95,000 barrels. The buy- 
ing program now under way de- 
pends for its success upon en- 
forcement of proration. It’s 
like trying to mop up the ocean 
with a sponge unless enforce- 
ment is had. Somewhere in 
Washington a jurisdictional dis- 
pute, or sheer inertia, is keeping 
a major industry teetering on 
the edge of a chasm. 


FTER months of trying to 

accomplish something and 
getting no assurance that any- 
thing ever would be done, 
Charles I. Francis, special solici- 
tor for the Interior Department, 
has decided to give all his time 
to his own practice. Mr. Francis 
is an attorney whose ability was 
well Known. He has practiced in 
Texas many years. His appoint- 
ment was hailed with delight by 
oil men who wanted action in 
Kast Texas. 


It is known that he tendered 
his resignation some time back. 
That resignation has not been 
accepted, but Mr. Francis has 
entered the law firm of Vinson, 
Elkins, Sweeton & Weens, at 
Houston, and is devoting all his 
time to private practice. His 
friends explain that he was will- 
ing to sacrifice his time to pub- 
lic business so long ashe 
thought there was a chance to 
do something, but that he had 
become convinced that the set 
up in East Texas was unwork- 
able and that there was no way 
of getting it changed. 

Mr. Francis was convinced 
that control of the rail and pipe- 
line outlets to East Texas was 
an effective and entirely legal 
way of handling the job. No 
authority was ever given him to 
institute Suits along this line, 
nor, in fact, on anything else. 


M.S. McCorquodale, who was 
appointed to assist Mr. Francis, 
remains in the Tyler office. He 
is a Houston lawyer with five 
years’ experience in the U. 8. 
district attorney's office. He is 


doing what he can, which is lit- 
tle, under present conditions. 

A situation exists in East Tex- 
as with respect to federal ef- 
forts that might as well be 
aired. There is the division of 
investigations of the Depart- 
ment of the Interior, which is 
supposed to find the evidence. 
There is the law division, func- 
tioning under the Petroleum 
Administrative Board, of which 
Mr. McCorquodale is at this 
time the sole representative. 
Both divisions are under Ad- 
ministrator Ickes. 


Beyond wishing each other 
“food morning” there is no 
communication between the two 
divisions. The’ investigators 
have an office on the 8th floor 
of a building in Tyler, the law 
division is on the 6th floor. The 
investigators neither tell the 
law division of anything they 
have found out nor do they ask 
for advice. They have specific- 
ally refused information when 
asked for it. 

The Papoose case was one in- 
stance. The law division offered 
its services in preparing evi- 
dence as to alleged illegality of 
that cargo. The investigators 
declined the assistance and 
worked up their affidavits and 
exhibits, sent them to the U. 8S. 
district attorney who forwarded 
them to government attorneys 
in California. 

Right away came a frantic 
call from California for the law 
division at Tyler to get what 
was needed; that the evidence 
that had been sent was not ade- 
quate. Whereupon the law di- 
vision with the assistance of the 
railroad commission, prepared 
the evidence and sent it by tele- 
graph. Capt. E. N. Stanley, 
chief enforcement officer for the 
state in East Texas, assigned 
five men to the job and practi- 
cally everything that was used 
in the trial came from _ the 
state’s records. 


Nobody understands this lack 
of co-operation between two di- 
visions of the same department, 
working on the same task, but 
the ‘thot’? oil boys Know about 
it and would greatly dislike to 
see the situation changed. What 
the investigators are working 
on nobody outside that organi- 
zation seems to know. The im- 
pression in the field is that they 


have no plan at all. Presum- 
ably, their reports find lodg- 
ment in the office of their chief, 
Louis R. Glavis. Maybe some 
cases go to the Department of 
Justice for approval and dis- 
patch to the appropriate district 
attorney; if so, nothing has 
come of such action. No suits 
have been filed and it has gen- 
erally been assumed that the 
federal government was wait- 
ing for the U. S. Supreme Court 
to decide the Amazon Petroleum 
and consolidated cases. 


It is .asserted by attorneys 
that there need be no waiting 
on the Supreme Court insofar 
as supervision of interstate 
shipments is concerned. The 
authority of the federal govern- 
ment in this matter was conced- 
ed in the Bryant decision in the 
Panama and related cases. The 
oil administrator all along had 
the means at hand to police pipe- 
line and rail movements and his 
lawyers in the field have plead- 
ed for approval to proceed. 


HE railroad commission has 

a comprehensive system of re- 
ports on production. It knows 
the allowable production of 
every well in the field and the 
storage is gauged regularly. It 
is in position to tell from its rec- 
ords whether a refinery is get- 
ting more oil than the wells 
from which it receives oil are 
entitled to produce. The com- 
mission has co-operated with 
the federal agents all the way. 
It has contended that the way 
to stop the “hot’’ oil is to deny 
permission to move it from the 
field. 


Federal injunction against 
railroads and pipelines, prohib- 
iting movement of oil or prod- 
ucts whose legality could not be 
established, would be respected. 
Judge Bryant has given one 
demonstration in recent months 
of what he will do to any vio- 
lator of his orders. One refiner 
who tried that got a 90-day sen- 
tence. He appealed and was re- 
leased on bail, but the betting 
is that the circuit court will sus- 
tain the sentence. 

The refiner who attempted to 
ship products in interstate com- 
merce in a volume greater than 
the reports made to the railroad 


(Continued on page 13) 
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Comment on Oil and the Code, at Washington 


By Warren C. Platt, Editor 


WASHINGTON, Sept. 22 

T NOW looks as if the oil industry is going to 

be most fairly investigated and reported on 

by the Cole Committee of the House, appoint- 

ed this spring on the failure of the Thomas-Dis- 
ney federal crude oil control bill to pass. 


The Cole Committee is to report on what leg- 
islation, if any, the industry needs in regard to 
crude oil control and conservation. The com- 
mittee has investigated the fields in person and 
has held hearings, just closing those in Washing- 
ton today. Further and final hearings will be 
held at Oklahoma City and Dallas, in Novem- 
ber. 


Men who have watched the hearings and par- 
ticularly those who have visited with Chairman 
Cole and members of the committee in person, 
are convinced the committee has approached its 
task with an open mind and a strong determina- 
tion to keep free of bias throughout. 

That is a striking contrast to practically every 
other congressional or state legislative investi- 
gation in the history of the industry. Hereto- 
fore such investigations have been started for the 
sole purpose of convicting the industry of what- 
ever those responsible for starting the investi- 


gation had in mind and the resulting reports 
have generally been unfair and far from the 
truth. 


The last such raw deal was the investigation 
by the senior LaFollette, aided by Brookhart, 
in the senate a few years ago. These two, when 
they found themselves getting a water haul, did 
not hesitate to violate every rule of evidence 
and then add a few lies in their report for good 
measure. The investigation cost the government 
a lot of money and it cost the industry by con- 
servative estimate more than $300,000 and. it 
all amounted to just nothing at all in the end. 


The present investigation of course, is typical- 
ly congressional, where a lot of facts are asked 
for in writing and then witnesses who could not 
possibly carry those facts in their heads, are 
asked for some of them on the stand. The ques- 
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tioning, like all congressional affairs, is for the 
benefit of the audience and newspapers. 

Much time and money could be saved for both 
parties if the facts were asked for and then 
studied and witnesses called and questioned 
only to explain and supplement the facts. But 
that would not get much stulf in the papers. 

Then, of course, some one, as in every investi- 
gation, had to discover the fact that oil com- 
panies in a given territory where there is hot 
competition are prone to ask the same price. Con- 
gressman Wolverton, of Camden, N. J., where 
a dirty price fight has been in progress, wanted 
further explanation of this phenomenon and 
said he could not understand it. 

Chairman Farish, of the Standard of New Jer- 
sey, who happened to be on the stand, patiently 
explained that this represented the extreme in 
competition, no one could afford to go lower, and 
that a varying range of prices for substantially 
the same article would mean that the low man 
got all the business. One can’t think that Wol- 
verton is that dumb, but only making up a bit 
of political dope for his home town. 

All told the present investigation holds every 
promise of the industry getting a square deal. 


Still Talking Price Fixing 


HE Planning and Co-ordination Committee is 

still up to its old trick of enveloping in secrecy 
matters that the industry as a whole should 
know, because it still adheres to Administrator 
Ickes’ early command that it is entirely under 
his direction and cannot speak for itself. We 
have condemned this before and perhaps some 
day Ickes may realize that one reason, perhaps, 
for the present mess that the code is in is this 
very policy of secrecy, of holding out on the in- 
dustry what it is justly entitled to know. 

The oil industry is putting up some $400.000 
a year for the expenses of the P. & C. Committee 
to say nothing of State Committee expense and 
it also is putting up some $1,800,000, through a 


special tax on crude and gasoline at the refinery, 





for the expenses of Ickes’ oil administration. Yes, 
the administration of the oil code comes high ana 
it is growing in cost rather than decreasing. 
Pretty soon no one will be working at their busi- 
ness but only at code work. In view of who is 
paying the bill one would ordinarily think that 
the industry might be entitled to a peek at some 
of the mental processes making up the machin- 
ery. 

Of late the P. & C. Committee has again con- 
sidered asking Ickes to fix prices. This subject 
was vigorously discussed only a week ago, three 
members present urging price fixing for tank car 
markets at least during this ‘‘emergency.”’ Sev- 
eral weeks ago, the committee, or those present 
and voting, supported price fixing in low areas 
for the emergency of a price war, while the fact 
is a majority of the committee is unquestionably 
against any form of price fixing. 

Any form of price fixing by government, 
whether temporary or permanent, whether na- 
tion-wide or local, brings up many questions. It 
means government fussing with something that 
it never has before done in this country. It 
means a regimentation that undoubtedly will be 
most distasteful to every one. It means setting 
up government machinery to study costs and to 
supervise and it also means putting cogs in that 
machinery to represent the ‘“‘consumer.” That 
last is where the real trouble will start. The 
“consumer,” particularly as represented here 
in Washington, is interested in only one thing 
and that is the lowest price he can get, regard- 
less of profits. According to the men who have 
worked under price fixing in other countries, 
that is the way it has always worked out abroad. 

No industry should recommend price fixing 
without a thorough understanding and study of 
the subject; without knowing the experience ot 
other countries. The oil industry is not familiar 
with this experience. Furthermore, no group of 
men should undertake to speak for others on 
such an important subject without instructions. 
Certainly the P. & C. Committee has no authority 
to speak for the oil industry on this subject. If 
by chance the committee should make such a 
recommendation finally, any group in the indus- 
try, or any single company or individual, would 
be entirely justified in disavowing the act. 

While the P. & C. Committee should really 
conduct its business in public, so far as the oi] 
industry is concerned, it most certainly should 
carry on its discussions on this highly impor- 
tant fundamental subject in the sight and hear- 
ing of every one in the oil business. I happen 
to be a member of a publisher’s code authority 
and I certainly would refuse to even discuss such 
a subject in private, let alone take any action 
on it, until I knew for certain just what the 
people I represent wanted me to do. Then I 
would make sure that their decision had been 
arrived at on sufficient facts and after due de- 
liberation. 

| * 1 


Holds Out on Labor Section 


NOTHER thing the P. & C. Committee is 
holding out on the industry is the fact that 
it reversed its position, months ago, on its “‘in- 
terpretation”’ of the labor section of the code by 


10 


which the Committee undertook to amend the 
code and say that lessees of service stations and 
their employes are to be considered as employes 
of the supplying company. Thus their hours of 
work and minimum wages under the code would 
be guaranteed by the supplying company. 

The P. & C. Committee got into this jam in 
the first place, it is reported, because it under- 
took to recognize a ‘‘deal’’ made by several of 
its members with the labor unions in order 
seemingly to avoid a 40-hour week. That the 
members were not authorized to negotiate any 
such deal did not seem to occur to the commit- 
tee. 

Some companies, although not believing in 
this ‘“‘interpretation’’ went along with it. Others 
refused to, on advice of their lawyers. Anyway, 
there were enough individually owned stations 
and leased stations so situated as to run their 
own business, as to penalize any competing com- 
pany that undertook to abide by this interpreta- 
tion because it is well known that a station 
owner will work as many hours for whatever 
money he wants to and there is nothing in the 
Constitution to the contrary. 


OW that the service station attendants’ union 

has been asking impossible increases in 
wages and conditions, the situation is put up to 
the oil companies all the stronger, because they 
cannot compete with leased stations operating 
all hours of the day and night for whatever they 
can make, with the companies held to a higher 
cost by several cents or more a gallon. 

Companies that did try to go along with the 
interpretation are now leasing out their stations 
as fast as they can and refusing to guarantee 
either wages or hours. It won’t be long now un- 
til some companies will have nearly all their sta- 
tions under lease. 

In June the P. & C. Committee asked a special 
committee of six prominent oil industry lawyers 
for an opinion on the “interpretation” and their 
reply was to the effect that it is poor law. 

Thereupon the P. & C. Committee rescinded 
its action adopting the “‘interpretation” but the 
Petroleum Labor Policy Board will not agree to 
this. That board is trying to work out some sort 
of a compromise which will stick the companies 
for more hours and wages even though their 
competitors are not bound by the same wage 
provisions. 

When such an important action is taken the 
Commitee should at once make it known to the 
industry, and so should the labor policy board 
but these bureaus are not always that American. 
The P. & C. Committee owes this to the indus- 
try so that each individual can gauge his own ac- 
tions. As it is a lot of companies are still strug- 
gling with this impossible ‘law,’ ignorant of 
the action of the P. & C. Committee and ignorant 
of the legal opinions which the Committee has 
obtained, as well as ignorant of how the Com- 
mittee got into the jam in the first place. There 
are probably a hundred or several hundred men 
representing oil companies who through their 
activity on important code work necessarily 
know of this fiasco of the P. & C. Committee and 
who can and are acting on their knowledge of 
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its illegality. But the rest of the industry is still 
in ignorance and that is not fair, nor just. 


Texas Scale of Margins Delayed 


HE sliding scale of margins for dealers as pro- 

posed by the Texas Code Committee, F. M. 
Lege chairman, is being delayed in the market- 
ing committee of the P. & C. Committee because 
the latter committee has not had a meeting for 
some time. The marketing committee under- 
took to handle the subject by mail, the result 
being a six to six vote with several not voting. 
One major company in particular is opposed to 
the schedule, all others operating in Texas are 
for it. 

With such a preponderance of approval of 
those in Texas, it is too bad the plan cannot be 
tried out because it is based on the sound idea 
that the dealers will share in narrow margins as 
the price above the cost of crude declines, and 
profit from the wider margins as it increases 
above crude cost. 

There is some chance that those approving 
will go ahead with the plan anyway and see how 
it works out. Reputable dealers are reported to 
be strong for it but of course it does not please 
the trackside and co-op boys who profit most 
when margins are wide. 

While the world may not come to an end if the 
marketing committee does not hurry up and 
hold a meeting on this subject nevertheless there 
has been too much delay and talk in that com- 
mittee on a lot of important matters, and this 
delay, when added to by the Petroleum Adminis- 
trative Board, as has been often the case, costs 
the industry much money. 

The idea of all oil companies, big and little, 
for narrower dealer margins is getting almost 
unanimous, so granting the Texas companies the 
privilege of trying out this plan is right in line 
with real progress in marketing 


Ickes Doubts Marketing Code 


IL Administrator Ickes last week supported 

the idea of many oil men that there should 
be conservation and control of crude oil after the 
codes have expired next June but that there is 
not yet enough evidence to form an opinion as to 
what to do with the marketing code after that 
time. The Oil Administrator ably urged the 
cause of crude control before the Cole Congres- 
sional investigating committee last week. The 
industry, through very great importance, to 
every citizen, of crude oil and the necessary way 
in which it has had to be produced to date, can- 
not escape some form of crude control. The 
lawyers and courts will probably have to settle 
whether that control shall be by state compact 
or direct federal intervention under its ‘‘war 
powers,” but control there will be. 

The exercise of this control will also mean a 
certain amount of refinery control, whether 
much or little will depend on developments in 
the next few months, on how the refineries con- 
duct themselves and the political situation. 

The opinion, however, seems to be growing 
rapidly that the marketing section of the code 
should not be continued and, if possible, should 
be materially cut down or eliminated entirely. 


September 26, 1934 


Reports continue to trickle out of code meetings 
of how federal district attorneys are unim- 
pressed by the “evidence” presented to them for 
prosecutions of alleged code violators. These 
attorneys insist that it simply is not evidence 
that is handed them. 

There is no use longer to try and hide the 
defects of the marketing code nor to bluff about 
its enforceability. There is no use to try and wait 
another year—or more—to see if it can be made 
to stand up in court. Oil companies will be in 
bankruptcy before that time. 

Quick decision should be possible as to what is 
good and what can be enforced or which will be 
universally adhered to because it is good busi- 
ness todo so. With such a decision oil men can 
zo ahead all on the same basis. 


* * * 


More Comments on Code Editorial 


Herewith are published more letters from men 
in the oil industry commenting on the proposal 
of NATIONAL PETROLEUM NEws that the American 
Petroleum Institute appoint a special committee 
representative of the entire industry, to survey 
and study the oil code at once and recommend 
to the industry the portions of the code that 
should be kept. 

The editorial in question, ‘‘Let the Industry 
Say as to the Code,’”’ appeared in the Sept. 5th 
issue of NATIONAL PETROLEUM NEws. 


By E. H. Foster, Secretary, Colorado Petroleum 
Marketers’ Association, Denver 


“T particularly agree with your statement that 
the Government should either proceed to actual- 
ly enforce the Oil Code or to announce its ina- 
bility to do so. Within the field of my acquain- 
tance there are numerous outstanding instances 
or cases where individuals earnestly endeavored 
to comply with the Oil Code and saw their busi- 
ness rapidly taken away from them by others 
who entirely disregarded the Oil Code.”’ 


By Max L. Wickersham, Secy. Indiana Independ- 
ent Petroleum Association, Indianapolis 


“The concentrated extract of thirty-one ele- 
ments (Rules) to produce a ‘cure all’ for paraly- 
Sis of the oil industry has been diluted with in- 
terpretations until the original pint container 
now takes on a ten gallon measure appearance 
the ultimate result of the P. and C. Committee’s 
attempt to please instead of protect. 


“The gentlmen on the P. and C. Committee 
are entitled to the respect of the whole industry 
for their time, sincerity and hard work to accom- 
plish the impossible without the full support of 
the Federal Government. 

“We actually had visions of fair play, price 
stabilization, a patriotic spirit that our profits 
would pull the hungry from the soup lines, that 
the oil industry would be the shining light and 
a beacon to guide this great nation back to rea- 
sonable prosperity and contentment. The whole 
industry responded with hopes that the rubber 
in the Federal Oil Code would be stretched to 
protect every conceivable angle, but above all 
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that a fair profit could be earned and living 
wages be paid. 

“Lord High Ickes, General ‘Johnson and the 
Petroleum Administrative Board put the ‘‘Red 
Tape Mills’? to work and wound it around the 
oil industry; at the Same time weaving a cocoon 
around themselves making it impossible to pene- 
trate, 

“The industry little realized that the original 
code was a first reader course in educating army 
men for government control of a twelve billion 
dollar industry to be dissipated on the altar of 
politics. The magnanimous purpose of the 
N.R.A. and the Petroleum Code was to protect 
the little man in business, aS well as the large 
companies. What are the results in Indiana” 
There is an aroma of ‘stable’ in Stabilization. 
The Stabilization Committee to date has not held 
a meeting. Prices are tumbling in many sec- 
tions. At Vincennes regular gasoline is selling 
for 10 cents, including tax; 12.9 cents at Bedford 
and Bloomington; 14.9 cents at Terre Haute and 
Brazil and the small operator is a code violator 
unless he observes hours, wages, posting, and 
Rule 4 prohibits selling below cost. One inde- 
pendent jobber has a gross profit of (.58) hun- 
dredths of a cent at his own station. How can he 
allow a dealer 4 cents? Has the P. and C. Com- 
mittee, the Petroleum Administrator, The Pe- 
troleum Administrative Board and General John- 
son obtained any protection to the little man 
when they permit the integrated companies to 
dominate and destroy, making no overture to 
adjust or compromise? The blame tor lack of 
respect for the Petroleum Code in the industry 
rests on the shoulders of the P. and C. Commit- 
tee and the whole childish set up. It’s a new 
deal, but a missdeal insofar as the petroleum 
industry is concerned. 

“A major executive, who has always shown a 
fairness to the independent jobber, recently re- 
marked: ‘You can’t code human nature.’ We 
recall the prohibition days—after the first year 
or two respect for the law was lost—with lop- 
sided oppression, with weak prosecution—man 
turns for self protection and disrespect for the 
Petroleum Codc.”’ 


By J. Edgar Pew, vice president, Sun Oil Co., 
Philadelphia 


Whatever the advantages were that industry 
might have had from the code, I believe these 
have been more than dissipated, because they 
have so enmeshed themselves in a vast net of de- 
tails and interpretations that they have lost sight 
of the fundamental things that might have 
helped industry as a whole. 

The labor provisions were largely justified, 
but these have been so changed and perverted 
that they are rapidly becoming a menace to in- 
dustry. 

Their opportunity to help the oil industry 
from a producing standpoint, which I believe 
the Federal government could have done, has 
been so meshed up in red-tape as between the 
various departments and various agencies with- 
in the departments, that relief from this source 
seems a forlorn hope. 
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By A. J. Fiore, Fiore Coal & Oil Co., Madison, 
Wis. 


In your letter of September 14, you ask me if 
I read your editorial of September 5. You bet I 
did! I just wish that we had more fighters like 
you in the oil industry. As long as this Oil Code 
is to be run from Washington with the pressure 
received from Wall Street and Chicago, the in- 
dependent jobbers are going to be out of luck 
and we shall continue to be out of luck until the 


jobbers get together and stick together. 


The oil jobber reminds me of a _ politician. 
When he runs for an office he goes to a farming 
community and he sympathizes with all the 
farmers problems. He says that the farmer 
should have this and that, but he does not dare 
tell the farmer that he should spend his money 
locally within the city or state if possible. The 
farmer buys his oil from major companies. He 
buys his tires and accessories from Sears and 
Montgomery Ward. He is as much to blame for 
this depression as we are. At the same time that 
the politician is sympathizing with the farmer 
he does not dare tell him where to buy for fear 
that he will lose the vote. 

That is the trouble with the independent oil 
jobbers. We patronize the major companies and 
work against the little refineries, and all the 
benefit that we derive is to have them fight 
against us for less margin; they write a contract 
under the Standard Oil Company of Indiana, 
they appoint their own crowd at Washington. 
The little jobber never has anything to say. This 
buying pool is nothing but a plan to crush the 
fair independent jobber. They don’t have any 
cure for unfair competition, and whatever they 
do they do against the independent jobbers. 

Why don’t they guarantee the independent 
jobbers a margin locally and fight this unfair 
competition? Why don’t they have a local con- 
ciliation board so that we can iron out our own 
problems? They could have representative major 
company agents and also some independent job- 
bers. I do not mean major company representa- 
tives who are tank wagon men, what I mean by 
major company representatives is someone who 
Will represent his division, and some independ- 
ent jobber who is known to be honest. Instead 
of holding the meeting in Chicago and cutting 
the prices in 12 states without any warning, the 
jobbers could have their problems worked out 
more satisfactorily. 

The oil jobber is worse off than the farmer. 
because the farmer gets in a “hole” the govern- 
ment loans him money at a low rate of interest. 
and no one dares to foreclose, but when the oil 
jobber gets in bad he has no chance because he 
gets his shipping sight‘drafts. He has to pay the 
federal tax on all gasoline within invoice date: 
he has to put up a state bond equal to twice the 
amount of his sales per month; he has to donate 
to every church in the community: he has to do- 
nate to every social affair that is staged, but 
when it comes to running his business as a local 
concern, he may be right but everyone says he’s 
wrong. , 


(Continued on nage 44) 
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Hot Oil Plan 


(Continued from page 8) 


commission indicated he 
make from the crude he _ re- 
ceived would be out of luck if 
railroads required the OK of a 
federal agency on the shipment. 
The federal agency, working 
with the state and using its rec- 
ords, could spedily handle all 
requests for approval of ship- 
ments. 


could 


Refineries and topping plants 
in the field handle about a halt 
million barrels monthly of ten- 
dered oil. The state’s records 
show which refineries get legal 
oil and the amount. Some of 
them get no tendered oil at all; 
yet operate at the rate of 1000 
barrels per day or more. Others 
use quantities of crude greatly 
in excess of what is shown by 
the tender records. Denial of 
the use of the channels of com- 
merce for all oil not properly 
shown to be allowable is the 
simple and effective remedy at 
hand. 

What chance is there that 
anything will be done along the 
line suggested by the lawyers 
and indicated by Judge Bryant 
in some rather pointed remarks 
from the bench recently? No- 
body knows. The log jam has 
existed in Washington for sev- 
eral months. Where the _ re- 
sponsibility rests for this condi- 
tion cannot be determined in 
East Texas. 

The procedure now is for all 
cases to be filed by local district 


attorneys. The district attor- 
ney for East Texas lives in 
Beaumont, some 200° miles 


from the field. He has one as- 
sistant. The law department 
of the PAB at Tyler is willing 
and anxious to help the district 
attorney; he has given every in- 
dication that he will work with 
that law division. But the neces- 
sary authorization is lacking. 
The suggested remedy hasn't 
been tried, hence no adverse 
court decision stands in the way. 
Courts, in fact, have sustained 
the sections of the NIRA author- 
izing the President to prohibit 
shipments of “hot” oil in inter- 
state commerce. The procedure 
suggested in this article is noth- 
ing more than the vitalizing of 
that NIRA provision. 
1934 
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Majors’ Executives Against Federal Oil 


Control, They Tell Cole Committee 


By A. M. Petty 
N. P. N. Staff Writer 


>») 


WASHINGTON, Sept. 22 
EARINGS of the Congres- 
sional oil investigating 
committee, which con- 

cluded today, indicate a decided 
change of sentiment in the in- 
dustry on the question of feder- 
al control of crude oil produc- 
tion. 


Last spring when the Thomas- 
Disney Oil Bill, containing pro- 


visions for direct production 
control, was pending in Con- 
gress, most of the industry 


seemed to favor it. In fact, Ad- 
ministrator Ickes said 95 per 
cent of the industry supported 
this legislation and that it was 


opposed only by the “hot” oil 
interests. 
Testimony before the Cole 


committee indicates most of the 


large companies now favor an 
interstate compact between the 


oil-producing states providing 
for state production control. 


A committee representing the 
participating states would fix 
the national allowable of crude 
production and allocate it to the 
producing states under this pro- 
posal. Enforcement and estab- 
lishment of quotas for pools and 
wells would be left to the states. 


The federal government 
would co-operate by prohibiting 


the movement in interstate 
commerce of oil produced in 
violation of state laws. Such 
provision is now contained in 
sec. 9c of the NIRA but it ex- 
pires next June. The commit- 
tee was asked to recommend 
that Congress enact legislation 


at the January session authoriz- 
ing in interstate compact. 


Members of the Cole commit- 


tee expressed surprise at this 
apparent change in the major 


companies’ attitude. They said 
they had talked during the sum- 
mer with more than a hundred 
major company officials in Tex- 
as and Oklahoma and that these 


men had endorsed 
Disney Bill. 

The committee asked several 
witnesses if there had been any 
conference among representa- 
tives of the industry regarding 
what stand should be taken at 
the hearings The answer was in 
the negative. 

Practically all the major com- 
pany executives appearing said 
they were opposed to continu- 
ing the oil code bevond June 16, 


the Thomas- 


expiration date of the NIRA. 
They blamed lack of enforce- 
ment for the code’s short-com- 
ings. 


Karly in the week, Adminis- 
trator Ickes recommended legis- 
lation providing for direct fed- 
eral control of crude production. 
Chairman Beaty of the Plan- 
ning and Co-ordination Commit- 
tee endorsed the Disney Bill, 
though he expressed some doubt 
as to constitutionality of its pro- 
visions for direct control of pro- 
duction. 

EK. G. 
Standard 
pressed 


Seubert, president of 
Oil (Ind.)  ex- 
similar doubts, though 


Co. 


he said he had favored the 
Disney bill. 
These three prominent men 


criticized the state 
plan as unworkable. 
The most complete exposition 
of the state compact plan was 
given by W.S. Farish, chairman 
of the board of Standard Oil Co 
(N. J.), who was on the stand 
for more than three hours Sat- 
urday. 
Mr. 


£ress 


compact 


Karish urged that 
initiate and sanction 
pact at the coming session. 


Con- 
the 
Al- 

so, he suggested legislation au- 

thorizing agreements among 
operators for unitization and co- 
operative development of oil 
fields. He said imports should 
be limited to a ratio of domestie 
production to keep them _ in 
proper relationship to domestic 
consumption. 

He revealed that the earning 





assets of his company after de- 
preciation of physical property, 


were between $1,800,000,000 
and $1,900,000,000 of which ap- 
proximately one-half is invested 
in the U. 58. 

Mr. Farish said the New Jer- 
sey company was against the 
Disney Bill, though it did not 
“actively oppose it.’’ 

“If we can obtain control of 
crude production,’’ he declared, 
*“‘most of the industry’s problems 
will be solved. Collateral 
problems, such as overbuilding 
in the refining and marketing 
branches, are due to overproduc- 
tion of crude.” 

While the past year has wit- 
nessed an increase in the com- 
pany’s earnings, Mr. Farish said 
he “couldn’t give much credit to 
the code.’’ He attributed it to 
co-operative efforts in main- 
taining the crude price structure 
despite a weak refinery market. 

Mr. Farish told the commit- 
tee that government oil reserves 
were inadequate to supply the 
government’s needs in event of 
war. However, he said it was 
not right to require the industry 
to hold back its reserves against 
the possibility of war. He sug- 
gested that the government buy 
up oil lands to provide reserves. 

He said gasoline could be pro- 
duced from coal on large-scale 
operations at a cost of about 12 
cents a gallon. Oil shale could 
be processed at less cost, though 
the cost of recovering shale is 
indeterminate, he added. 

Walter C. Teagle, president 
of the New Jersey Standard, fol- 
lowed Mr. Farish on the stand 
and endorsed his views. 


In response to Chairman 
Cole’s request, Mr. Teagle said 
he would be glad to file with the 
committee a report showing the 
component parts of the retail 
price of gasoline. He also agreed 
to file a report showing a break- 
down of the Standard’s earnings 
in the production, transporta- 
tion, refining and marketing 
branches. 


Closing his testimony Sept. 18, 
Judge Beaty told the committee 
much of the disturbance in the 
middle west market was due to 
“hot” oil and its products. He 
said that, in the last two years, 
“chiselers or price-cutters’”’ in 
what he called the Indiana terri- 
tory have increased their share 
of the business from 5 to 20 per 
cent of the total. 
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W. T. Holliday, president of 
Standard Oil Co. of Ohio, en- 
dorsed the state compact plan 
because it would escape the 
“constitutional difficulties’ of 
federal control. However, he 
wants a ‘continuation of the 
federal  interest.”’ He said 
planned development of pools 
was vitally needed. 

Charles Fahy, vice-chairman 
of the Petroleum Administra- 
tive Board, discussed cases aris- 
ing under the oil code. He said 
that the writ of certiorari in the 
Amazon case would probably be 
granted by the U. S. Supreme 
Court and that oral argument 
would probably be set for late in 
October or early November. He 
predicted that the case entitled 
Smith at al would be consoli- 
dated with the Amazon case or 
dropped. These cases will pre- 
sent to the Supreme Court the 
issue of federal control of crude 
production, he said. 

Harvey C. Fremming, presi- 
dent of the oil workers’ union, 
told the committee Sept. 19 he 
favored socialization or nation- 
alization of the oil industry. He 
urged the prohibition of town- 
lot drilling and suggested the 
appointment of a fulltime oil 
administrator. 

“If we had a real ‘oil ezar’ 
the inequities of the oil code 
could be cleaned up in 30 days 
and the industry put back on 
its feet so that it could pay de- 
cent wages,’ said Fremming. 
“The industry needs real en- 
forcement instead of a lot of 
Pollyanna talk and bunkum.”’ 

He criticized the labor provi- 
sions of the code, saying the oil 
worker was worse off now than 
before its adoption. 





Fake Solicitors Working 


WO fake solicitors are reported 
T attempting to sell subscriptions 
to NATIONAL PETROLEUM News in 
Michigan at less than the regu- 
lar price. The two are reported 
traveling in a Chevrolet standard 
coach with Michigan license B24,- 
313 and offering a year’s subscrip- 
tion for 99 cents. 

NATIONAL PETROLEUM NEws is 
never sold at less than the regular 
price of $5 per year. Subscribers 
should assure themselves that any 
solicitor has proper credentials be- 
fore paying money. A cut price is 
a sure guide to a fake solicitor. 











Edward T. Wilson, Denver 
formerly head of the Continent- 
al Oil Co. and member of the 
famous American Petroleum In- 
stitute Committee of Eleven, 
said he favors short-term feder- 
al production control. 

The state compact plan was 
first presented to the investigat- 
ing committee by C. B. Ames, 
chairman of The Texas Co. He 
said such agreement need em- 
brace only a few broad essen- 
tials. The points he listed were 
much the same as later present- 
ed by Mr. Farish. 

Judge Ames said federal pro- 
duction control was unconstitu- 
tional. He also doubted the 
power of Congress to fix quotas 
for movement of oil in intra- 
state commerce on the theory 
that such movements might in- 
juriously affect interstate com- 
merce. 

Asked his position on the 
Disney Bill, Judge Ames said 
he thought it unconstitutional 
and would therefore oppose it. 
He said there was a tendency on 
the part of the oil administra- 
tion and the Planning and Co- 
ordination Committee through 
“innumerable orders” to assume 
more and more control over the 
industry. The code has not been 
and cannot be enforced, he de- 
clared. 

The state compact plan was 
also indorsed by J. Howard Pew, 
president of the Sun Oil Co. He 
said his company was opposed 
to the Disney Bill. 

Replying to the question as to 
whether he favored continuing 
the oil code after next June, Mr. 
Pew said: 

“If the code could be limited 
to labor provisions and a few 
real unfair trade practices, it 
would be satisfactory.” 


Mr. Pew said the industry’s 
two major problems were its 
great tax burden and the neces- 
sity for the states exercising 
their police powers.to protect 
well-owners from being driven 
to wasteful production because 
their neighbors seek more than 
their share of oil. 


The Sun company has added 
20 per cent to its personnel and 
the amount paid out in wages 
since the code, according to Mr. 
Pew. 


Michigan oil producers want 


‘production control with state al- 


locations on a basis of refinery 
consumptive demand, the com- 
mittee was told by Henry Hunty, 


NATIONAL PETROLEUM NEws 
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secretary of the Michigan Oil & 
Gas Association. 

Questioned by the Committee, 
Sept. 21, T. R. Grissell, execu- 
tive secretary of the Pennsyl- 
vania Crude Oil Association, 
said that the lease and agency 
policy had excluded Pennsyl- 
vania grade lube oils from about 
100,000 retail outlets in three 
or four years. Asked about the 
attitude of the association re- 
garding lease and agency, Mr. 
Grissell said that, inasmuch as 
two or three major integrated 
companies are members of the 
association, the directors have 
decided that the fight against 
lease and agency should be car- 
ried on by the independent 
Pennsylvania refiners and that 
money paid in by these major- 
company members should not be 
used for the purpose. 

Chairman Cole pointed out 
that the 60 days mentioned in 
Rule 19 of the oil code (which 
provided that if the Federal 
Trade Commission did not make 
a decision within that time on 
legality of lease and agency con- 
tracts the federal oil adminis- 
tration might act to prohibit the 
use of such marketing methods) 
have long since elapsed. Mr. 
Grissell said that it was his un- 
derstanding that action by the 
oil administration was “immi- 
nent.”’ 

W. J. Brundred, Oil City, Pa., 
said Pennsylvania Grade _ pro- 
ducers needed protection 
against wasteful overproduction 
in flush fields. He said that he 
had favored the Thomas-Disney 
Bill. 

The Committee manifested 
great interest in the statement 
that major companies were sup- 
plying trackside stations with 
gasoline that was almost the 
Same quality as that sold their 
retail dealers, which statement 
was made by Henry Knower, 
Birmingham, Ala., vice-presi- 
dent of the National Association 
of Trackside Filling Stations. 

Mr. Knower told the Commit- 
tee that the principle that track- 
side stations are entitled to a 
price-differential was quite gen- 
erally recognized, the only con- 
troversy being over how much 
this differential should be. He 
said that before the code such 
differential was 2 cents, but now 
it averages less than 1.5 cents. 
He told the Committee that 
Standard Oil of New Jersey has 
taken the position that the dif- 
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ferential shall not be more than 
1 cent. 


Several members of the Com- 
mittee then asked how it hap- 
pened that the major companies 
were selling to trackside opera- 
tors and allowing such oper- 
ators to undersell their own 
dealers. Mr. Knower said the 
situation arose out of the fact 
that the retail and wholesale 
departments of these companies 
operated separately. “It’s a 
question of the left hand not 
knowing what the right hand is 
doing,’’ he added. 

One member of the Commit- 
tee sought to have Mr. Knower 
state that the PAB had attempt- 
ed to coerce trackside stations 
into raising their prices. He re- 
plied that he felt it was an effort 
at co-operation; that he never 
felt there was any attempt at 
compulsion. On further ques- 
tioning, Mr. Knower admitted 
that, while Administrator Ickes 
had said he was opposed to 
price-fixing, the oil administra- 
tion was attempting to ‘“‘stabil- 
ize prices at a higher level which 
otherwise would not be reached, 
if competition had full sway.” 


Mr. Knower told the Commit- 
tee that the trackside operator 
should have a differential of 2 
cents based on the margins al- 
lowed jobbers. He said his as- 
sociation had members in 25 
states; that there were between 
2000 and 3000 trackside sta- 
tions in the U. S., with the larg- 
est trackside company operating 
a chain of about 120 stations. He 
said he thought the PAB was 
convinced that there should be 
a differenital for trackside sta- 
tions but there was a question 
of how large it should be. 





Daily Average Production, Im- 
portant Districts, American 
Petroleum Institute Figures 
Week Ended 
Sept. 22 Sept. 15 
Barrels Barrels 
Okla. City 153,150 174,000 
Total Okla. 476,350 502,400 
East Texas 425,100 23,800 
Total Texas 1,015,450 1,010,600 
California 466,100 489,200 
East of 
Rockies 2,021,900 1,998,900 
Total U.S. 2,488,000 2,488,100 
Crude Imports’ 60,710 138,140 
Total New 
Supply 2,548,710 2,626,240 











As the committee’s hearings 
continue, it seems that every 
element in the oil industry from 
the independent producér to the 
president of the largest integ- 
rated company is appearing to 
give its views to the committee 
except the independent oil job- 
ber. The committee on several 
occasions has pointed out that 
the resolution under which it is 
conducting its investigation to 
determine the necessity and 
scope of federal oil legislation 
includes all branches of the in- 
dustry including marketing. 


New Gasoline and Oil Tax 


Regulations Issued 


WASHINGTON, Sept. 24.- 
The Treasury Department has 
issued a revised edition of Reg- 
ulations 44 covering federal 
taxes on gasoline and lubricat- 
ing oils. Copies of the regula- 
tions may be purchased from 
the Superintendent of Docu- 
ments at 10 cents. 

The new regulations give ef- 
fect to the Revenue Act of 1934 
and the Act of June 18, 1934, as 
they affect the previous laws 
imposing excise taxes on manu- 
facturers of gasoline and lubri- 
cating oils. 

Definitions of gasoline are set 
up in the new regulations in or- 
der to give a basis for excluding 
special naphthas and solvents 
which escape the tax unless sold 
for use as motor fuel or for the 
production of motor fuel. 


Any product commonly or 
commercially Known as gaso- 
line, casinghead or natural gas- 
oline and any product satisfy- 
ing the volatility requirements 
of U. S. Motor Gasoline (U. S. 
Govt. Specifications No. VV-G- 
101) is taxable regardless of the 
use to which it is put by the 
purchaser. 

A product with an octane 
number of 70 or below, which 
is 90 per cent evaporated at 
310° F. or which has a vapor 
pressure of more than 30 pounds 
at 100° F. is treated as a naph- 
tha. 

When sold under an exemp- 
tion certificate to be used other 
than as a motor fuel products 
are not taxable when not less 
than 10 per cent distills below 
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347 F. and not less than 95 per 
cent distills below 464° F. 
Products generally known as 
kerosine, gas oil and fuel oil 
are not taxable as motor fuel 
provided less than 95 per cent 
distills at 464 F. and the flash 


point is not below 110 F. (Tag 
closed cup). 

The new regulations give the 
form which various exemption 
certificates must take when gas- 
oline and lubricating oils are 
sold on a tax free basis. 


Government Loses Fight to Force 


Planned Oil Pool Development 


TULSA, Sept. 24 

By Teletype 

OLDING that production of 
cm of oil is not interstate 
commerce, Judge Edgar 5. 
Vaught, of the western federal 
district of Oklahoma, in a 
lengthy opinion Sept. 22, denied 
the government’s” application 
for injunction to restrain the 
Eason Oil Co. from violating the 
plan of development in the Cres- 
cent pool, Logan county, Okla. 

In accordance with the petro- 
leum code, Administrator Ickes, 
in May, approved a plan calling 
for development of the pool on 
the basis of one well in the cen- 
ter of each 40° acres. Eason 
drilled a 10-acre location, which 
is now a producing well and has 
others under way. 

Judge Vaught said: ‘This 
court is of the opinion that that 
portion of the code which is in- 
volved in this case was not even 
authorized or contemplated by 
the act of Congress and would 
be clearly unconstitutional if it 
had been and is, therefore, 
merely an unauthorized order 
of the Secretary of the Interior. 

He cited the decision of the 
U. S. Supreme Court which held 
that the production of oil is min- 
ing and is not a part of inter- 
state commerce. He asserted 
that the commerce power of 
Congress is limited to regula- 
tion among the several states 
and with Indian tribes and said 
that he was not convinced that 
the government’s contention 
that production within a state 
burdened or interfered with in- 
terstate commerce was support- 
ed by the numerous decision of 
the high court. 

Government’s argument that 
an emergency exists was also 
swept aside with the assertion 
that many emergencies had ex- 
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isted in the past 150 years, but 
that “if the construction be 
placed upon the constitution the 
government seeks to have 
placed on it in this case, all com- 
merce is interstate commerce 
and that which the Supreme 
Court has held not to be inter- 
state commerce will be inter- 
state commerce and every act of 
a citizen, regardless of its con- 
nection with interstate com- 
merce is subject to control of 
the federal government. 

“If Congress can regulate and 
control the production of oil and 
gas wholly within a state, it can 
regulate and control any other 
private intrastate business and 
the rights of the states hereto- 
fore recognized by the consti- 
tution and by our highest court 
will be entirely destroyed. Ex- 
ecutive orders will know no con- 
stitutional limitations. 

“If this threatened impair- 
ment of the constitution should 
continue and be held within the 
powers of Congress there will 
be little resemblance between 
the weakened instrument and 
that which our fathers termed 
with pride our fundamental 
law.’’ 

This is the first test of the 
code provisions which denies the 
use of the avenues of interstate 
commerce to produce from wells 
in new pools not drilled in ac- 
cordance with the approved 
plan. Some 400 plans have been 
approved to date. Government 
counsel had not indicated to- 
day whether appeal would be 
taken from the Vaught decision. 


Oklahoma Chemists to Meet 


TULSA, Sept. 22.—The petro- 
leum group, Oklahoma section 
of the American Chemical So- 


ciety, will meet Oct. 6 at 7:30 
p. m. in the petroleum engi- 
neering building, University of 
Tulsa. The program is divided 
into two parts. The first is a 
review of the Cleveland, O., 
meeting of the A. C. S., which 
will be conducted by Fred Frye, 
chief chemist of Phillips Petro- 
leum Co. and Paul V. McKinney, 
also of the Phillips company. 
The second part of the program 
is a symposium on patents and 
patent law, directed by Dr. Burt 
H. Lincoln, chief chemist of 
Continental Oil Co. and mem- 
ber of the bar of the U. 8S. pat- 
ent office. 


Flat Rate Assessment 
To Raise Code Funds 


CHICAGO, Sept. 20.—Assess- 
ments for code tunds during the 
coming fiscal year for Region 3 
will be based on a flat rate 
charge, on a gallonage basis, the 
Region 3 marketing committee 
decided at a meeting here today. 


Last year the assessment for 
support of state and regional 
committees was also on a gal- 
lonage basis, but the rate was 
adjusted to the various quantity 
brackets. Next year the gradu- 
ate schedule will be replaced by 
the flat rate. 


Budgets for the various state 
and regional committees were 
approved _ also. The budget 
committee met Sept. 19 and 
went over the individual bud- 
gets with each state executive. 
The regional committee in meet- 
ing Sept. 20 approved recom- 
mendations of the budget com- 
mittee. 


Refiners Meet in Chicago 


CHICAGO, Sept. 22.—The 
gasoline buying pool and dealer 
gasoline margins were discussed 
by representatives of Mid-Con- 
tinent and central west refiners 
at a meeting here Sept. 22. 


C. E. Arnott, Socony-Vacuum 
Co., Inc. and member of the P. 
& C. Committee presided. The 
meeting was one of a regular 
series which this group has held 
during the past few months to 
discuss current marketing prob- 
lems. 
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Two Canadian Provinces Experiment 


With Oil Fair Practice Laws 


OTTAWA, Canada, Sept. 21 


OLLOWING somewhat in the 
F roctstes of the NRA oil code 

in the U. S. two Canadian 
provinces are experimenting 
with plans for the elimination 
of wasteful practices in the sale 
of petroleum products. 

The provinces of Nova Scotia 
and New Brunswick have en- 
acted laws intended to. limit 
competitive practices in the in- 
terests of cost reduction. 

Teeth in the new laws are in 
the form of licenses for both re- 
tail and wholesale dealers which 
may be revoked for cause. Fines 
also may be imposed. New com- 
petition is expected to be limited 
through the licensing provi- 
sions, since a showing must be 
made that the erection of new 
facilities is necessary for con- 
venience of the public. 

What the new laws propose, 
in essence, is to prevent the oil 
industry from indulging in prac- 
tices, in their race for business, 
which will tend to increase the 
cost of petroleum products to 
the public. Forbidden practices 
include: 


1. The loaning, leasing or 
selling of equipment to retail- 
ers. 

2. Financing of dealers 
rectly or by subterfuge. 

3. Sales at other than posted 
prices. 

Licensing 
wholesalers 
effective as 
Council” is 


di- 


of dealers and 
has not been made 
yet. An “Order in 
to be issued soon, 
however, which will make that 
part of the act effective. The 
license fee on pumps is expected 
to be $5 per pump per year, 
while fees to wholesalers will 
rise as high as $5000 to com- 
panies selling more than 7,500,- 
000 gallons per year. 

The fair practices part of the 
act is now in effect and has been 
for about three months. 

Under the terms of this part 
of the act wholesalers may not 
sell less than 40 gallons of gaso- 
line direct to a consumer at one 
time. They may not Sell, give, 
26, 


September 1934 


lease or lend any equipment to 
retailers or consumers. Pump 
globes and advertising signs are 
excepted. 

A wholesale dealer may sell 
or lease a_ station, including 
equipment in place, to a dealer. 
This can only be done with the 
consent of the Board of Public 
Utility Commissioners. This 
board is given wide powers in 
the investigation and _ punish- 
ment of violators of the act. 

The board may suspend the 
license of any dealer or whole- 
saler at any time and revoke it 


after public hearing. A fine up 
to $500 may be imposed for 
violations, each day being a 


separate violation. 


HEN the new act was intro- 
duced into the Nova Scotia 
legislature A. SS. MacMillan, 


minister of highways in Nova 
Seotia, said that elimination of 
wasteful practices would save 


from $250,000 to $300,000 year- 
ly in the province. He estimated 
a saving to motorists 1.5 
cents per gallon. 

This saving being in prospect, 
the government promptly raised 
the gasoline tax 2 cents per gal- 
lon, thus absorbing more than 
the proposed saving. 

Mr. MacMillan said that there 
are too many retail outlets in 
the province now to permit of 
economical operation. He pre- 
dicted that, within a year after 
passage of the act, the number 
of sellers will be reduced mate- 
rially. Those remaining in busi- 
ness, he said, would make more 


of 


profit. 
This prediction bids fair to 
come true since some of the 


larger companies are said to be 
contemplating a reduction in 
their number of sales outlets. 
Nova Scotia is served by ap- 
proximately 1700 retail distri- 
butors of gasoline operating 
4000 pumps. There is one filling 


station for each 300 people or 
one for each 25 motor cars. 


There is one gasoline pump for 
each 10 motor cars, whereas for 


all Canada there is one for each 
18 cars. 

It is claimed that two thirds 
of the retail dealers in 1933 sold 
less than 10 gallons daily at a 
spread of 4 cents a gallon and 
that retail prices were 1.5 cents 
a gallon higher than these pre- 
vailing in Quebee and Ontario. 
It is also said that wholesalers 
operated 100 tank wagons in 
the province when would 
have done the work efficiently. 
These conditions, it is said, re- 
sulted in the accumulation of a 
lot of bad debts. 

There was a keen race for 
business by the wholesalers in 
the province, and all kinds of 
concessions and allowances 
were made to retailers for their 
exclusive patronage. It is al- 
leged that there are not ten 
pumps in the province owned by 
the retailer operating them. 
Tanks also have been put in and 
maintained by wholesalers at a 
cost of from $40 to $60 per year. 
In return for such 
tracts were asked for from the 
retailers that they buy exelu- 
sively from the wholesaler pro- 


or 
ow 


things con- 


viding the pump and_ other 
equipment. Grease pits, drive- 
Ways and canopies were also 


constructed for retailers and a 
great deal of equipment given 
free of charge to secure the ex- 
clusive business of retailers. 

Imperial Oil, Limited, which 
operates a large refinery at 
Halifax, dominates the gasoline 
business in Nova Scotia, provid- 
ing 85 per cent of the product 
sold. Half the province’s re- 
auirements are sold by Imperial 
direct to retailers, and 35 per 
cent by the same company 
through jobbers and otherwise. 
A large importing wholesaler 
cares for 10 per cent of the 
province’s requirements, and 
the balance is imported by 
others. 


Geologists to Meet at Wichita 
TULSA, Sept. 15.—Annual 


convention of the American As- 


sociation of Petroleum Geolo- 
gists will be held in Wichita, 


Kans., the latter part of March, 
1935. Exact 


dates will be an- 
nounced later. Affiliated so- 


cieties of geophysicists, paleon- 
tologists and mineralogists will 
hold their meetings at the same 
time the parent association 
does. 





John A. Lapp Appointed 
On Oil Labor Board 


WASHINGTON, Sept. 22.— 
Administrator Ickes today an- 
nounced the appointment of Dr. 
John A. Lapp, Chicago, as a 
member of the Petroleum Labor 
Policy Board to fill the vacancy 
caused by the resignation of Dr. 
W.L. Leiserson, Dr. George W. 
Stocking, member of the PLPB, 
was made chairman. Dr. Lapp 
was impartial chairman of the 
arbitration board on the Cleve- 
land service station strike. 


Dr. Lapp has been active in 
social and educational work for 
many years, and president of 
the National Conference on 
Social Work in 1926 and ’27. 
He is the author of a number of 
books dealing with economics, 
civics, and social science, and is 
a frequent contributor to maga- 
zines devoted these subjects. 


He was head of the depart- 
ment of social science and pro- 
fessor of sociology at Marquette 
University from 1927 to 1932. 


$325,000 Paid For One 
Osage Nation Tract 


PAWHUSKA, Okla., Sept. 18. 
—For the first time in several 
years the government’s auction 
sale of leases in the oil reserve 
in the Osage Indian nation to- 
day netted more than a million 
dollars for the tribe. 


Seventy-three of the 86 tracts 
offered were bought and bid- 
ding was spirited for several of 
these tracts. Each tract con- 
tained 160 acres with one excep- 
tion, that being tract No. 42, 
which contained only 28 acres. 
Sales totaled $1,065,650. 


The Enterprise Transit Co., 
of Titusville, Pa., and the Ke- 
wanee Oil & Gas Co. of Tulsa, 
represented by F. B. Howland, 
general manager, paid the high- 
est price of the day when he 
obtained tract No. 79, the south- 
east quarter of 34-26-6E, for 
$325,000. This tract is regard- 
ed generally as proven because 
of production to the west and 
south. The same buyer also 
fought for and finally obtained 
the east offset, tract No. 80, for 
$185,000. 
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Tract No. 75, offsetting two 
proven tracts in the new South 
Burbank field, was bought by 
Champlin Refining Co. for 
$210,000. 


Texas Oil Control Bill 
Finds Going Rough 


TULSA, Sept. 22.—Incipient 
filibuster and the injection of 
the “new commission’? theme 
into deliberations of the Texas 
legislature have jeopardized the 
bill which would give the Texas 
Railroad Commission authority 
to prohibit shipment of crude oil 
and products. 


The bill was passed by the 
Senate by a vote of 24 to 3, but 
it hit rough sailing in the House. 
Observers credit James E. Fer- 
guson, husband of the governor, 
with attempt to hitch up the 
plan for creation of a commis- 
sion to handle oil and gas mat- 
ters with the control bill. 


With the jockeying that is go- 
ing on, it was uncertain whether 
the Railroad Commission’s bill 
would be passed by the House. 
The commission early in August 
attempted to restrict movement 
of oil from East Texas to that 
quantity allowed to be produced 
under proration orders. After 
a series of injunctions, for and 
against the commission, a dis- 
trict judge from Marlin, Tex., 
sitting specially in Travis coun- 
ty; held that the commission 
lacked statutory authority to 
regulate shipments from refin- 
eries. Such authority the com- 
mission is seeking through the 
present bill. While the com- 
mission is going ahead with its 
check on oil moved from leases, 
much crude gets to the refin- 
eries unreported and nothing 
can be done about its movement 
in the form of products. 


Investigation of the Railroad 
Commission’s administration of 
oil and gas laws was asked in 
a resolution introduced in the 
House by Rep. Amos Scarbor- 
ough, Jasper, Tex. He asked 
that a House committee of five 
be named to conduct the in- 
quiry. 

Demand for such an investi- 
gation comes from certain in- 
terests in the East Texas field. 
The commission, through its ef- 


forts to police outlets for oil, 
incurred the enmity of a num- 
ber of refiners and the cry is 
heard that “Standard Oil’ now 
controls the commission. 





New OES Form to be Issued 


By Teletype 
WASHINGTON, Sept. 25.— 
The oil administration expects 
to put into effect shortly a form 
OES-7 on which railroads will 
be required to make reports on 
petroleum and its products mov- 

ing out of East Texas. 


Presents Program to Cut 


Texas Gas Wastage 


AUSTIN, Sept. 22.—Ten rec- 
ommendations for legislation 
to prevent waste of gas in the 
Panhandle field have been made 
to the state senate by a com- 
mittee appointed several months 
ago by that body. The commit- 
tee reported that about a bil- 
lion cubic feet of gas goes into 
the air daily in that field; that 
the area will be exhausted in 
five years if the present rate of 
wastage is maintained. Its pro- 
gram for correcting this condi- 
tion is summarized as follows: 


Require pipelines, casinghead 
plants and carbon black plants 
to take ratably to meet legiti- 
mate demands. 


Levy a tax of one-half cent 
per 1,000 cubic feet on natural 
gas production. 


Refund production taxes on 
gas repressured into the horizon 
from which it was withdrawn. 

Equitably allocate the market 
for gas used for light and fuel 
among owners of a common 
pool and restrict usage to light 
and fuel when a ratable market 
at a reasonable price was ob- 
tained. 


Authorize special permits for 
use of gas to manufacture gaso- 
line and of the residue for car- 
bon black or similar purposes, 
in areas producing gas with a 
high content of hydrogen sulfide 
or other substances rendering it 
unfit for light and fuel usage, 
but in no event to permit residue 
gas to be blown into the air. 

Make issuance of carbon 
black permits, or renewal of ex- 
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isting ones, contingent upon rat- 
able taking. 

Decrease the amount of gas 
permitted to be produced with 
oil. 

Levy a tax of 2 cents per 1,000 
feet on gas produced and sold at 
the well for less than 4 cents 
per 1,000 feet. 

Require natural gas to be 
stripped of its gasoline content 
before moving it 20 miles from 
place of origin in pipelines. 

Prescribe the taxes as occu- 
pation taxes, levied on the occu- 
pation of producing natural gas 
and not as taxes on property. 





Gulf Case Scheduled for Hear- 
ing 


By Teletype 


WASHINGTON, Sept. 25.—A 
hearing before the United 
States commissioner in Phila- 
delphia in the case charging the 
Gulf Refining Co. with violat- 
ing the oil code labor provisions 
has been scheduled for Septem- 
ber 26, according to word re- 
ceived here today. The govern- 
ment is said to have filed a bill 
of information for a warrant of 
arrest. The Gulf company is 
charged with working some of 
its employes longer than the 
code permits during a strike at 
its Girard point plant in June 
and July. 


East Texas Gasoline 


Allocation Fixed 


TULSA, Sept. 22.—East Tex- 

refiners have been given a 
gasoline production allocation 
of approximately 602,000 bar- 
rels for October, as a result of 
a meeting in Fort Worth Sept. 
21, presided over by Dr. E. R. 
Lederer, Inland Texas district 
allocator. 

This figure was arrived at, it 
was understood, by estimating 
the capacities of the plants in 
East Texas, segregating them in- 
to skimming and_e cracking 
plants and giving the skimming 
plants an estimated yield of 35 
per cent, and the cracking 
plants one of 50 per cent. 

On this basis the daily, week- 
ly and monthly production of 
gasoline by plants was esti- 
mated, and then an agreement 
was reached with the East Texas 
refiners who had been invited 


as 


September 26, 1934 


to the meeting whereby they 
were to operate at 43 to 45 per 
cent of their capacity. 

The October allocation for the 
entire Inland Texas district is 
2,524,000 barrels. The portion 
allocated to East Texas refiners, 
it was understood, required a 
sacrifice on the part of refiners 
in other sections of the Inland 
Texas district. This sacrifice 
amounted to 7 to 10 per cent 
under market demand for Octo- 


ber for most of the refiners, but 
at the earnest request of Doctor 
Lederer, it was reported, the re- 
finers volunteered to accept the 
reduction in an effort to show 
the East Texas refiners they 
could operate within their allo- 
cations on $1 crude oil and 5- 
cent tank car gasoline market 
and show a better balance than 
they would by exceeding the al- 
locations and dumping gasoline 
at low prices. 


Suggest Dealer Margin Reduction 
To Equalize 5.5 Cent Spread 


CHICAGO, Sept. 24 
N initial step towards an 
adjustment of the bulk 
plant-service station mar- 
gin schedule in the middle west 
to relieve bulk plant margins 
under the present 5.5 cent total 
spread was taken at stabiliza- 
tion meetings here Sept. 21 and 
22, with a preliminary sugges- 
tion for a 0.5 cent reduction in 
the present dealer margin. 

The meeting was called by 
Cc. E. Arnott, member of the 
Planning and Co-ordination 
Committee, and head of the na- 
tional stabilization program, for 
refiners marketing in the mid- 
dle west. 

Discussions at the meetings 
are to be reported back to oil ad- 
ministration officials in Wash- 
ington. After conferring with 
the oil administrator and the 
Petroleum Administrative 
Board, another meeting of the 
refiners is to be called by Mr. 
Arnott for further discussion of 
stabilization plans. 

Since the Sept. 11 reduction 
by the Standard Oil Co. of Indi- 
ana the middle west retail 
prices have been based on the 


middle octane bracket in the 
tank car market, for second 
grade gasoline, plus Group 3: 


freight, taxes, and 5.5 cents to- 
tal spread. With dealer mar- 
gins unchanged at 4 cents, the 
bulk plant margin has shrunk to 
1.5 cents. 

Various dealer margin 
changes were suggested at the 
meetings, including sliding 
scales for price advances or de- 
clines and a differential between 
city and small town dealers. De- 
bate divided on lines of market- 


ing policy, depending on wheth- 
er business was being done with 
jobbers, with dealers through 


company marketing facilities, 
or mainly through company 


service stations. 

The suggested 3.5-cent dealer 
margin follows closely the form- 
ula of the defunct marketing 
agreement, under which bulk 
plants were to receive 1.5 times 
the service station margin. A 
3.5-cent dealer margin, on sec- 
ond grade gasoline, now would 
divide the total spread by giv- 
ing the bulk plant a 2-cent mar- 
gin. 


Oil Administration 
Changes Rumored 


By Teletype 

WASHINGTON, Sept. 25.— 
Reports still persist here that a 
change in the personnel of the 
oil administration is in pros- 
pect. Some of these accounts 
have it that a deputy adminis- 
trator will be named as well as 
a new chairman of the PAB. 
The name of Prof. Frank De- 
wolf, head of the Geology De- 
partment of Illinois University 
was mentioned. He admitted 
that he had been offered a post 
with the oil administration, but 
said he was unable to accept. 

Just now reports of a new 
PAB chairman are linked with 
the name of Col. Joseph M. 
Hartfield, a member of the New 
York law firm of White Case. 
Col. Hartfield, who is reported 
to have conferred with Presi- 
dent Roosevelt recently on the 
matter, declines to discuss it. 
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$110 Awarded Cleveland 


Managing Operators 


CLEVELAND, Sept. 25.—Ar- 
bitrators in the Cleveland seryv- 
ice station strike still are in ses- 
sion but are expected to hand 
down the final details of their 
award by Sept. 26. 

It has been definitely estab- 
lished in the Cleveland settle- 
ment that a 48-hour working 
week will be prescribed, which 
follows the terms of the code. 
The union asked for a 40-hour 
week. The oil companies are 
to contribute $1.50 a month to 
the maintenance of uniforms, if 
the company requires a uniform 
to be worn. 

The wage seale for Cleveland 
service station men was present- 
ed to representatives of oil com- 
panies and operators late Sept. 
25 by Chairman Lapp, of the ar- 
bitration board. The decision as 
to wages was left up to Chair- 
man Lapp, by agreement, when 
the arbitration board itself 
found it could not reach an 
agreement on this question. It is 
understood Dr. Lapp’s decision 
is to be accepted by both parties. 

The scale he drew up calls for 
a minimum pay of $110 a month 
for managing operators at sta- 
tions, with an additional $5 per 
month for the second full time 
operator at the station and $2 
for each additional full time 
operator at the station. 

It is provided that each 
salaried service station is to 
have at least one employe classi- 
fied as a managing operator. 
This proposed scale for a man- 
aging operator is understood to 
be an increase of $5 a month 
over what the oil companies 
offered in settlement of the 
strike. 

Senior operators are to be 
paid a minimum of $100 a 
month and junior operators are 
to be paid a minimum of $80 for 
the first six months and $87.50 
for the second six months. 

Special operators are to be 
paid at the minimum rate of 
$100 a month for the first three 
months, thereafter at the mini- 
mum rate of $115. 

Part time operators are to be 
paid a minimum of 45 cents an 
hour. Washers and porters are 
granted a minimum of $65, the 
same as prescribed in the code. 
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Van Covern Assistant Treasurer 


WASHINGTON, Sept. 17.— 
The Planning and Co-ordination 
Committee has elected Fred 
Van Covern assistant treasurer 
and John M. Cameron, assist- 
ant secretary. Van Covern was 
on the staff of the American Pe- 
troleum Institute, at New York, 
directing its statistical work un- 
til he went with the P. & C., 
Committe not long after it was 
organized. Cameron came from 
Ardmore, Okla., and has been 
on the committe’s staff for some 
time. 


October Crude Allowable 
Cut 15,900 Barrels 


WASHINGTON, Sept. 22 
Administrator Ickes today set 
the national allowable produc- 
tion of crude oil at 2,325,800 
barrels daily during October. 
This represents a decrease of 
15,900 barrels from the daily 
allowable of 2,341,700 barrels 
for September. 


The bulk of the decrease was 
borne by four states, as follows: 
Texas, 12,300 barrels daily; Cal- 
ifornia, 4,700 barrels; Okla- 
homa, 3,600 barrels; and Mich- 
igan, 300 barrels. Increases in 
daily allowable production were 
permitted as follows: Arkansas, 
900 barrels; Kansas, 3,000 bar- 
rels; and Louisiana, 1,100 bar- 
rels. Allocations of all other oil 
producing states remain un- 
changed. 


October crude allowables for 
the various producing states 
with comparative figures for 
September, follow: 


October September 


Arkansas 30,200 29,000 


California. ....... 452,500 157,000 
Colorado .... 3,000 3,000 
Ue ee 12,000 12,000 
EMGIAMA:. ...56.0c6500 2,200 2,200 
RENE occas choices 123,700 120,700 
Kentucky .......... 11,500 11,500 
Louisiana ........ R8,500 87,200 
Michigan .......... 29,000 29,300 
MONtQMS  ...<sss05. 8,800 8,800 
New Mexico... 45,800 5,800 
New York ........ 10,100 10,100 
Lt eee 12,000 12,000 
Oklahoma ........ 457,400 461,000 
Pennsylvania.... 38,400 38,400 
jig) <r e Ne 956,100 968,400 
West Virginia.... 11,100 11,100 
Wyoming .......... 33,900 33,900 

MOCGOS | <,.0sccsicaz 2,325,800 2,341,700 


East Texas Gasoline 


Blocked in Northwest 


LOS ANGELES, Sept. 21.— 
Invasion of East Texas gaso- 
line into Washington, Oregon 
and Idaho appears to be defi- 
nitely halted. Sept. 19, Judge 
C. C. Cavanah, of the Boise 
federal district court, restrained 
the Fletcher Oil Co. from dis- 
posing of the cargoes of the 
tankers Papoose and Repub- 
lic, except on terms specified by 
Administrator Ickes or his 
agents. 

The court upheld the Nation- 
al Industrial Recovery Act and 
the contention of the govern- 
ment that at least part of the 
5,000,000 gallons of gasoline 
carried by these tankers had 
been manufactured from crude 
oil illegally produced in excess 
of limitations imposed by Texas 
state authorities. 


By agreement made in open 
court, the decision carried the 
provision that both sides should 
pay their own legal expenses in- 
volved in the suit. Contempt 
of court charges filed by the gov- 
ernment against Fletcher Oil 
Co., for alleged removal of 
“hot” gasoline, were dropped. 
The government, it is under- 
stood, regards the defendants 
as innocent parties only indi- 
rectly involved in the alleged 
illegal actions. 


Drilling Contractors 
Elect Churchill 


TULSA, Sept. 20.—W. 5S. 
Churchill, Tulsa, was elected 
president of the National Drill- 
ing Association, Division No. 4, 
at the conclusion of the first an- 
nual convention here this week. 
Vice-presidents chosen were: O. 
O. Olson, Tulsa; E. D. Shell, 
Ardmore, Okla.; Roy Patton, 
Eureka, Kan.; and 8S. R. Mealy, 
Tulsa. Mr. Mealy is the retiring 
president. 


Among the guests at the con- 
vention was M. J. Delaney of 
Dallas, president of the nation- 
al association. Members of the 
association were present from 
various drilling sections of Ok- 
lahoma and Kansas. 


Nationar, Perroteum News 
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N. P. A. Studies Results of Code 


To Date at Annual Meeting 


By Arch L. Foster 
N. P. N. Staff Writer 


ATLANTIC CITY, Sept. 22 
HE refinery gasoline alloca- 
tion program worked out 
under the code has been en- 
deavoring to be the handmaiden 
of the various gasoline purchas- 
ing programs developed by the 
industry, W. T. Holliday, presi- 
dent of Standard Oil Co. of 
Ohio, told the National Petro- 


leum Association Thursday, at 
its annual meeting at Atlantic 
City. 


“It, (the allocation plan), ap- 
pears to be used as a device to 
distribute business among re- 
fining competitors, and to force 
refiners having adequate mar- 
keting outlets to share those 
outlets with refiners who do not 
have those outlets,’ Holliday 
said, in summing up the results 
of a year’s progress under the 
code. 

He further pointed out that, 
while numerous business men 
have criticized the administra- 
tion for what has been called its 
invasion of individual freedom 
of action, it has been the in- 
dustry itself, in the case of oil, 
which has attempted to control 
economic development by regi- 
menting individual conduct. The 
administration has given only 
passive assent and support to 
this general program outlined 
by the industry, and while viola- 
tions galore have occurred, no 
prosecutions have occurred. 

Nevertheless, the most glar- 
ing error committed by the in- 
dustry, Holliday stated, is the 
sale of gasoline to price cutters 
by the so-called major com- 
panies. Analysis of the gasoline 
tax returns of the state of Ohio 
brings out the fact that about 
30 per cent of the motor fuel 
moving to price cutters is sold 
to them by the major refiners, 
he said. Brokers handle a large 
portion of the gasoline sold to 
price cutters, and the speaker 
believes that a considerable pro- 
portion of this gasoline also is 
1934 
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refined by major companies. 
Major companies associated 
in the gasoline purchase pro- 
gram are known to be selling 
unbranded fuels to price cutters 
on marginal contracts, he 
stated. He believes it likely that 





Charles L. Suhr 


the quantities so sold are far 
larger than the distress gaso- 
line bought by these same com- 
panies under the purchase plan 
fostered by the industry’s rep- 
resentatives. 

Recognizing the grounds for 
differences of opinion regard- 
ing the general economic plan, 
Holliday stated that ‘‘it seems 
obvious that the 


refining con- 
trol is not being exercised for 
the accomplishment of the 


avowed purpose of Article IV of 
the Code, but rather for the 
purpose of price raising and a 
redistribution of refining busi- 
ness.”’ 

Mr. Holliday questioned seri- 
ously the practicability of the 
gasoline buying program. The 
painful weakness of it is that 


fact that, while arrangements 
are made to take up this dis- 
tress gasoline at any given 
time, to prevent its being 
dumped and thus breaking the 
market, no effective plan has 
been found so far to prevent 
the refiners producing the dis- 
tress fuel from repeating the 
offense ad lib., and thus continu- 
ing the very condition which the 
purchase plan seeks to correct. 
Also, he insisted, it might be 
well for each refiner to put his 
own house in order, by ceasing 
to dump, sell to price cutters, 
ete. 

That some form of industrial 
self-government will be made 
permanent eventually, probably 
by the next Congress before the 
expiration of the 2-year period 
of the NIRA, Frederick Shelton 
told the members of the 
ciation. Less price fixing, less 
production control, with result- 
ant revival of vigorous competi- 
tion will be the keynotes of this 
plan, Shelton believes. 

Ten years after the debacle 
of 1929, Shelton stated that an- 
other ‘‘wash out’ will occur, 
which will also be mainly finan- 


asso 


cial in character. The next five 
years will be the “inflationary 
cycle;’’ the road to recovery 


will be long and slow. The pro- 
test which may develop in the 
1935 elections will be due, 
among other things, to the dis- 
content of unfortunates which 
want more than the meager 
benefits so far produced by the 
recovery program. 

Uncertainty regarding’ the 
constitutionality of the market- 
ing sections of the code and the 
consequent difficulty of enforce- 
ment lays an additional burden 
on the industry itself to secure 
compliance with those provi- 
sions, and presumably, to obtain 
the benefits of the code, Charles 
E. Fahy, vice-chairman of the 
Petroleum Administrative 
Board, told the association. Un- 
til the attack on the regulations 
in the now famous Panama 
case, the excess or “hot’’ oil pro- 
duced in East Texas had fallen 
to about 18,000 barrels per day, 
he said. 

So far as refinery and produc- 
tion control are concerned, Fahy 
was hopeful and optimistic that 
the present regulations and the 
efforts being expended under 
them will finally result in a 
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practical control which’ will 
achieve the results sought. 

When it is determined that 
fair competition shall be aban- 
doned as the means of fixing 
prices, some public commission 
or agency should fix those 
prices, Leverett S. Lyon, execu- 
tive vice-president of the Brook- 
ings Institute, stated. This has 
been employed in fixing rail- 
road rates, he pointed out. Any 
industry which has secured con- 
trol of the prices of its com- 
modities, will change its pro- 
cedure, or it will find that it has 
taken the first step in introduc- 
ing government regulation, he 
believes. The NRA _ undertook 
to accomplish in a year or two 
a program so vast that it would 
require probably a decade or a 
generation. One main difficulty 
in price fixing under the Code 
is the vagueness of the terms 
employed on which cost of pro- 
duction is based, and therefore 
on whicha_ fair selling price 
must be calculated. 

Surveying the position of the 
railroads and traffic regulation, 
J. B. Eastman, Federal Co- 
ordinator’ of 
stated that he approves of gov- 
ernment control of motor and 
water carriers in, presumably 
the same general manner that 
the railroads have been con- 
trolled by the I. C. C. The rail- 
roads are now in_ position, 


Transportation, 


thanks to huge federal loans, 
and the reduction of operating 
costs, to operate more cheaply 
than they were in-1929, he said. 


Railroad freight earnings 
during the last decade were 
offset in large measure by their 
losses in passenger business, 
which came as a result of the 
competition of the newer trans- 
portation methods, cars, trucks, 
busses, and water systems. 
Some of the roads have com- 
plained that the I. C. C. has pre- 
vented the railroads from meet- 
ing this new competition, by re- 
fusing the railroads permission 
to lower rates. The passenger 
rate of 3.6 cents per mile, plus 
the 50 per cent surcharge on 
Pullman tickets, was not re- 
duced in 1929, when some other 
rates were reduced, he pointed 
out. This gave bus and other 
services a strong advantage to 
take away more passenger busi- 
ness. 

New types of equipment, use 
of new and lighter metals for 
equipment construction are be- 
ing advocated by the Co-ordin- 
ator, he stated; operating costs 
are being studied and reduced 
where possible. Much of this 
work is being done by the rail- 
roads and other co-operating 
agencies. 

A revised analysis of the fed- 
eral taxes on lubricating oils 
and gasoline was presented to 





The complete list follows: 


Refining Co.; Treasurer—G. B. 


ter, National Refining Co.; W. V. 


Wotowitch, Crew-Levick Co. 





N.P.A. Officers Reelected 


HARLES L. SUHR, head of the Pennzoil Co., Oil City, was re- 
elected president of the National Petroleum Assn. at its annual 
meeting held in Atlantic City Sept. 
continue in the same positions which they held during the past year. 


President—Charles L. Suhr, Pennzoil Co.; First vice-president 
N. H. Weber, Pure Oil Co.; Second vice-president—H. A. Logan, United 
Hunter, Quaker City Oil Refining 
Corp.; Recording secretary—-H. G 


Board of Trustees 

R. G. Van der Woude, Shell Petroleum Corp.: P. G. Blazer, Ash- 
land Refining Co.;: G. B. Hunter, 
H. L. Lewis, Conewango Refining Co.; J, A. Beck, Pennsylvania Re- 
fining Co.; H. M. Carruth, Canfield Oil Co.; Sheldon Clark, Sinclair 
Refining Co.; Earle M. Craig, Freedom Oil Works Co.; Frank B. Fret- 
Hartmann, Gulf Refining Co.; W. T. 
Holliday, Standard Oil Co. of Ohio; Otto Koch, Kendall Refining Co.; 
C. J. Leroux, Valvoline Oil Co.; H. 

E. M. Lyons, Tiona Refining Co.; A. W. Scott, Wolverine-Empire 
Co.; C. G. Sheffield, Standard Oil Co. of New Jersey; Charles L. Suhr, 
Pennzoil Co.; N. H. Weber, Pure Oil Co.; A. C. Woodman, and R. A. 


Washington Staff! (Appointed by the Board of Trustees) 


19 to 21. All other officers will 


Eaton, Superior Oil Works. 


Quaker State Oil Refining Corp.; 


A. Logan, United Refining Co. 








General counsel—-Fayette B. Dow; Associate counsel——Willis 
Crane; Attorney--Horace L. Lohnes: Traffic attorney Harry S. 
Elkins. 
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the National Petroleum Associa- 
tion at the Atlantic City meet- 
ing by Willis Crane, associate 
counsel. 


The analysis brings up to 
date the various rulings of the 
treasury department with refer- 
ence to these taxes, including 
the newly issued Regulations 
44 (Revised September, 1934) 
giving effect to the Revenue 
Act of 1934 and the Act of June 
18, 1934. 


Mr. Crane divided his 16- 
page analysis into eight sec- 
tions dealing with the tax on 
gasoline, lubricating oils, tax 
free sales between manufactur- 
ers, sales to states and political 
subdivisions, sales for export, 
sales of ships’ supplies, registra- 
tion and bonding requirements 
and returns, payments and mis- 
cellaneous provisions. 


In appendices A to K Mr. 
Crane showed charts with dis- 
tillation characteristics of mo- 
tor fuels, industrial naphthas. 
aviation gasoline and rubber 
solvents as fixed in the regula- 
tions and the various exemption 
certificates approved for use by 
the industry. 


U. S. Crude Stocks Cut 
1,071,000 Barrels 


WASHINGTON, Sept. 21.— 
Stocks of domestic and foreign 
crude petroleum at the close of 
the week ended Sept. 15 totaled 
333,414,000 barrels, a decrease 
of 1,071,000 barrels from the 
previous week, according to a 
report today by Administrator 
Ickes. This decrease followed 
a decline of 1,854,000 barrels 
during the previous week. Do- 
mestic oils were down 1,231,000 
barrels. 

Stecks held bv re- Change 
porting companies from 


Sent. 8 Sent.15 Sept. 8 


Grade of Crude (Thous-nds of Barrels) 


Penna. grade sence TER | TES 21 
Other Apnal., incl. Ky..... 1,141 1,124 17 
Lima-N. FE. Ind.-Mich..... 1,368 1,356 12 
or Sl ga | Reeeeeaees 11,394 11,448 ! 54 
N. La. and Ark......... . 10,240 10,3388 4 98 
W. Tex. and S. E. N. Mex. 29.530 29,480 50 
East Texas sesesersecsnce 00,948 95,520 428 
Other Mid-Cont. ...... ..157,810 157,179 631 
Gulf Coast ........ susseeeeree 18,265 18,094 171 
Rocky Mountain .............. 27,706 27,697 9 
California stcies ... 38,719 33,675 44 
Total GOMIGBHEC ....060060650000 $31,865 330,684 —1,231 
Foreign crude ............ 2,620 2,780 + 160 

* Total crude seveeeeee 94,485 333,414 1,071 
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Unionization of Oil Industry Rapid 


Anderson Tells 


RECORD of ten strikeless 

years was broken within 

three months after the oil 
code went into effect because 
employes have been led to be- 
lieve that wage adjustments 
could be made without regard to 
costs and selling prices, H. H. 
Anderson, chairman of the labor 
subcommittee of the Planning & 
Co-ordination Committee told 
the National Petroleum Asso- 
ciation at its Atlantic City meet- 
ing. The NIRA has not been a 
solvent for labor problems. In- 
stead it has crystallized them, 
he said. 


At the time the oil code went 
into effect only 1.2 per cent of 


oil industry employes’ were 
unionized. Since August 1938, 


215 new A. F. of L. unions have 
been formed with at least 100,- 
000 members, Mr. Anderson 
said. 

The oil industry has increased 
its labor cost $100,000,000 per 
year since the code became ef- 
fective. Number of employes 
has been increased to within 6 
per cent of 1929 so that, despite 
increases in hourly wage rates 
of 30 to 50 per cent, weekly 
earnings are below pre-depres- 
sion days. This is one reason 
why men have been discontent- 
ed and ready to listen to union 
organizers. 

Mr. Anderson urged employ- 
ers not to be frightened by col- 
lective bargaining. His sug- 
gestion was that the employer 
meet his workers or their repre- 
sentatives, listen to their re- 
quests and explain his own posi- 
tion clearly and convincingly so 


that hasty strikes may not be 
called. He pointed out that 
strikes are damaging to both 


the employer and the union. 

Mr. Anderson summarized the 
policies of the Petroleum Labor 
Policy Board as indicated by its 
activity to date. The board 
holds that: 

The recovery act seeks united 
action of labor and manage- 
ment. 

It is unlawful for the employ- 
er to deny employes the right to 
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organize or to coerce employes 
to join a company plan. 

Clear evidence must be sub- 
mitted to prove the charge of 
an employe that he was laid off 
because of union activity 
membership. 

Employers with several 
plants must give each plant the 
right to make its own separate 
choice of organization. 

Employers are entitled. to 
proof that an organization rep- 
resents his employes. Elections 
must be by secret ballot super- 
vised by an employe’s commit- 
tee or a neutral person. The 
board will certify any choice 
made and is not interested in 


or 


what organization is chosen. 

Employers must bargain col- 
lectively with the majority 
group and minorities may bar- 
gain separately. 

Proportional representation 
plans in bargaining cannot be 
enforced. 

The closed shop cannot be en- 
foreed. 

Employes found guilty of acts 
of violence during a strike may 
be barred from reinstatement 
at the end of the strike. 

Mr. Anderson discussed the 
wage differential controversy 
and predicted that Administra- 
tor Ickes will interpret the or- 
der soon and extend the time 
for compliance until Oct. 19. 

Some employers, particularly 
in the retail field, have not com- 
plied with wage provisions of 
the code, Mr. Anderson said. 
These violators have made other 
sections of the code difficult to 
enforce and have been instru- 
mental in promoting price wars. 


More Farm-to-Market and Less 
Trunk Line Roads Urged 


RATIONAL highway plan 
should include more im- 
proved country feeder 
roads, not merely as a belated 
act of justice to the farmer but 
as a beneficial development for 
the motor industry and to the 
petroleum industry, J. E. Pen- 
nybacker, managing director of 


the Asphalt Institute, told 
members of the National Petro- 
leum Association, Sept. 21, at 


Atlantic City. 

The farmer road can be built 
six times as long as the trunk 
liue highway for the same 
money with the result that 
farmers will be stimulated to 
purchase motor cars and gaso- 
line, it was claimed. The addi- 
tion of improved byroads will 
entice pleasure car traffic into 
more quiet, safe, and pleasant 
back roads and off the main 
highways where they interfere 
with faster traffic. This policy 
will therefore at the same time 
produce many benefits and re- 
duce the requirements for wide 
and expensive roads, he said. 

The highway policy was re- 
ferred to as not only a tax prob- 


lem but a marketing problem of 


genuine importance. The sug- 
gestion was made that the ad- 


vertising of gasoline be diverted 
trom the channel of a battle of 
brands to a campaign for the 
building of new highways and 
to promote touring. 

It was pointed out that of the 
6,288,584 farms in the United 
States, only 9.5 per cent are on 
high type pavements and 6.5 
per cent more are on all weather 


cheaper roads, while 84 per 
cent are on mud roads. For the 
past 18 years the Federal Aid 


Road Act has been in operation 
and the law has required that 
the money be spent on 7 per cent 
comprising the most important 
roads. Although emergency 
Federal appropriations to re- 
quire 25 per cent of the money 
to go to feeder roads’ the 
emergency money aid ends next 
June. 

In justifying the building of 
low cost highway the case of II- 
linois was cited. By the middle 
of 1931, 7500 miles of high cost 
trunk line pavement was con- 
structed at a total cost of $209,- 
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176,000 or $27,925 per mile. 
Following this program a traffic 
census disclosed that only 27.9 
per cent of this trunk line pave- 
ment carried more than 1500 
vehicles per mile per day. The 
State Highway Engineer of Il]- 
linois was quoted as saying that 
highways carrying a traffic of 
from 1000 to 2000 vehicles per 
day could be constructed at 
from $400 to $12,000 per mile. 

If the top figures are taken it 
was shown that nearly $90,000,- 
000 should have been saved 
from the outlay. The gasoline 
tax was increased in 1929 to 
take care of this unwarranted 
expenditure. With these facts in 
mind it was urged upon the in- 
dustry to use them as backing 
in demands for lower taxes and 
for planning new roads. 

In concluding, seven prin- 
ciples of what was considered 
sound economics were left for 
consideration to the’ group. 
They were as follows: 

That every highway project 
show economic justification for 
the proposed outlay. 

That fair distribution of high- 
way benefits be made between 
urban and rural citizens. 

That conservation of existing 
highway improvement requires 
utilization of old pavements as 
bases wherever practicable. 

That in the interest of econo- 
my maximum use of local mate- 
rials be encouraged. 

That wherever practicable 
highways be progressively im- 
proved by state construction to 
keep pace with traffic needs. 

That subgrade stabilization 
be urged as a means of assur- 
ing durable highways at mini- 
mum cost. 

That the Federal govern- 
ment be urged to amend Fed- 
eral aid legislation to extend 
Federal aid regularly to farm- 
to-market roads in fair propor- 
tion to trunk lines. 


Buys Comet Stations 


NEW YORK—The Texas 
Corp. has announced acquisition 
of all bulk and retail outlets of 
the Comet Oil Co. in Montana. 
The Comet is a subsidiary of the 
Texas Pacific Coal & Oil Co. and 
had distribution in Great Falls, 
Giffen, Kevin, Chester, Bozeman 
and Shelby. 
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New York State Producers 
Plan Annual Meeting 


BOLIVAR, N. Y., Sept. 24.— 
Dr. William R. Boyd, Jr., vice- 
president of the American Pe- 
troleum Institute, has been in- 
vited to be the principal speak- 
er at the annual meeting of the 
New York State Oil Producers 
Assn. to be held here Oct. 6. It 
is expected that 200 producers 
will attend. 

A. L. Shaner, of Bolivar, is 
chairman of the arrangements 
committee, and J. P. Herrick, of 
Olean, heads the speakers’ com- 
mittee. Present officers are 
D. J. Sweeney, president; L. H. 
Thornton, honorary president; 
A. L. Shaner, Harry Bradley, 
and O. W. Walchli, vice-presi- 
dents; and Neil Sullivan, secre- 
tary and treasurer. 


Pump Manufacturers Plan 
Survey of Market 


CHICAGO, Sept. 20.— The 
market for gasoline pumps is to 
be surveyed carefully and a 
merchandising plan prepared by 
a committee of pump manufac- 
turers. The committee was ap- 
pointed at the first annual con- 
vention of the Gasoline Pump 
Manufacturers Association 
which was held at the Drake 
Hotel here Sept. 19 and 20. 


Announcement of the new 
type computer pumps developed 
in new designs to fit in with sta- 
tion modernization programs of 
oil companies has resulted in a 
considerable increase in the sale 
of dispensers. The committee 
expects to develop data which 
will aid sales departments of 
the manufacturers in increasing 
sales still further. 


Members of the committee in- 
clude Charles Beckwith, Viking 
Pump Co.; S. H. Frensdorf, 
Service Station Equipment Co.; 
A. F. Gahr, American Pump & 
Tank Co.; Leo E. Rush, Rush 
Manufacturing Co.; William H. 
Curtis, National Pump Co.; E. 
Cc. Marsh, S. F. Bowser & Co., 
Ine.; N. A. Carlson, Erie Meter 
Systems, Inc.; J. E. Neale, Tok- 


heim Oil Tank & Pump Co.; and 
EK. J. Gallmeyer, Wayne Co. 


B. L. Majewski of the Deep 
Rock Oil Corp., a member of 
the Planning & Co-ordination 
Committee, was principal speak- 
er at the association’s annual 
banquet. Mr. Majewski told the 
pump manufacturers that the 
oil industry is on the up grade 
and that it must modernize its 
stations. He urged the pump 
manufacturers to increase their 
sales efforts by showing the oil 
industry how these moderniza- 
tion programs pay in increased 
gallonage. Other speakers at 
the banquet included a group of 
trade paper representatives. G. 
Denny Moore, managing direc- 
tor of the association, presided 
at the banquet. 

The final day of the conven- 
tion was given over to a golf 


tournament and luncheon at 
Bunker Hill Golf Club. 





New Cracking Equipment 
Ordered 


NEW YORK,—tThe Asiatic 
Petroleum Corp., affiliate of the 
Royal Dutch-Shell group, has 
just placed an order for four 
cracking stills with the A. O. 
Smith Corp., Milwaukee, Wis. 
The stills are to be installed in 
the French plants of the Dutch- 
Shell company at Rouen and 
Pouillac. 


New Italian Firm 


ls Organized 


MILAN, Italy, Sept. 11.— 
(By Mail) Impianti  Petroli, 


S. A., has been organized here 
to design, manufacture and sell 
all types of equipment used by 
the oil industry in Italy. The 
new company is backed by a 
number of leading Italian man- 
ufacturers both financially and 
with production facilities. 

Mr. Salvatore Insinna, gen- 
eral manager of the new com- 
pany, has’ recently returned 
from a trip to the United States 
where he obtained the co-opera- 
tion of a number of specialized 
American engineering concerns 
and the exclusive Italian rights 
to a number of metering and re- 
cording devices. 
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The Price-Cutter Has His Role in Industry 


By Warren C. Platt, Editor 


force the code and, particularly, trying to get 

all companies to hold tight to every cent of 
the new and unhealthfully long margins inflicted 
on the industry through the recommendation of 
the Planning and Co-ordination Committee and 
the other signers of the late and lamented Mar- 
keting Agreement, people have lost their temp- 
ers and gotten entirely too general in their con- 
demnation of the men who do not happen to 
agree with them. 

We have price cutters, so-called, in mind. This 
is not going to be a eulogy of price cutters, but 
we are going to ask the reader to try to give the 
subject of price cutting a little calm and impar- 
tial thought. = 

It may be hard to define a ‘“‘good’’ price cut- 
ter but all could bear in mind that a man is en- 
titled to figure his costs fairly and charge a rea- 
sonable price, for his type of business. He is 
not to be condemned just because his price 
comes out a cent or so under that of someone 
else, as long as he conducts his business in an 
honest, straightforward way and deals the same 
with all his customers. 

In the retail store field merchants are always 
trying to price under their competitors. The 
practice is condemned by many but the retail 
business has been built on it and there does not 
seem to be much chance ever to get away from 
price competition. 

A price cutter generally comes into existence 
because of an unhealthy price structure in the 
business, an unnecessary spread, due either to 
too much desire for profit, or a heavy overhead, 
or obsolete equipment and methods. 

I was reminded of this the other day as I took 
the morning train down from Cincinnati to talk 
to the Kentucky Independent Marketers Asso- 
ciation at Louisville. I told my listeners that it 
was just 24 years ago of a July morning when 
[ had taken the same train to Louisville to at- 
tend, as secretary, the second convention of the 
first petroleum marketers association ever or- 
ganized. I told them this organization consisted 
mostly of new men in the business, who came in 
on the wave of new and cheap crude which pro- 
duced cheap gasoline; men who were attracted 
by the profits made by the old Standard Oil Co. 

All of these men did not, by any means, rec- 
Ognize as law the Standard’s word on price. 
They made their own prices to a large extent. 
Many times, upon their appearance, the Stand- 
ard would reduce prices and itself become the 
price cutter. 

Many of the members of this then young as- 
sociation were called price cutters, and probably 
there was truth in the charge but the big thing 
was that they took advantage of the big com- 
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pany’s weaknesses and cashed in on them. The 
price level settled down all over the country, 
the big company improved its methods and every 
one got respectable except another batch of 
newcomers, brought in by the next wave of cheap 
flush crude and cheap gasoline. 

When there is so much serious price cutting 
as at present, it should not be taken as due to 
the price cutting antics of some ‘‘bad actor,’’ but 
as an economic protest against a false or un- 
healthy situation. The man who refuses to car- 
ry on that unhealthy situation any longer is not. 
to be condemned as a price cutter or anything 
else. In fact he should be praised, all other 
things being equal. 


HE race for outlets caused the oil industry to 

bid up the margins for jobbers and dealers un- 
til the spread became grotesque. It takes time 
to undo damage of that sort. However, in the 
meantime, many smaller companies have seized 
the opportunity to do business with prices based 
on their own costs and not on those of the ex- 
panded companies. It is bitter medicine for 
those companies that are caught but it will have 
to be taken until the price structure can be 
shrunk and about 100,000 dealer outlets closed 
and a lot of company-owned filling stations and 
bulk stations besides. 

These price cutters are rapidly forcing the 
hands of the big companies and making them 
reduce the dealer margins. It is hard on the 
dealers but most of them never should have been 
started in the business in the first place. They 
are in it largely on oil company money. 

There probably will be loud weeping at Wash- 
ington over the fate of the dealer and the re- 
sultant increase in unemployment. But that 
simply can’t be helped. If Washington should 
try to save the dealer by forcing wide margins 
on the industry, Washington would wreck the in- 
dustry, if it were successful, but the chances are 
it would fail utterly in holding the industry in 
line. The industry would just go on and mind 
its own business. 

When margins shrink, as they have in many 
places, your price cutter who depends solely on 
his cut price to attract gallonage, loses much of 
his business. If he can exist on what’s left he 
will keep on, otherwise he will drop into the 
hands of the sheriff, which is as it should be. 

The industry has spent too much time and 
breath in damning socalled price cutters and not 
enough in rationalizing its price structure, which 
caused these price cutters to come into the busi- 
ness. 

The writer had occasion to go down to Day- 
ton, Ohio, the other day because of a complaint— 
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and a just one too,—of a story that NATIONAL 
PETROLEUM NEWS ran on the Dayton price war 
on page 13 of its July 25 issue. Our reporter 
echoed the heat and din and charges of all the 
battle there, the result being that we did an in- 
justice to a number of companies. A price war 
which has been going on for several years, as 
has this one, is always a hard place to get facts 
that are fair to all concerned. 

Down in Dayton men had long since lost their 
tempers, Many were losing money and some 
were and are really desperate financially. The 
big companies have taken a terrible licking so, 
no matter how fair they might want to be, it 
was just expecting too much of human nature to 
have a calm judicial mien in regard to any one 
else in the battle. 


_ fight started, however, because the mar- 
gius were too wide and because of the ‘‘hot’’ 
gasoline that Came 1n On a tavorabie Lreight rate 
trom East 'lexas. It is ‘hot’ gasoline today that 
is keeping some of those sub-normal price com- 
panies alive, although the Independent price 
level is so low—11.5 cents (tax 5 cents) that 
there is not much in it for anyone. 

A fair inference from our story of the war 
was that all these price cutters were people 
whom society might better keep locked up in a 
corral. Maybe some of'them should be but not 
all. Some of these men have built their busi- 
nesses in a perfectly legitimate way, if you grant 
them the right to make their own price accord- 
ing to their own costs. They have the respect 
and regard of their neighbors. Some have been 
operating on a price basis for years and their 
communities think of them only with respect and 
honor. 

In Dayton proper some of these so-called price 
cutters have as good looking, well equipped and 
well-run stations as any in the country. Others 
in Outlying districts are made and operated to 
fit the district. In the farming communities in 
the five counties centering at Dayton, which en- 
compasses the war, the low price station is gen- 
erally run for cash. It has its own brand, or 
unbranded gasoline, as they call it. The stations 
are generally the simplest and cheapest that can 
be built but the fact remains that the customers 
like them that way. These customers have to 
watch every penny. The world has not treated 
them well. Small size farming these days is not 
the most profitable in the world. The farmer 
wants the lowest priced gasoline and oil that 
will make his old model run. The same is true 
of the small town autoist whose livelihood is de- 
pendent upon what the farmer can earn. 

If-one were to build the last word in dolled-up 
service stations in one of these farming com- 
munities, | wonder if the countryside would not 
avoid them, regardless of how low the price. Or 
if a string of high priced, chauffeur driven cars 
were to patronize an inexpensive station, in such 
a community I think the farmer would view it 
with suspicion and go on down the road another 
mile. What we rather forget is that our oil busi- 
ness has to appeal to all kinds of people with all 
kinds of ideas and in all sorts of circumstances. 
Each one is entitled to his own opinions and his 
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own desires. The rest of us have no license to 
criticize. 

Said one ot the so-called price cutters to me: 

‘‘My stations are built to meet the ideas of the 
people in this small community. My prices are 
made to fit their pocket books because there is 
not muchinthem. I don’t expect somebody with 
a flashy Packard to come rolling into my place 
for gasoline. If he did my regular trade prob- 
ably would not like it. 

“There is nothing about my station that will 
ever attract a casual tourist, but the home folks 
like it and they like my boys and they feel at 
home here. I know them all by name and they 
know me. I have always operated on narrow 
margins and we work long hours but there is 
not a mortgage on anything I or my family own, 
not even our homes. We pay cash for every- 
thing and do business for cash, and there is a 
fairish amount of money in the bank up the road 
a piece.” 

Of course, there has to be a weeding out in 
Dayton and the five counties. There is not 
enough gallonage for all. The dealer’s margin 
has been cut a cent because he has been giving 
it away to get business. The so-called price cut- 
ters are still cutting but not holding to their 
peak gallonage as their differential is narrowed. 


T will take some time to wash out the situation 

but the war covers such a wide area and in- 
volves so much gallonage that one thing is cer- 
tain, namely, that this war presages the early 
doom of wide dealer margins, regardless of 
what kind of contracts some of the big companies 
may have outstanding. The war cannot be set- 
tled by going back to the wide margins. The 
narrower margins will have to be maintained 
and perhaps even cut a bit more. 

In the article in the July 25th issue we did 
great injustice to the Wood Oil Co. of Camden, 
Ohio, about 30 miles southwest of Dayton, which 
sells to one dealer in Dayton who maintains the 
low price. In cut lines under a photograph ot 
that dealer’s place we said that the two curb 
pumps were “operated”? by the Wood Oil Co. 
they decidedly are not. Those pumps have been 
there for a number of years, owned by the dealer 
himself, and he has sold quite a few brands of 
gasoline through them and always at his own 
price. Some of it has been some fairly well 
known gasoline, too. 

The Wood Oil Co. denies any control whatso- 
ever over this dealer or his price. The dealer 
jumps his price about, maybe several times a 
day but, from all we have learned, we are satis- 
fied that, in this particular case, he is doing it 
entirely on his own responsibility. The dealer 
is in the factory end of town where you would 
not expect many Rolls-Royces so our reference 
to ‘the seedy looking customers” was entirely 
uncalled for. The customers had just come 
from work in nearby factories and coal yards. 

In that article we also said that the Wood Oil 
Co. was “hindering settlement” of the war. This 
is not true. It is not a case of any One company. 
F. A. Wood and his son, Orville Wood, have at- 
tended all the district meetings of their code 
committee and have taken an active part in the 
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discussions. 


the situation as they have found them. 
have their ideas of how the war can be settled 
but not all, of course, agree with them. 


They have condemned the evils of 


They 


‘“‘We think the unbranded gasoline, that which 


has no advertising to it other than the name on 
the pump globe, should be sold at a differential 
of 1.5 cents in this territory,’’ said Orville Wood. 
“We think that split accounts should be abol- 
ished as they generally lead to substitution and 


price cutting. Also that the 


should do a better job of policing their own and 


their allied outlets.’’ 


For any injury that we may have done the 
Wood Oil Co., in addition to the above correc- 


tions, we apologize. 


big companies 


We print immediately following some letters 
from B. H. Ziehler, president of the Producers 
Co-op gas Co. of Dayton whose co-operative tae- 
tics were referred to in the story in question. 


* * * 


SPECIAL NOTICE:—tThis editorial is protected 
by copyright and it is not to be used in part or 
in whole, or quoted from in anyway without the 
permission of the publishers. We say this because 
there has been so much unfortunate and untrue 
advertising used in various price wars going on, 
that we do not want to take the chance of being 


misquoted, or our statements presented in a light 


other than what is intended. 
ent thought to permit any quotation whatso- 


It is not our pres- 


ever.—W. C. P., Editor. 





Ziehler’s Letters 
Aug. 16, 1934 

NATIONAL PETROLEUM NEWS, 
Cleveland, Ohio 

In your issue of July 20 you car- 
ried an article about the cut price con- 
ditions prevailing in Montgomery 
County. 


I don’t know where you received 
your information but evidently you 
were not given all of the facts. 

The party giving you some of this 
information was grossly in error and 
I will endeavor to give you the facts 
in the case further on. 


Some of the main reasons for price 
eutting not set forth in your article 
are as follows: 


1. Independent Jobbers selling Ma- 
jor Oil products with a guaranteed 
margin, giving commercial discounts 
as high as 4 cents per gallon and 
dealer accounts as much as 5 cents per 
gallon. 

2. Major Oil Companies selling to 
Consumers by Tank Wagon at 4 cents 
off of station price, allowing such 
Consumers to sell to their employes 
and other truckers at less than serv- 
ice station price, and paying no atten- 
tion to the Code. 


3. Major Oil Company Managers’ 
too willing to classify Consumers as 
Dealers in order to give them 100 per 
cent Dealers’ margin of 4 cents, when 
the fact in the case is really known 
they are pure and simple, only Con- 
sumers, 


4. Service Station operators selling 
Major brands, getting 4-cent margins, 
giving away as much as 3 cents to 
some accounts, to get their tire and 
accessory business. 

5. One local jobber selling Major 
Oil Company products came into this 
field about two and one-half years ago 
and has practically demoralized the 
dealer business by giving as much as 
a 5-cent margin to Dealer accounts. 


You also speak of chiselers and 
price cutters. What about the giant 
strangler that crushed all small com- 
petition and had his ruthless methods 
harnessed by the Sherman Act, who is 
again running amuck in certain areas 
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paying no attention to the Code, sell- 
ing below cost to crush the small job- 
ber and holding up the public in 
other areas to make up his losses, yet 
these same stranglers are the main 
officials of the Petroleum Code, who 
have cut loose the ties of the Sherman 
Act, in order to again ruthlessly crush 
the Independent. 


What is the use of the Code? Aside 
from holding up the public from the 
benefit of the giant, the Code has ac- 
complished nothing for the Independ- 
ents in the Industry. The Code is so 
set-up that the giant is the accused, 
the judge and the jury, with no re- 


gard for Article 2, Section 2, Article 
5, Rule 4 of the Code. 
Our Co-op. was primarily designed 


to meet the competitive conditions in 
our territory. We are strictly service 


station operators. 
The Code has deprived us of the 
commercial business or of the busi- 


ness of the large trucking concerns, 
since we must sell our product at one 
price only through Service Station. 

In order to compete with the Job- 
ber in the Oil Industry or the Major 
Companies who sell by Tank Wagon 
at a discount of as much as 4 cents 
per gallon it was necessary for us to 
form the Co-Op. organization to meet 
this type of condition to conserve our 
assets in the business. 

The greatest menace to the Service 
Station today is the Tank Wagon de- 
livery, at a reduction from the Service 
Station price. As little as five gallons 
in many cases being sold off of the 
Tank Wagon at 2, 3 and 4 cents less 
than Service Station Price, and in 
many instances delivered 10 to 15 
miles from the Plant. 


Practically all the large Consumers 
have storage facilities to be served 
with Tank Wagon. These storage fa- 
cilities are owned 95 per cent by the 
Major Oil Companies, hence the Co- 
Op. Plan. 

Our Co-Op. Plan is in full accord 
with the President’s Executive Order, 
organized under the Laws of Ohio and 
all Stock is fully paid before delivered. 

You also state so great has been the 
increase in the Ziehler gallonage, due 


to the acceptance of his premium plan 
that 60 per cent of the recent price 
trouble is laid at his feet. If you will 
only check the Ohio Tax Paid gaso- 
line sales you will see that you are 
in error in this remark, For the 
month of April, May, June and July 
our total sales for 1933 were greater 
than 1934 and our Co-Op. Plan has 
only been in operation since Jan. 1, 
1934. 

Evidently you were informed er 
roneously by someone by saying that 
some lucky individuals have not had 
to pay for their share of stock which 
greeted them unexpectedly in the 
mails. 

We resent your quotation very much 
and ask that you make a further in- 
vestigation to verify the statement 
that you have made in your issue of 
July 20. 

In all fairness to all concerned 1 
ask that you add this letter or any 
part of it that you may see fit to your 
remarks or as a continuance to your 
article of July 20. 

As a subscriber to the OILGRAM and 
PETROLEUM NEWS we only ask what is 
fair and no doubt that after you have 
heard our side of the story you will 
realize that you have been grossly mis 
informed about the Co-op. being 69 
per cent of the cause of the price ecut- 
ting in this territory. 

We have been wrongfully accused 
and the readers of your column should 
be so informed. 

ck * * 

Aug. 31, 

NEws, 


1934 
NATIONAL PETROLEUM 


Cleveland, Ohio 


As a further explanation of our busi- 
ness in the petroleum industry in this 
territory where we have been wrong- 
fully accused, I offer you the following 
facts and figures as a comparison for 
the great gallonage that we were ac- 
cused of: 

Actual Sales for the first 
six months 19838 ............ 
Actual Sales for the first 

six months 193: 1,468,595 

In the fall of 1933 we expanded our 
business with new outlets in this ter- 
ritory to the extent of 28%. The gal- 
lonage on this 28% for 1934 (358,- 


1,282,081 
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982) added to the gallonage of the 


first six months of 1933 should be 
evidence enough that we did not in- 
crease our gallonage, in spite of the 
fact that there was a slight increase 
in the consumption in the industry in 
1934, and we should be entitled to our 
share of this. 

I will be pleased to prove to you 
that practically all of the disturbance in 
this territory has been caused by Fran- 
chise Dealers with a guaranteed mar- 
gin. These conniving Franchise Deal- 
ers have given as much as 1 and 2 
cents off of the Tank Wagon to Con- 
sumers and also 1 and 2-cent mar- 
gins more to Reseller’s than was cus- 
tomary by the parent companies or 
Independent Jobbers. 

The Francise Dealers are flying Ma 
jor colors, protected by a Major mar- 
ginal contract, have sold leaded gaso- 
line at less than third grade prices, 
because their contract prices permitted 
this. They have scoured the County 
and installed cut price pumps with 
other Independent Dealers selling oth- 
er Major Brands, and have delivered 


340 Code Cases 


Franchise merchandise in these blind 
pumps under the guise of Independent 
Brands. All of this was being done 
with the knowledge of the Major com- 
panies, at cut prices. 

Is it to be assumed that the real In- 
dependent jobber should sit still and 


see himself surrounded with camou- 
flaged Major merchandise’ through 


these Franchise Dealers, who are a! 
ways ready and willing to bring on 
the price disturbance, knowing that 
they are protected, and by such meth- 
ods expect to automatically wipe out 
the Independent in their territory, due 
to the reductions in prices which 
causes them to sell at a loss without 
any protection, expecting the Inde- 
pendent with his limited finances to 
soon pass out of the picture, thus 
eliminating the Independent competi- 
tor? 

The Major Oil Companies being ful- 
ly aware of this condition seemed to 
welcome it and take a loss in the de- 
pressed territory to exterminate the In- 
dependent while they hold up the pub- 
lic in other territories. 


Ready For Filing 


By U. S. District Attorneys 


CHICAGO, Sept. 20 

INCE a program for prose- 

cution of code violators has 

been developed through the 
department of justice 340 cases 
have been examined and recom- 
mendations made to file suit, so 
Russell B. Brown, compliance 
director of the code, told mem- 
bers of region 3 marketing com- 
mittee in meeting Sept. 20 at 
Chicago. 

Of the 340 cases 53 or 54 have 
been filed in federal court, and 
others are in the hands of fed- 
eral district attorneys with the 
recommendation that they be 
filed. Statistics on code cases 
was given as of Sept. 4. Out of 
1118 alleged violations report- 
ed, 410 were passed to the jus- 
tice department and then 340 
cases moved on to the district 
attorneys. 

Code committees in the field 
can aid in prosecutions, Mr. 
Brown continued, by making 
judges and district attorneys 
conscious of the importance of 
violations of the new business 
laws. Some judges, he said, may 
still be thinking in terms of pro- 
tecting society from criminal 
law violators, not realizing the 
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need to protect business from 
code violators. 

Reports have been heard, he 
continued, of some district at- 
torneys neglecting to file cases 
until after elections this fall. 
Prosecution of business low vio- 
lators, he said, is more impor- 
tant than personal political am- 
bitions. 

In reviewing the success of 
the code Mr. Brown said that 
probably the greatest advances 
have been made in production, 
with the reduction in output and 
higher prices. Refining also has 
improved, with stocks in a bet- 
ter position than in seven or 
eight years. 

Marketing unfortunately is 
on the end of the line of crude 
oil moving to the consumer, he 
continued. Mr. Brown scored 
opportunists and over-zealous 
members of the industry who 
think more of their own welfare 
than of that of the industry. 

Following the address ques- 
tions were asked from the floor, 
with the recent price reduction 
of the Standard Oil Co. of In- 
diana under fire from two mar- 
keters. 

Present margins mean that 


companies are selling below 
cost, thereby all companies are 
violating the code, charged I. A. 
Archambault, Evanston,  IIl., 
jobber, speaking for 14 middle 
west state jobber associations. 
Mr. Archambault is chairman 
of the association’s central 
council. 

The ‘thot’ oil situation was 
criticised also by Mr. Archam- 
bault and the score that noth- 
ing has been accomplished to 
prevent illegal production. Mr. 
Brown replied that efforts are 
under way now to co-ordinate 
federal means of blocking ‘‘hot”’ 
oil. 

That the price reduction of 
Sept. 11 was a breach of confi- 
dence of the industrial leader- 
ship of the middle west was 
charged by Russell Williams, 
Indianapolis marketer and 
member of the P. & C. market- 
ing sub-committee. 


These breaches were that the 
margin was reduced to 5.5 cents 
after evidence was submitted 
to Washington by jobbers that 
6 cents or more was necessary 
for marketing, also that the re- 
duction had been made prior to 
the functioning of stabilization 
programs. 

The code has provision to stop 
the wholesale slaughter of mar- 
keters, Mr. Williams continued. 
However, there are no interpre- 
tations on those rules to pro- 
tect the jobber, reams of inter- 
pretations on those rules to hin- 
der the independent jobber. 


W.H. Rohde, lowa Jobber 
Dies of Heart Attack 


ROCK RAPIDS, Ia., Sept. 14. 

W. H. Rohde, president of 
Rohde Oil Corp., here died Sept. 
14 with a heart attack follow- 
ing pneumonia. He was 62 
years of age. 

Mr. Rohde has been in the 
wholesale and retail oil busi- 
ness since 1913. He formerly 
was in business at Sioux Falls, 
S. D., where he was associated 
with the Penn Soo Oil Co., the 
Rohde Oil Co. and the Beaver 
Oil Co. 

Mr. Rohde is survived by his 
widow, two daughters and one 
son. Allan Rohde, the son, will 
take active charge of the com- 
pany. 
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Exhaust Gas Analysis 


By W. H. Paul* and 
G. W.Gleason* 


@ A study in three parts of the practical application 


Part I—Correlations 


of exhaust analysis data to the regulation of 


combustion efficiency of automotive power plants 





In the study of engine performance, motor 
fuels and similar problems, exhaust gas analyses 
have been used in the past to some extent, but 
in general the application of this tool to research 
has been imperfectly understood. 

The accompanying article I, on the Correla- 
tion in the components of exhaust gases, is the 
first of a series of three on this subject. The sec- 
ond and third articles, on Interpretation and Ap- 
plications, respectively, will appear in early is- 
sues. 

Of the greatest interest to both refiner and 
marketer of motor fuels is the discussion of the 
use of exhaust gas analysis equipment now avail- 
able. Application of these instruments to the 
study of engine performance, and their adjust- 
ment for economy and maximum power, while 
not yet completely perfected, has already proved 
to be a valuable service to both fleet operator 
and fuel marketer. The use of this method of 
improving engine operation has been utilized in 
various instances by both buyer and seller of 
motor fuels. 

The information given in this series, written 
by authors well known to readers of NATIONAL 
PETROLEUM NEWS, will prove of the greatest 
interest to technologists who are studying the 
problems of automotive engines and motor fuels. 





Synopsis 


HE composition of the exhaust gas from in- 

ternal combustion engines is a very useful 
criterion of combustion efficiency. Characteris- 
tics of operation, especially carburetion and to 
some extent the distribution of the fuel mix- 
ture, may be indicated by the analysis. The sery- 
icing of an automotive power plant is no longer 
complete without some check upon the efficiency 
of fuel utilization. Carburetor adjustment 
through analysis of the exhaust gas has become 
a regular service station feature and has been 
extensively employed by fleet operators. 


Gas analyses made by the more simplified and 
conventional methods have been somewhat diffi- 
cult to interpret and apply. However, a survey 
of available data indicates that definite correla- 
tions exist among the items of a complete analy- 
‘is so that partial analyses can be filled out and 
calculations made therefrom. Through the cor- 
relations, the completed analyses lend them- 
selves to more accurate and satisfactory inter- 
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pretation which results in a broader and more 
useful application of the data. In fact, within 
an accuracy fully sufficient for practical applica- 
tion, a one item analysis may be made as prac- 
tical as the more comprehensive six-item analy- 
sis. This is especially true where a person is in- 
experienced with the details of analytical pro- 
cedure. 

Accordingly, an arrangement of the correla- 
tions has been prepared that is followed by an 
interpretation of these correlations and the ap- 
plication of the items of the analyses and calcu- 
lations to the control, testing and adjustment of 
automotive engines. 


Introduction 


HE practical application of exhaust 

analysis as an indicator of proper carbure- 
tion and combustion efficiency in automotive 
engines was suggested as early as 1907. Subse- 
quently, the subject has received the attention 
of many persons (1) (2) (3) (4) (5) (6) (7) 
(8) (9) (10) (11) (12) (13) (14).** 

A complete exhaust gas analysis generally in- 
cludes carbon dioxide (CO.), carbon monoxide 
(CO), oxygen (O.), hydrogen (H,), methane 
(CH,), and nitrogen (N,). For practical use, the 
determination of all items of an analysis is too 
difficult, consequently, many observers report 
only the CO.,, or the three-item analysis of CO.,, 
CO and O.. Further, it is difficult to analyze ex- 
haust gases on the road for more than one con- 
stituent and the process of collecting road sam- 
ples for later analysis is too complicated for 
routine tests or service work. 

However, the single item analysis (CO.) is not 
difficult, especially when obtained by the use of 
the instruments designed for this particular 
purpose, and by the use of the proper correla- 
tions, this single item analysis can be filled out 
or completed. The same is true for the three 
item analysis wherein the ‘“‘Orsat”’ method yields 
the percentages of the three constituents that 
are most easily determined. The completion of 
the analyses and the application of further cor- 
relations or calculations provide additional 
items of data such as the air-fuel ratio or the 
combustion efficiency. 

A recent survey (15) of 645 available exhaust 
xas analyses has established definite relation- 
ships among the constituents of the gas. These 
analyses have been obtained from various 
sources (1) (2) (3) (4) (5) (16) (17) (18) (19) 


gas 


*Engineering Experiment Station—Oregon State 


Collece 
**Numbers refer to bibliography at end of article. 
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Fig. 2—The correlation between hydrogen and carbon 
monoxide in exhaust gases 


(20) (21) and the agreement among the differ- 
ent investigators is satisfactorily close. More 
recent correlations (22) and (23) were also in- 
cluded in the general survey of the data and 
these last results are possibly more comprehen- 
sive than the previous contributions. It is diffi- 
cult to indicate all analyses as separate points 
on the graphical figures, consequently, only the 
average trend is shown as it comprises the valu- 
able portion of the figures from the standpoint 
of application of the data. Reference to a recent 
publication will provide the detailed data (15). 


CO,, O,, CO, H, Correlations 


There are certain definite relationships be- 
tween carbon dioxide and the two remaining 
constituents of the three-item analysis, namely, 
the oxygen and carbon monoxide. There is also 
a distinct relationship between carbon dioxide 
and hydrogen. These relationships are shown 
graphically in Fig. 1. 

Very recently, the relationship between CO, 
and O. has received some attention (22). On 
the lean side of a theoretically perfect air-gaso- 
line mixture (14.9 to 1 ratio of air to gasoline 
by weight) there is a continuous and uniform 
increase in the O. content of the exhaust gas and 
a continuous decrease in the CO, until the maxi- 
mum concentration of 21 per cent by volume of 
O, is reached (same percentage of O. as in air). 
On the rich side of the theoretical mixture (op- 
erating range for automobiles) there appears to 
be a small but variable residual O, concentra- 
tion of less than 1 per cent. The value averages 
0.35, per cent and it is unusual to find an O, con- 
centration on the rich side greater than 1 per 
cent, a matter that will be commented upon 
later. 

The'‘relationship between CO. and CO appears 
to have approximately the same slope as the CO. 
O, correlation except that the former is located 
entirely on the rich side of the theoretical mix- 
ture. As the O, supply decreases below theoret- 
ical (lower air-fuel ratio), there becomes insuf- 
ficient O, to burn the carbon to CO. and CO ap- 
pears in the analysis. Any appreciable reduc- 
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tion in the air supply (rich mixture) causes an 
almost corresponding increase in the CO content 
of the exhaust gas and a decrease in the fuel 
economy since the carbon is only partially 
burned. 

As might be expected, the incomplete combus- 
tion of the carbon to CO, is accompanied by the 
incomplete combustion of the hydrogen to H.O. 
A relationship between these two items is in- 
cluded in Fig. 1, the H, percentage increasing 
as the CO, percentage decreases. 

CO, H., Correlation 

Fig. 2 shows the relationship between CO and 
H,. Since both of these items correlate with 
the CO,, some relationship between them would 
be expected. This relationship over the entire 
range (rich mixture side) is a distinctly non- 
lineal variation, however, as has been pointed 
out (24) and as illustrated in Fig. 2-A, for less 
than 2 per cent hydrogen, the relationship be- 
tween CO and H, may be considered to be a 
straight line function. The agreement between 
the CO,-CO, CO,-H., and the CO-H, correlations 
is practically exact although all of the values 
were obtained from separate and independent 
plots of experimental data. 

Air-Fuel Ratio Correlations 

The ratio by weight of air to fuel in air-gaso- 
line mixtures is referred to as the air-fuel ratio 
and is of importance in automobile operation 
since it controls economy and influences per- 
formance. Correlations between the air-fuel 
ratio and various items, namely, the per cent N., 
the per cent CO,, and the completeness of com- 
bustion of carbon and hydrogen are presented in 
Fig. 3. A number of air-fuel, CO. correlations 


AIR-FUEL RATIO 





0 2 4 6 8 10 12 14 
CARBON DIOXIDE,PER CENT BY VOLUME 
60 65 70 75 80 85 90 95 
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COMPLETENESS OF COMBUSTION , PER CENT 


Fig. 3—The correlation between the various constituents 
of exhaust gas and the completeness of combustion, with 
the air-fuel ratio 
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Here's the smoothest installation 
of the smoothest working 


LOADING 
VALVES 


@'n every part of the globe—as well as 
in every state in the Union—bulk plants 
are cutting costs by using Wheaton Type 
25 and Type 26 Loading Valves. These 
famous valves—probably the most widely 
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used in the world—save money because 


the shocks and strains in the pipe lines 





are reduced to a minimum. 


Both Type 25 and Type 26 have a ball 
check valve and by-pass which ensure the 


















softest, smoothest closing action that it is 


possible to obtain. For pressure systems 








a very light spring is furnished, for 
gravity systems a heavier spring is in 
stalled in these valves. 






3 WHEATON SINGLE SWING JOIN The Wheaton Type 15 rigid Loading 
Spout or the Wheaton Bottom Loader, 
either rigid or flexible type, as illustrated, 


when used in conjunction with Type 25 


BOTTOM LOADING SPOU 





maintains a steady, straight, solid stream, 
thereby preventing the evaporation losses 


which occur when the gasoline stream is 


Pi 2 


Gate vaive 





@ This installation shows the 
Plank Platform finest and most economical installa 


tion for filling truck tanks and tank 





diffused or spatters into the truck tank. 










One of the largest oil companies in the world, 


cies. iV has cuatatet tacvialevabiie which has been using Wheaton Type 25 Loading 
effluent end, where he can hold Valves for over 16 years, installed 
Tues 15 cna, weteh he Sh. we as illustrated at the left, report 
hai as cabal: all camel: aan that these valves, installed in 
thus eliminating gasoline losses and this manner, have never given 
them any trouble and that the 
upkeep cost has been negligible. 
It pays to install loading valves 


that pay for themselves. Wheaton 


the chance of fire. Type 25 is de- 








signed for the effluent end of the 
line, whereas Type 26 may be placed 
J). in either the riser below the swing 
lon 























1 joint or inthe horizontal loading arm Type 25 and Type 26 will pay 
\ you back their first cost again and 
| again. Determine now to reduce 
1 your loading costs by installing 
| Wheaton Valves. We will gladly 
1 send you samples of any size— 
| backed by the Wheaton guaran 
' tee of complete satisfaction 

Type 25—2", 214"", 3"; Type 26 

anh 3g", 236", 2", 26", 25 © 


Factory Representatives 
William A. Knapp Co., 1626 Walnut St., Kansas City, Mo. 


Earl F. Sayers, 1838 W. 33rd St., Chicago, Ill. 
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Mechanical Products Corporation 
Los Angeles and San Francisco, Cal.; Seattle, Wash. 
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Canadian Manufacturers & Distributors 
Empire Brass Mfg. Co., Ltd., London, Ontario, Canada 


A. W. WHEATON BRASS WORKS, NEWARK, N. J. 
\\ 
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CARBON DIOXIDE ,PER CENT BY VOLUME 
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PER CENT BY VOLUME OF O02 ,CO,OR Hz 


Fig. 1—The correlation between the various constituents 
of exhaust gas, and the carbon dioxide content 


are available (3) (4) (5) (10) (16) (238) (26) 
(27) (28) from direct experiment while more 
recent values (22) account for the H, and CH, 
as constant fraction of the CO percentage. 

From the large amount of data examined, a 
sufficient number of complete analyses were 
found to establish the air-fuel ratio, N. correla- 
tion of Fig. 3. It must be emphasized that the 
percentage N, is the true value as determined 
by difference in the six item analysis and not 
the pseudo percentage as obtained from the 
three item analysis. The reliability of this cor- 
relation will be commented upon lacer. 

It is of interest to note that the completeness 
of combustion curves of Fig. 3 show no indica- 
tion of a distinct preferential burning of H, to 
H,O so that past assumptions in this regard 
were in error. It is obvious that any calcula- 
tions based upon complete burning of the hydro- 
gen in preference to the carbon might result in 
misleading values. 
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New Method for Rating Oil 


Viscosity Characteristics 


UANTITATIVE comparison 

ties of different oils is the purpose of 
the presentation of another new method for 
evaluating viscosity-temperature characteristics 
of oils by W. B. McCluer and M. R. Fenske of 
Pennsylvania State College. The method was 
outlined before the Petroleum Division of the 
American Chemical Society at the Cleveland 
meeting, Sept. 10-14. 

The proposed method is largely mathematical 
and depends on relatively simply procedure and 
concepts. The steps were outlined as follows: 

1. A single type of oil is used for reference 
purposes. 

2. Comparisons are made 
equal viscosities at 210°F. 

3. The 100°F. viscosity of the reference oil is 
expressed in terms of its 210°F. viscosity by a 
simple equation. 

4. The viscosity of the reference oil can be 
calculated at any other temperature by known 
relations. 

5. All oils, if matched as to viscosity at 210°F. 
have definite ratio at 0°F. with respect to the 
reference oil. 

6. The 100°F. viscosity of 
known viscosities at 0 
culated. 

7. The mathematical results can be expressed 
accurately by means of a simple nomograph. 

The 100°F. viscosities (Y) of the refence oils 
were evaluated for any given viscosity at 210°F. 
(X) by means of the equation: 

log,, Y = 2.502 log,, X + 0.4400 

Choosing from Cragoe’s and the A.S.T.M. equa- 
tions for the viscosity at a third temperature 
when viscosities at two other temperatures, the 
latter was used: 

log log (KV/0.8 


of the viscosi- 


with oils having 


any oil having 
F. and 210°F. can be eal- 


A log T/B 
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“Our only real problem is the straight-run 
gasoline We are beginning to find out that 


it cannot be sold—even to the farmers’’ 
— FROM A LETTER WRITTEN BY A WESTERN REFINER 


—_— know their onions—and 
they know good gasoline 


Farmers want Dubbscracked gasoline 
if they can get it, even if they don’t 
know it by name—and so do other 
motorists 


That is why there is never enough 
Dubbscracked gasoline to go round, 


even when there is too much of other 
kinds 





Universal Oil Products Co 4PM Dubbs Cracking Process 


Chicago, Illinois ‘i Owner and Licensor 
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CASE SCHOOL 
BUILDS 


Instrument board showing reflux divider trough at upper 
right 


Bubble Column For Fractionation Research 


RECENT addition to the equipment of 

the department of chemical engineering 

of Case School: of Applied Science, 
Cleveland, is the fractionating column shown on 
this page which was constructed from material 
donated by the Standard Oil Co. of Ohio. Al- 
though not completed until the end of the school 
vear, it provided thesis material for two senior 
students, James Q. McGiffen and Edward 38. Bale, 
who have studied the design of fractionating 
columns and particularly the design calculations. 
One of the principal objects, according to Mr. 
McGiffen, was to prove that the reflux through- 
out the tower is not molarly constant, as it is 
generally accepted to be. The work was directed 
by Dr. C. F. Prutton, Associate Professor of 
Chemical Engineering, with the co-operation of 
Mr. L. S. Bale and Mr. J. P. Smoots of the Stand- 
ard Oil Company of Ohio. The first test run will 
probably not be made until fall. 

While there is little of unusual design about 
the column, its purpose being only to acquaint 
students with the standard methods of process- 
ing petroleum, it is of interest that diphenyl- 
oxide is to be used for heat transfer instead of 
steam. A vertical fire tube boiler heated by an 
open gas flame and located at a distance will 
furnish six hundred pounds per hour of diphenyl 
oxide vapor at 496° F. Both the dipheny] oxide 
and the boiler design were supplied by the Dow 
Chentical Co. 

The fractionating column structure is five feet 
wide at the base and tapers to four feet square, 
27 feet above the base surface. The column 
proper is made on 13 sections of 8-inch pipe, 
flanged with standard pipe flanges, between 
which bubble plates are sandwiched and the as- 
sembly bolted together. This arrangement will 
enable the study of different types of bubble 
plates with a minimum of effort. 

The present plates have two rectangular type 
bubble caps with square-notched edges. Liquid 


2b 


and gas taps on each section provide for sampling 
and protection tubes enable the measurement of 
temperature at each plate. The reboiler at the 
bottom has an aggregate area of 40 square feet 
of boiling surface and has a free space above the 
tubes for separation of liquid and vapor. 

The plan of work followed in working out the 
graduation thesis included the review of recent 
literature to find discussion of computation sub- 
jects, calculation, and study of representative 
methods, derivation of a composite method and 
statement of the same, the application of the 
method to a specific problem, the construction of 
a model column as calculated, and the operation 
of the column. 

Two fundamental principles formed the basis 
for calculations; one being the law of Raoult 
expressed in the form, 

xPa Xt 

Where 

x--mol fraction of component in liquid 
state 
vapor pressure of pure component 
at plate temperature 
X—mol fraction of component in vapor 
state 
total pressure on column 


Pa 


4 


and the other, the Hausbrand equations, 


V = On + P and, 


n 


iis Pees Onx, + Pxp 
which state that the total vapor rising past any 
section of a column is equal to the amount drawn 
off the condenser as product plus the liquid re- 
flux which passes the same section; and that the 
vapor rising to any section contains as much of 
one component as is found in the liquid reflux 
flowing down from that section plus the amount 
of that component withdrawn as product at the 
top. 

The presentation was confined to the condi- 
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The first commer- 
cial plant to employ the 
Duo-Sol Process of Solvent Extrac- 
tion for Lubricating Oil Production has 
been put into successful operation at the 
Paulsboro Refinery of the Socony-Vacuum 
Oil Co:, Ine. 


The officials of the Socony-Vacuum Oil Co., 

Inc., have been kind enough to permit us to say 
that the operation of the Paulsboro plant has 
met with their expectation in every respect. 


MAX B. MILLER & COMPANY, INC. 
501 FIFTH AVENUE 
NEW YORK CITY, N.Y. 
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The various parts are located approximately as indicated 
in the pipe layout, The diphenyl oxide boiler is located to 
the left of the point at which the photographer stood 


tions that all overhead product is to be con- 
densed and the condensate divided so that the 
larger part is returned as reflux to the column 
and it is assumed that the feed is brought into 
the column at any temperature arbitrarily 
chosen, and in any state consistent with that 
temperature and operating pressure of the col- 
umn. 

The first steps in the outline of calculation 
considered the following factors: The determin- 
ation of compositions which was accomplished 
by means of an empirical boiling point diagram 
after obtaining three or four fractions with 
laboratory apparatus, and computation of actual 
compositions from vaporization data. Column 
pressure was found by using the assumption of 
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The new fractionating column at Case School of Applied 
Science 


thirty Fahrenheit degrees temperature differen- 
tial and a predetermined temperature of the gas- 
liquid equilibria, from Raoult’s law; considera- 
tion was given the liquid on the top plate for 
varying reflux which would be increased on ac- 
count of condensation caused by the entry of the 
cooler liquid reflux. The temperature of the still 
was determined using relative volatilities in the 
expression 
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which gives the pressure of one component in 
terms of liquid components. The corresponding 
temperature is determined from vapor-pressure 
temperature curves. Other considerations dis- 
cussed are minimum reflux and minimum num- 
ber of plates, reflux throughout column by heat 
balances and radiation losses, composition on 
bottom plate, plate compositions and tempera- 
tures, feed position and composition, tower di- 
mensions, and boiler specifications. 

In concluding, it is stated that the experi- 
mental interest centers on the tower perform- 
ance with respect to the calculations made on it. 
Further work on the tower is planned by at 
least one of the students who completed the first 
thesis with the new apparatus, and a check will 
be made on the theoretical work of the past year. 


Mougey and Maag To Address 


Grease Mfrs. Convention 


CHICAGO, Sept. 22 

DDRESSES on automotive and industrial lu- 

brication and lubricants are on the program 

of the National Association of Lubricating 

Grease Manufacturers convention to be held Oct. 

16 and 17 at the Stevens hotel, Chicago. At- 

tendance of more than 100 manufacturers is an- 

ticipated. 

Following is the program, announced today by 

M. B. Chittick, Pure Oil Co., Chicago, chairman 
of the entertainment committee: 


October 16 


9-10 a. m. Registration. 

10-12 a. m. Business session, report of the 
president. 

2p.m. “Automotive Lubrication and Lubri- 
cants,’’ by H. C. Mougey, chief chemist and as- 
sistant director of research, General Motors 
Corp. 

3 p.m. Report of code committee, discussions. 

Evening. Committee meetings. 


October 17 
9-12 a. m. Business session, reports of com- 
mittees. 
2p. m. “Industrial Lubrication and Lubri- 
cants,” by O. L. Maag, lubricating engineer, 
Timken Roller Bearing Co. 


3 p.m. Business session, election of officers. 
Evening. Annual banquet. 
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OTORISTS of this country will spend 

a great many millions for services 
and products which oil company stations 
offer. 


To adequately condition their cars to 
give the maximum of service in operation, 
through the winter months, the automo- 
bile driving public would have to spend 
twice the present amount, it is estimated. 
Some conservatively estimate the potential 
market in Winter Conditioning at $100,- 
000,000. 





In Preparing for Cold Weather Driving— 


In proportion as they systematically ad- 
vertise and sell to their customers Winter 
Conditioning, with its complement of their 
services and products, oil companies can 
realize on the extra profits in this sales 
opportunity. 

NATIONAL PETROLEUM NEws Offers the 
accompanying articles on this subject, in 
this issue. More will appear in immediately 
forthcoming issues, since preparations for 
Winter Conditioning servicing should be 
made, in many parts of the country, dur- 
ing the next few weeks. 








Wide Market For Services and Products 
In Winter Conditioning of Cars 


By John W. Thompson, N. P. N. Staff Writer 


Ml OLD Weather Ahead’’—those words 
should be music to the alert service sta- 
tion operator. He knows, when autumn 

begins to lose its mere trace of coolness, and 
mornings begin to get colder, that every car that 
runs is a prospect for Winter Conditioning in 
some degree. He knows that every car that turns 
in his drive is a prospect for cold weather sery- 
ising. 

Preparing an automobile to give good service 
in cold weather driving gives the oil company 
station a natural and logical opportunity to sell 
certain products and services. 


Certainly every thinking car owner knows 
that certain things must be done to his car in 
order that it may give trouble-free service dur- 
ing the cold days. Many oil companies are now 
in the midst of preparing themselves with ad- 
vertising, sales ammunition and merchandise 
to serve this winter market. At no other time 
throughout the year is every car owner as con- 
scious of the need for proper servicing as at the 
beginning of the cold season, or just in advance 
of it, if he is sufficiently forewarned. 


Quite naturally, however, with human nature 
being what it is, a sizeable proportion of car 
owners will try to skim through the first cold 
days with as little servicing as possible. The 
oil companies’ job is to first sell the Need of 
proper Winter Conditioning before attempting 
to sell the products themselves. 
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As our next step, then, let’s take apart this 
Winter Conditioning service and see what slice 
of the total potential $100,000,000 market the 
individual station can reasonably expect to ob- 
tain. The sales chart accompanying this article 
lists the most common winter services which the 
average station is equipped to sell. The column 
headed ‘‘Potential Winter Conditioning Expendi- 
ture Per Car” lists the possible sales opportunity 
on each item. 

The table shows the immediate winter 
servicing market which the average station can 
expect from 25, 50, 100, or 200 cars of what may 
be called regular trade, which enter the station. 
These figures take into account the ratio of ac- 
tual sales to cars entering the station. For in- 
stance, out of 25 cars of regular trade entering 
the station, it is estimated there is a possible 
expenditure, for Winter Conditioning, of $8.40 in 
oil changes, $2.50 in radiator hose and clamps, 
$1.55 in windshield wiper blades and parts, ete., 
as shown on the chart. These 
based on oil company experience. 

Of primary importance to the oil companies 
in the Winter Conditioning market is the change 
from summer to winter oil. Due to their educa- 
tion during the past year, motorists this year 
will be more than ever convinced of the necessi- 
ty of using the new lighter oils in their crank- 
cases. Every car that enters a station is a possi- 
ble prospect for winter oil. The percentage of 
those that are turned into actual customers de- 
pends upon the ability to sell the motorist on the 
Need for changing to winter oil. 


also 


estimates are 


With crankcase capacities running from four 
to 12 quarts, this one item in itself represents 
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Extra Profits Through Winter Conditioning 





a sizeable operation from the profit standpoint. 
In many cases, a crankcase flush can be sold 
along with the change of oil. Many stations 
are now equipped to do this mechanically, mak- 
ing a small service charge for the service. 

One oil company with headquarters in St. 
Louis is making a definite bid for this last named 
item of business. Each of its stations is supplied 
with a “sales tool’ in the form of a metal frame 
about 10 inches square. In the frame are set 
two glass bottles, one filled with clean flushing 
fluid and the other with a sample of the fluid 
flushed from a typical crankcase. With this lit- 
tle device the motorist can see for himself a 
forceful argument in favor of crankcase flush- 
ing. 

During the oil changing operation is a logical 
opportunity to sell an oil filter cartridge, if the 
one on the car has served its period of useful- 
hess. 

Winter conditioning also calls for changing 
the lubricant in the transmission, differential, 
and free wheeling units. Here, too, flushing 
nay be sold. Charts should be consulted to be 
certain that the correct winter grade is put into 
these units. It is important to remember that 
rear axles having either hypoid or worm gear 
construction must use an extreme pressure lubri- 
cant for winter operation. In addition Ford has 
just made the announcement that, on all cars 
made after August 10, 1934, extreme pressure 
lubricants are recommended for both rear axles 
and transmissions. 

At the start of the winter season front wheels 
should also be relubricated. The wheels should 
be removed, the bearings and races washed with 


gasoline and, after drying, filled with a wheel 
bearing lubricant and replaced. 

Attention should be given also to the steering 
wheel mechanism. If possible the heavy grease 
should be removed and a lighter lubricant add- 
ed. If this is not possible, the grease can be 
left in and diluted by the addition of a small 
amount of light oil. 


Chassis lubrication is also important at the 
beginning of the winter season and should be 
done in accordance with the instructions given 
on a reputable lubrication chart. A lighter lu- 
bricant is required in winter than in summer in 
the threaded and Tryon shackles with which a 
majority of the cars are equipped. Springs should 
be cleaned and oiled, and shock absorbers re- 
filled with the proper fluid. 


Probably the greatest winter market from the 
standpoint of unit sales is anti-freeze. Here is 
a sale that is absolutely essential if a car is to 
operate during the winter season. Servicing 
the cooling system opens up several sales oppor- 
tunities. First of all the water that has been 
used all summer should be drained out and fresh 
water put in with a flushing or cleaning com- 
pound. Tests should be made to locate any pos- 
sible leaks in the system. Leaks in the tubing 
mean the sale of a sealing compound, of which 
there are a number on the market. The radiator 
hose may be deteriorated and cracked, making 
necessary the need for a new hose connection. 
Finally, after the system is made leak proof, 
the anti-freeze is put in. Thus the cooling sys- 
tem alone offers the station operator a number 
of opportunities for Winter Conditioning profit. 

Batteries, too, may represent a profitable cold 





Map showing the ap- 
proximate dates when 
the first heavy trost 
comes to various sec- 
tions of the country, 
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map copyright by Rand 
McNally & Co., Chi- 











cago 








NATIONAL PerROLEUM News 








wee 
is O 
has 
req 
gre 
is u 
sho 
Thi 
ing 
cab 
ter 


son 
cra 
ins 
ite 


era 
ty 

to 
ane 
plu 


ing 
meé 
mo 
cal 
co 


tel 
ple 
wh 
ici 
CVs 
an 

re] 
Wi 


tee 
tir 
de 
tir 
pe 
an 
to 
tir 
sii 
sec 
Ste 
ne 
an 
ha 
ter 


se 
tu 


20 
pe 
Ne 
al 
pe 














Extra Profits Through Winter Conditioning 





weather item. In the winter season a battery 
is only 60 per cent efficient, and on top of that it 
has additional work to do, such as greater power 
requirements for cold weather starting and a 
greater drain from the lighting system, which 
is used more in the winter season. The battery 
should be carefully tested with a hydrometer. 
This may show the need for more water, recharg- 
ing, or even possibly a replacement. Battery 
cables should be inspected at the time the bat- 
tery is checked. 

gnition cables, too, have a tendency to lose 
some electrical energy through “leaks” in 
cracked insulation. These cables are quickly 
installed and can be made an additional profit 
item for the station. 


The need for a good hot spark for winter op- 
erating efficiency gives the station an opportuni- 
ty to suggest spark plug inspection and testing 
to its regular customers. Very often a cleaning 
and adjustment job can be sold, in new 
plugs are not needed by the customer. 


Case 


Light bulbs are normally one of the best sell- 
ing accessories, and in the winter season the de- 
mand for them is even greater, as lights burn 
more hours per day. Checking light bulbs on the 
car can easily be made one item of the Winter 
Conditioning service. 

Windshield wiper blades and holders are win- 
ter necessities. If needed, re- 
placements can be suggested 


ists who do not like to stand out in the cold and 
fuss with valve caps. 

Oil-soaked and frayed fan belts can be made 
another source of extra profit. While the attend- 
ant is working under the hood he can inspect 
the fan belt, and if advisable, recommend re- 
placing it. 


Many motorists can be sold on the necessity 
of Winter Conditioning the body surface of their 
cars. A good polish and wax finish will resist 
the deteriorating effect which rain, sleet, snow, 
and zero weather have on the car’s finish. Such 
servicing should be preceded by a thorough wash 
job. Here, then, is a Winter Conditioning mar- 
ket for a wash, sponges, polishing cloths, polish. 
wax, top dressing, and even engine and chassis 
cleaning. Paint has proved a profitable item 
in some stations for resurfacing the underside 
of fenders so that they will not be affected by 
the slush and salt solutions on winter roads. 


A few alert oil companies are already prepar- 
ing to serve this Winter Conditioning market by 
organized sales and advertising campaign. How- 
ever, the individual station can increase its own 
business by selling Winter Conditioning to its 
own regular customers in the weeks just preced- 


ing cold weather. “Cold Weather Ahead,” in 
the language of an oil company, should mean 
“Get Ready Now For A Plus-Profit Season.” 





when the pre-cold weather serv- 
icing is being done. Worn and 
cracked rubbers that cannot do 
an adequate cleaning job can be 
replaced easily and quickly and 
with very little sales effort. Hk table 

Vhile many station salesmen T cicua va 
feel that the spring is the best 
tire season, there is some ten- 
dency among car owners to buy 
tires at the start of the winter 
period. The reason for this, and 
an excellent sales argument, 
too, is the fact that wear on 


is also shown 


tomers, which 


bilities fou 


tires is extremely low when Expen- to cars of regu- for Winter Conditioning 
; . ‘ : diture Ivr trade enter- (by quantity groups of cars of 
snow is on the ground, and con- Item Per Car ing the station regular trade entering the station) 
sequently tires bought at the ” - — 
start of winter weather are still (i ahenies $1.35 ito 4 $8.40 $16.80 $33.60 $67.20 
new when spring rolls around Lubrication 0 lto 4 5.60 11.20 2240 44.80 
and, during the winter, they Anti-freeze and flushing 1.50 lto 1 37.50 75.00 150.00 300.00 
have given the owner the pro- Radiator hose 30 1to 5 2.50) 9.00 10.00 20.00 
tection against skidding which Tires and tubes S00 1 to 50 1.00 8.00 16.00 22 00 
a new heavy tread affords In satteries and cables 200 1to10 5.00 10.00 20.00 40.00 
= + canis os : ; ; dit Spark plugs aa lto & 2.35 1.70 9.40 18.80 
selling tires there is an oppor- Light bulbs a0 lto 3 15 8.30 16.60 33.20 
tunity to sell tubes as well. Oil filters . 1.00 1to15 1.65 3.30 6.60 13.20 
If a customer’s tires are in Wan belt 25 lto 7 0 180 3.60 7.20 
good condition he is still a pros- Windshield wiper blades 29 lto 4 155 3.10 6.20 12.40 
pect tox wave oan : Polish and top dressing 50 lto12 1.05 2.10 4.20 8.40 
ra 5 rs 


aps cores. 
New type caps cut inflation time 
almost in half, which is an im- 
portant consideration to motor- 
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Sales Prospects in Winter Conditioning 
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services, to the 


may be considered as prospects for Winter Conditioning 
number of cars entering the station, and sales possi 
the station, based on the same ratio. 
Estimated 
Potential Ratio of Sales Market 


shows the maximum potential outlay for the indi 


various prospects and services the oil company 
There 


regular cus 


based on conservative charges for each item. 
average estimate of the ratio of cars of 


$17.50 per car $74.65 $149.30 $298.60 $597.20 
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$10 For Winter 


Average Sale to Motorist 


Interested in Maintaining 


Appearance of Automobile 


By E. L. Barringer 
N. P. N. Staff Writer 


CHICAGO 

VERY motorist who maintains the appear- 

ance and the mechanical parts of his auto- 

mobile represents a prospect for a minimum 

sale of $6.50 to some service station this fall, 

for placing that automobile in condition to oper- 
ate through winter months. 

The sale covers the bare necessities of winter 
conditioning—changing the crankcase, trans- 
mission, differential to winter lubricants, adding 
anti-freeze to the radiator, and thoroughly lub- 
ricating the chassis. 

The winter conditioning sale, however, does 
not need to end with bare necessities. With rea- 
sonably aggressive salesmanship, on the part of 
station salesmen backed by a sales plan, the total 
ean be increased to about $10. The additional 
dollars represent sales for items that can be 
replaced now to save the car owner inconveni- 
ence later on. 

These figures represent the actual experience 
in a carefully conducted campaign to obtain 
business in the Winter Conditioning market. 
Two major points will be noted. First, the cam- 
paign was planned, it just did not happen. Sec- 
ond, the campaign was aimed at those motorists 
sufficiently interested in the care of their prop- 
erty to buy Winter Conditioning services prior 
to the time of need. 

Winter grade lubricants and anti-freeze solu- 
tions have been stock items at oil company sta- 
tions for many years. In fact these are the basis 
of the Winter Conditioning campaign, and are 
‘trade pullers” in the sense that motorists must 
buy these for winter automobile driving. The 
field, however, is much broader today as service 
stations now sell more lines of merchandise ap- 
plicable to the winter market. Practically the 
only limitations are a company’s line of mer- 
chandise and its facilities to conduct such cam- 
paigns. 

As companies again experience in such cam- 
paigns it is evident that a trend is developing to 
concentrate complete conditioning selling on the 
type of motorist who appreciates complete care 
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During the winter inspection service the salesman finds a 
weak battery, calls in the customer and begins selling 
a new one 


of his automobile, and who anticipates replace- 
ment of worn parts. 

Oil companies which are entering the Winter 
Conditioning market on a more extensive scale, 
with an imposing list of merchandise and servy- 
ices in addition to lubricants and anti-freeze 
solutions, find that a general campaign scatters 
sales efforts. Instead, it has been found that a 
complete and thorough winter conditioning and 
inspection program appeals to one type of motor- 
ist and not to the other type. The division comes 
not in the make of automobile driven, but on 
the care actually given the car. 

The type of motorist who does not care about 
the appearance or operation of his automobile 
is not considered a good prospect for a thorough 
conditioning selling. This type of motorist may 
be sold on changing engine and gear lubricants, 
and on securing anti-freeze ahead of cold 
weather, but more likely the purchases will be 
deferred. 

Success of a complete Winter Conditioning 
program hinges on selecting the customers most 
likely to be interested. One oil company execu- 
tive has found that his station salesmen can se- 
lect their customers by one look at the automo- 
bile driven. If the car is dirty, fenders dented, 
and has the appearance of being neglected then 
sales effort woud be wasted. If the car is clean, 
well maintained, regardless of whether it is of 
an expensive make or not, whether it is old or 
new, the chances are the owner is interested in 
complete Winter Conditioning. This type of mo- 
torist wants to protect his property, is interest- 
ed in anticipating replacements, and will buy a 
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complete service instead of making individual 
purchases as required. 

To reach this second type of motorist, a sales 
program can be developed that will appeal to 
the discriminating customer. In addition to the 
basic needs for winter driving the program can 
include a thorough inspection of operating parts 
of the car. The customer in effect is sold on the 
idea of bringing in his automobile some morn- 
ing, or afternoon, and allowing the station oper- 
ators to spend a few hours on it, checking it from 
bumper to bumper, to put it in condition for win- 
ter driving. 

In entering into such a program the customer 
can be told in advance the exact cost of the serv- 
ice, based on the various car capacities and the 
type of anti-freeze desired. For its part, the 
service station enters into a program involving 
considerable inspection work. Tires will be re- 
moved from the rims, inner tubes checked for 
slow leaks, spark plugs pulled and tested, bat- 
teries inspected, and many other parts checked. 
Many items will be found to be in good condition, 
many opportunities to sell accessories will be 
encountered. 

Experience has proved that such an inspection 
program results in many extra sales. The cus- 
tomer desiring a thorough Winter Conditioning 


job is not the type to quibble over replacements. 
If a break is found inside a casing the customer 


can be told the condition of the tire. Instead of 
attempting to squeeze an extra thousand miles 
from the tire this type of customer may be likely 

“to purchase a new casing to avoid later on the 
inconvenience of having the tire expire while the 
automobile is on the highway. 


HE list of suggested winter services, in the in- 

dividual case, should take into consideration 
the age of the automobile. For example, a new 
car, purchased during the summer, would prob- 
ably not be in need of new spark plugs, wiper 
blade, radiator hose connections, and similar 
accessory items. However, the owner of a new 
car might be a prospect for a hot water heater. 
In such cases the station salesman could temper 
his selling to cover necessary winter products 
and then begin selling a heater, possibly a set 
of chains. Also, the owner of an older model au- 
tomobile might have a leaky heater, in service 
for several seasons, and be interested in a 
placement. 

In the far northern tier of states winter 
weather is more severe, added to the usual win- 
ter needs are items that find a bigger market 
than in states farther south, such as windshield 
electric defrosters, also frost shields on the 
windshield. 

The effectiveness of a planned program de- 
veloping sales and profits is evident in the suc- 
cess of a campaign conducted last season by one 
oil company. This company concentrated its 
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winter campaign on a thorough inspection and 
service program for its one-stop outlets. Sales- 
men called on prospects, that is customers evi- 
dently interested in protecting their automo- 
biles, with an agreement covering the entire 
program. The outlined showed what services the 
company would perform, listing each item separ- 
ately. 

The agreement listed the price of the desired 
anti-freeze solution, changing the crankcase and 
gears to winter grade lubricants, and of a thor- 
ough lubrication job. Other items were listed for 
inspection, with a report on the condition of the 
car given the owner. 

By presenting a concrete program to the cus- 
tomer, and by careful selection of prospects, 
about 65 per cent of the company’s winter condi- 
tioning sales at these one-stop stations came 
from customers signing the agreement. 


Nebraska’s Meeting Announced 


LINCOLN, Neb.—The 14th annual convention 
of the Nebraska Petroleum Marketers Associa- 
tion will be held in December at the Hotel Fon- 
tenelle, Omaha, C. M. Sutherland, association 
secretary, announced this week. Members are 
asked to state a preference for the first or third 
week in that month for the meeting. 





Next Week on “Winter 
Conditioning 


| pple for planning for ‘‘Winter Con- 
ditioning,’’ both by oil companies and 
at the individual station itself, will be taken 
up in next week’s issue of NATIONAL PETRO- 
LEUM NEWS. 

The new types of winter motor oils will 
be included, as well as the various station 
services which can be brought together into 
one package for the motorist, at the time 
his car is being put into condition to give the 
maximum possible service in driving in the 
cold months to come. 

Articles in the next issue will discuss the 
arrangements for advertising, merchandis- 
ing, station displays and so on which must 
be made before the servicing is actually un- 
dertaken if the most is to be made out of this 
opportunity for extra profits. They will tell 
what some oil companies have actually done 
along this line and what can be done at the 
individual station. 

On the subject of the light winter motor 
oils, an article will review last winter’s ree- 
ommendations briefly and the present pros- 
pects for 1935 recommendations, as based 
on the opinions expressed by lubrication 
technologists of the motor manufacturers. 
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Light Winter Oils 


Proven Safe and Economical in Usage 


By Arch L. Foster, N. P. N. Staff Writer 


OR a number of years, motorists have labored 

under the impression that heavy lubricating 

oils should be used in automotive engines, 
to insure lubrication certainty. 

For the same number of years, these same 
motorists have fought the problem of starting a 
cold engine in winter weather, using the same 
starter and battery equipment as in warm 
weather. Results were not entirely satisfactory. 

Automotive and refinery engineers by now 
have demonstrated conclusively that too heavy 
oils are not an advantage, but a detriment to 
the operation of an engine. The viscosity, or 
“thickness” of an oil which is actually required 
for safe lubrication is remarkably low, in fact 
far below the viscosity of any oil habitually used 
for motors in the past. 

It has been demonstrated that five per cent of 
soluble (mineral) oil in 95 per cent of water 
will lubricate satisfactorily an engine operating 
under heavy continuous load, provided plenty 
of this emulsion is always supplied to the bear- 
ings. English engineers have shown also that a 
too heavy oil increases the wear of the engine 
appreciably, and increases the gasoline consump- 
tion. 

Wear of the engine bearings is a slow process 
unless scoring occurs. The rate of wear can be 
determined only over a long period of operation, 
but the difficuity of starting in cold weather is 
acutely obvious. The facts which are not so 
obvious: are the causes of this hard starting. 
Extensive tests over a period of years have 
taught the automotive engineers that the viscos- 
ity of the oil is the limiting factor in starting, 
provided the motor fuel is of reasonably satisfac- 
tory quality and the engine is in fairly good 
mechanical condition. 


the viscosity of the oil used is the condition which 
determines whether or not the engine will start 
in cold weather. 

Theoretically speaking, so far as lubricant 
drag is concerned, the perfect lubricant would 
be a fluid without internal friction, that is, a per- 
fect gas. Water is the most nearly perfect lubri- 
cant commonly available, since its internal fric- 
tion, or resistance to shear or movement, is ex- 
tremely small. Practically, such a lubricant is 
not usable, since it has little affinity for metal 
surfaces, and does not resist any force which 
tends to push it from the bearing surface. 

Therefore, from a practical standpoint, that 
lubricant is best which shows the best resistance 
to being forced out of the bearing, and at the 
same time shows a minimum drag on the bearing 
when the latter is in motion. 

It has been learned that no engine will start, 
no matter what the power of battery and starter 
may be, unless the power developed by that en- 
gine with cold fuel mixtures is greater than the 
power required to turn the engine over at the 
viscosity of the lubricating oil at the existing 
engine temperature. It follows as a mathemat- 
cal certainty that, if the power drag of the heavy 
cold oil is greater than the power that engine can 
develop at the low temperature, the engine can- 
not continue running, even after starting with 
the battery and starter, simply because the en- 
gine does not develop enough power to keep 
turning the crankshaft. Therefore, the engine 
will continue to fire when turned by the starter, 
but will die as soon as the starter disconnects. 

Since this is the case, the only way to solve 
the problem by building larger starters and bat- 
teries would be to build them so powerful that 
the engine could be cranked until it warmed the 
oil and reduced its viscosity to such a low value 

that the engine could kee» run- 





Complaint was made_ for 


vears that the motor car was HE past winter furnished the 

if first commercial 
experience with light winter motor 
indications, they 
this winter to a 
The publie will be 
asking about them. Station sales- 
men should know the reasons why 
automotive engineers have called 
greater manufacturing expense for such oils and 


not provided with a starter and 
battery of sufficient power and 
capacity to start it properly in 
winter weather and that the 
size of these auxiliaries should 
be enlarged. This meant great- 
er weight for the car to carry, 


will be in use 
greater extent. 


and a higher price to the car 


Investigation has shown that 
the size of the battery is not the 
controlling factor in cold start- 
ing. On the other hand the drag 
placed in the moving parts by 





oil industry's 


oils, From all 


panies are now making them. 

buyer. The accompanying article, writ- 
ten in the layman’s language, tells 
the story of the serviceability of 
the light winter 
points out the advantages to the 
motorist in their 


ning on its own power. 

Such a solution does tot ap- 
pear to be reasonable, especial- 
Iv when another and much 
simpler solution is available. 
That solution is to reduce the 
viscosity of the oil used to a 
value low enough that the drag 
on the engine is less than the 
power the engine develops when 
first starting. Then the engine 
can keep running on its own 
power. 
moter ole and When it was proposed, last 
vear, to urge upon motorists the 
use. use of oils of a viscosity low 
enough to facilitate starting in 
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cold weather, immediately there arose the bug- 
bear of ‘low viscosity-poor lubrication.’ It was 
feared that these light oils, when the engine was 
warmed up, or during warm weather which oc- 
curs now and then even in the colder climates, 
would be unable to prevent scoring and seizure 
of bearings at high speeds. 

To determine the lowest viscosity which could 
be used safely in winter, without danger of bear- 
ing failure, automotive engineers, with General 
Motors, Packard, and others, carried Out very 
severe tests on dynamometer engines, and cars 
on the road and test tracks, using oils of the new 
classification of 10W and 20W. 


HESE tests showed what many engineers had 

long believed, that the viscosity necessary for 
safe lubrication of high speed bearings is very 
low indeed, lower than conditions of winter oper- 
ation required for easy starting. A Buick car 
wes driven at speeds above a mile per minute 
for several days, eight or more hours per day, 
using an oil of about 20W grade. At the end of 
that period the bearing wear was not appreci- 
able. The test referred to above was made, using 
a few per cent of oil in water, the operator be- 
ing told to continue to run the engine until the 
bearings were gone. After nearly a week of con- 
tinuous operation at high speed and heavy load, 
the bearings not only were not injured, but the 
power output had been remarkably high, in 
terms of gallons of fuel per horsepower-hour. 

Because of heavy dilution of crankcase oil 
with the heavy ends of gasoline condensed in the 
cold engine cylinder and incorporated in the 
lubricant, it was feared that the light oils, after 
use for a time, would not be adequate. Tests 
made in this country and England showed that 
a heavy oil, diluted with as much as 90 per cent 
of kerosine or benzol, still gave adequate lub- 
rication and an increase in power at the driving 
wheels of the car, or at the crankshaft end. All 
these extremely light lubricants permitted easy 
starting at very low temperatures. 

As a result of these and many other tests un- 
der all conditions, the engineers of the Society 
of Automotive Engineers, including both auto- 
motive and refining engineers in the summer of 
1933, agreed upon a tentative classification of 
winter lubricating oils, which were recommend- 
ed for use in all 1934 cars for winter operation. 

Two grades were recommended, the lighter 
with a viscosity range between 5,000 and 10,000 
seconds Saybolt at zero F. and designated as 
10W, the heavier was designated 20W, with a 
viscosity range of from 10,000 to 40,000 seconds 
at zero F. Exhaustive tests by Larson, of Sinclair 
Refining Co., and others had shown that 40,000 
seconds is the highest viscosity which would per- 
mit easy starting at weather temperatures as 
low as zero. The lighter oil, 10W, was recom- 
mended for use when starting temperatures be- 
tween zero and minus 15 are likely to be en- 
, 1934 
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countered. 
minus 15 F., 
kerosine is 


For starting temperatures below 
dilution of 10W with 10 per cent of 
recommended. 

Several motor manufacturers had tested oils 
of these approximate grades in the cars of em- 
ployes for a considerable time, in winter, to find 
out if troubles traceable to use of light oils de- 
veloped. In no case has an instance been found 
of bearing failure due to too light oil. 

Canvass of the automotive companies in the 
past few weeks has shown that no difficulties 
traceable to the use of 10W and 20W oils dur- 
ing the last winter season have come to light. 
These companies have been watching carefully 
the records of shops and branches to find out if 
anything occurred to the new cars which would 
indicate that these light oils should not be used. 
It is not known just how generally the owners 
of these cars have adhered to the companies’ 
recommendations, and used the new light oils. 
This can be gauged, however, fairly closely by 
noting the large increase in the percentage of 
light oils sold by oil companies, and the corre- 
sponding decrease in the sale of heavier grades. 

The automotive engineers say they see now 
no reason for changing the classification set up 
last year, in any appreciable degree. The general 


satisfaction experienced from the use of these 
oils has been both gratifying, and in a measure 
surprising to all concerned, so that, from the 


present outlook, we may expect little change in 
the requirements of the winter oil recommenda- 
tions for 1984-5. 


High Speed Bearing Must Be Cooled 


In spite of the conscious importance of easy 
starting in winter, to the comfort and good tem- 


per of the motorist, and the welfare of the en- 
gine, probably the most important factor in- 
volved in the use of lighter oils is the extreme 


necessity for cooling the bearings of the new 


higher speed engines. A high rate of wear must 


also be avoided. Both these problems have re- 
cently assumed large proportions for the engine 


manufacturer, and strenuous efforts are 
put forth to solve these major difficulties. 

Other things equal, the heat developed in an 
engine bearing is directly proportional to the 
linear speed of that bearing, and inversely pro- 
portional to the amount of oil passing through 
the bearing. If the oil is cooled between passages 
through the engine system, it will cool the bear- 
ing more efficiently. If a greater amount of oil 
passes through per minute, the bearing remains 
cooler and operates more safely. 

The last three has seen wonderful 
strides made in the power and flexibility of auto- 
motive engines. Horsepower has been increased 


being 


years 


greatly. Engine speeds as well as road speeds 
have increased. Compression pressures, and 


therefore the bearing pressures per square inch 
of surface, have been raised, with the result that 
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bearing temperatures have risen seriously. 

Babbitt, the alloy which has been used for 
more than a century to the almost entire exclu- 
sion of other metals for bearings, has so low a 
melting or flowing temperature, that modern 
engine bearings are fast approaching the critical 
temperature in the present cars, which are oper- 
ated at 60 to 80 miles per hour, as compared to 
35 to 50 miles average on the Open road for cars 
of 1929. 

This problem of cooling the bearings, and of 
reducing the drag of the oil on those bearings 
has assumed the proportions of a major problem 
in engine design. Already every car maker of 
importance is studying intensively the matter of 
developing new bearing metals which are 
harder, and will withstand the rigors of modern 
car operation. Alloys of lead with copper, with 
zinc, and with other metals are employed. These 
have higher melting or fatigue temperatures, 
than has babbitt, and, although they offer some 
problems of their own, because of the very prop- 
erties which make them suitable for high tem- 
perature work, they bid fair to offer a solution of 
the difficult. 

The harder bearing alloys however, which are 
used in some cars of this year, (it is reported 
that Ford is using these bearings in all the Fords 
now being sold), do not lessen the problem of 
proper lubrication; nor is it to be expected that 
bearing temperatures should be permitted to 
continue to rise, through using too heavy an oil. 
Most of the older cars, including 1934 models, 
do not use these bearing metals. Engineers con- 
sider that the major possibility of trouble with 
these engines hinges on the rise of temperature 
to dangerous levels because of the use of too 
heavy oils. For these as well as other reasons 
mentioned here, and still many more which 
might be mentioned, the use of too heavy an o# 
is not advisable. 

One of the disadvantages of using lighter oils 
is the likelihood, in warmer periods of weather, 
or after the engine is heated to operating tem- 
perature, of increased consumption and oxidation 
of the oil. Other things equal, the consumption 
of oils of the same source and degree of refine- 
ment, is inversely proportional to the working 
viscosity of the oil. Lower viscosity oils, then, 
may be expected to show greater expense for en- 
gine operation than when using the heavier 
grades. 

It.has been shown however, by prominent au- 
tomotive engineers and by others, that the sav- 
ing in fuel cost when using lighter oils, because 
of their higher consumption, more than offsets 
the extra oil cost. It has been demonstrated that, 
in operating a car over 10,000 miles, the extra 
cost of the oil, using 10W and S. A. E. 30 in com- 
parison, was $2.67.* The gasoline cost was $4.60 
less, when using the lighter oil. Therefore, the 
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motorist saved the sum of $1.93 on the operation 
of the car with light oil. 

A large trucking company used 20W in the 
winter of 1932-33. When spring came the trucks 
were operated on S. A. E. 30 for some time; the 
extra operating cost was such that the company 
engineers decided to return to the use of the 
lighter oil, and continued to use it for all times 
and purposes. 

One of the problems facing the refiner in this 
question of light motor oils is to produce light 
oils which have higher oxidation resistance, 
that is, resistance to sludge formation. The in- 
troduction of solvent extraction, vacuum distil- 
lation, hydrogenation of heavy oils, and such 
methods is offering ways and means to solve this 
problem satisfactorily. As the demands on gil 
quality are increased by more severe engine 
operating conditions of tomorrow’s car, it is to 
be expected that both the automotive engineer 
and the refinery chemist will join hands and 
effort, and solve the problem when and as solu- 
tion is demanded. 


Heads Region 6 Marketing Committee 


LOS ANGELES, Sept. 21.—Appointment of 
R. D. Matthews, executive vice president of Union 
Oil Co., as chairman of the Pacific Coast regional 
marketing committee to succeed G. Legh-Jones, 
was announced by L. P. St. Clair, general chair- 
man of the regional committee for the sixth dis- 
trict. Other appointments announced at the same 
time included: 

L. P. Kittinger of Shell Oil Co. to succeed G. 
Legh-Jones as a member of the regional market- 
ing committee. J. S. Gordon, Standard Oil Co. 
of California, to be chairman of the Alaska ter- 
ritorial petroleum committee. L. G. McLaren, 
Shell Oil Co.; Lloyd Bayly, General Petroleum 
Corp.; and F. W. Pemberton, Union Oil Co., 
were hamed members of the same committee. 

William P. Phien, of the Automotive Associa- 
tion of San Diego, has been named a member of 
the southern California and southern Nevada 
state petroleum committees. C. E. Heyns, rep- 
resenting Richfield Oil Co., is now also repre- 
senting Rocket Oil Co. and has been appointed 
a member of the Oregon state petroleum com- 
mittee succeeding C. C. Bartholomew, resigned. 

H. R. Pinkerton, president of the Independent 
Automobile Association of Yakima, Washington, 
has been named a member of the Washington 
state petroleum committee, together with R. M. 
Smith of the Automotive Maintenance Associa- 
tion, Seattle, who succeeds A. V. Stoneman. 





New York Refinery Adds Naphtha Tower 

BOLIVAR, N. Y., Sept. 24.—Allegany Refin- 
ers, Inc., has announced the erection of a new 
73-foot naphtha stripper tower to be used for 
making special naphthas and solvents. William 
B. Paris, plant superintendent, was in charge of 
the installation. 
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GET READY for WINTER pgqyy rue COUPL 


OR real selling punch... for real sales 

boosting opportunity . .. for a really 
worthwhile profit margin, here’s the 
winter oil that’s got “‘it’’! 


Think of an oil that’s safe at any 
temperature ... frigid... torrid... 
temperate! An oil that pours instantly 
at zero and at the same time withstands 
sizzling heat ... an oil that’s safe at 
40° below and safe on a 500 mile grind 
at 60 miles per hour or more! 


Canfield Triple Zone Premium Penna 
Motor Oil is not just an ordinary oil un- 
der a new name... a special refinery 
unit was built to make it... and an 


THE CANFIELD 
OIL COMPANY 


General Offices: CLEVELAND, OHIO 
Refineries: Cleveland, O., Coraopolis, Pa. 
Plants: Cleveland, O., Jersey City, N. J. 







exclusive “low heat’’ process was de- 
veloped to protect the inherent ‘‘oili- 
ness” of the high grade Penna Crude. 


Put Triple Zone to any test and the 
results will substantiate its marvelous 
lubricating quality ... its low pour 
point ... and its resistance to break- 
down. And the new high speed cars 
are going to need a better grade of oil 
in cold weather! 


Triple Zone Premium Penna Oil is 
available in tank cars—drums or in 
sealed cans, under your own brand or 
our brand name . . . several attractive 
designs to choose from. 


GET SOME PEP behind your winter 
oil sales program. . . get our proposi- 


tion on Triple Zone Penna Premium 
Motor Oil now! 











THE CANFIELD OIL CO., CLEVELAND, O. 
0 Triple-Zone 100% Pure Penna. Motor Oil 
(] Paraffine-Base Mid-Cont. Cold Test Oils 
O) Pale and Zero Oils 0) Sub-Zero Oils 
(] Winter Transmission and Gear Lubricants 
[] Winter Pressure Lubricants 

OI buy in (J Drums gO Carload Lots 

(1) Drums less Carload 

[] I buy in [j Tanks, straight or compartment 
(J I am interested in your packaged stock 


Please send information as follows:— 
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“MERCHANDISING of PETROLEUM PRODUCT ” 


by R. H. 


Contains practical help for the oil 
salesman, agent, service station 
operator and particularly valuable to 
the man just starting in business. 


The book is divided into five parts: 
i—Helps for Agents; 2—Service 
Station Salesmen; 3—Oil Salesman 
and his Duties; 4—Comnlaints; 5— 
Questions and Answers 


It goes into methods of studying possi- 
bilities of your territory and making 
your ewn canvass of farm machinery 
on individual farms. How the agent 
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and salesman can coordinate their 
efforts to develop new business and 
give the service that holds accounts 
How the market for other products 
than gasoline and motor oil can be 
worked up. Selling through service 
stations. Handling of complaints and 
other marketing problems. 

The author has had many years of 
actual experience in merchandising. 
His book gives you the benefit of 
his owm experience as a successful 
marketer. 


Send for your copy today $2.50 
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HUFFMAN 
HELPERS 
Every Station 
Needs Now 
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Alcohol Dispenser. 


used for naptha, 
liquid soap, etc. 






pointing—as 





Dispenser 


Clip coupon, or mail 
complete advertise- 
ment to—The Huff- 


Send details on 


man Mfg. Co., 110 Name 
Gilbert Ave., Dayton, 

Ohio. Detailed in- Address 
formation will be sent 

at once. City & State 


ELSE OLCOTT, EN TN TNL NE TROBE 


At the left is the No. 310 Quick 
Attach to 
drum:+so bung fitting is air 
tight—apply air hose to valve 
above fitting—give about 20 
Ibs.—and dispense alcohol all 
day. 36'' flexible tube—fits all 
sizes—drains to last drop. Also 
kerosene, 


Winter is Coming 
You'll also need the 
Spill - proof 
measure, radiator filler 
and radiator hose fau- 
cet, at which the little 
Huffman Helpers are 


numerous other service 

Map Pedasea and dispensing items 
Micahel from ‘The Line Com- 
plete”’ . . . Get details. 


THE HUFFMAN MFG. CO., Dayton, Ohio 


funnel 


well as 
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Humble Building 17-Story 
Addition in Houston 


HOUSTON, Sept. 15.—Hum- 
ble Oil & Refining Co. is putting 
up a 17-story building here as 
an addition to its present 9-story 
headquarters. The contract 
calls for an expenditure of 
around $750,000, and the work, 
which has been progressing rap- 
idly since April 9, is to take the 
better part of a year. About 
500,000 man-hours of labor will 
be required, which is another 
way of saying this project will 
furnish a year’s employment for 
between 250 and 300 men. 


The new building will occupy 
a space 80 feet square on prop- 
erty on Dallas Ave. between 
Main and Travis streets and will 
be joined to the present build- 
ing by a ten-story addition in 
which each floor will be con- 
nected between old and new 
buildings by corridors. Like the 
present building, the architec- 
tural design will be a modern 
adaptation of the Italian Renais- 
sance, following the existing 
structure in the details of its ap- 
pearance. 


The new building will have 
numerous modern details of 
construction including air con- 
ditioning, as in the old build- 
ing, and acoustic treatment to 
diminish noise. The tenth floor 
will be given over to complete 
laboratories for research and 
testing work. 


Burning Oil Campaign 
Gets Under Way 


CHICAGO, Sept. 14.—First 
steps in the joint advertising 
campaign of the Chicago Burn- 
ing Oil Distributors association 
and the Chicago Oil Burner as- 
sociation were taken yesterday 
with an advertisement in a Chi- 
cago evening newspaper. 


The campaign is being under- 
taken jointly by the two associa- 
tions in an effort to offset the ex- 
tensive advertising of the other 
competitors in the heating field. 
Booklets, banners and similar 
types of advertising also will be 
used. The campaign will con- 
tinue for several months, ac- 
cording to association - officials. 
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MERCHANDISING 


AT SERVICE STATIONS 





From the 
Road 














Inexpensive Outside 
Tire Display 


A station of the Square Deal 
Oil Co., just outside St. Louis, 
on U.S. 40, has a novel tire dis- 
play. It consists of a 35x15-6 
airplane wheel painted white 
and mounted on an ordinary 
standard such as oil companies 
use for roadside signs. 


The top of the standard is 
sawed off at a height of about 
3 feet and the end threaded. An 
eight-inch length of one-inch 
pipe is then attached at right 
angles by means of an elbow. 
This pipe serves as the axle for 
the display wheel. 


Two wooden discs of the same 
diameter as the inside of the 
tire form the rim. They are 
bolted together about six inches 
apart. One-inch holes are bored 
in the center of the discs. The 
tire is mounted on the wooden 
rim and placed on the horizontal 
length of pipe, an ordinary cap 
being screwed on the end to 
hold the rim in place. 

While airplane wheels are 
probably not available to the 
average service station oper- 
ator, a similar display can be 
worked out with an ordinary 
automobile tire, preferably one 
of the new type balloons. 


He Applied Salesmanship 
To 10-Cent Specialty 


It was only a 10-cent special- 
ty for cleaning the glass in a 
car, but the Mobilgas salesman 
at a dealer station in Cleveland 
put considerable technique into 
the sale. 

He tackled a spotted wind- 
shield while the car was at an 
air standard. Without saying a 
word he went at the job, stand- 
ing back now and then to eye 
his own work with the critical 
air of an expert. When the side 
in front of the driver was well 
cleaned and the remainder was 
still in process he ventured his 
1934 
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first remark. 

“This certainiy saves us a lot 
of work here,” he said. ‘This 
cleaning cloth makes it easy to 
shine up the dirtiest windshield. 
We sell them, too, and they cost 
only 10 cents.” 

After the job he had dcne, 
and the demonstration, there 
wasn't anything else to do but 
fish out the dime and make the 
purchase. The station man had 
one, in its fresh package, in his 
pocket all the time. Then came 
a word of caution. 

‘Don’t let your wife see this, 
he said. “If she once gets her 
hands on it, she will take it in 
the house and you won't have it 
for your ¢car.”’ 


” 


What could you do, in a case 
like that, but buy two or three 
more to take home. 


Phone Calls Boost Sales 


Chester Cluck, service station 
agent for Humble Oil & Refin- 
ing Co., at Big Spring, Texas, in- 
creased his station business at 
the rate of 1000 gallons monthly 
through a telephone solicitation 
campaign he carries on regular- 
ly. 

For several months he has 
made it a practice to call at least 
five prospects on the telephone 
each day and invite them to stop 
at his station. He found that 
between 50 and 75 per cent of 
the people he called responded 
by coming to his station. He 
does not get the business of all 
of them but he does have an 


SOCONY 
STATION”. 


opportunity to make his sales 
solicitation under favorable cir- 
cumstances. 


The Peter Arno Gentleman 
Whispers, “Let's Stop” 


While many stations call at- 
tention to their rest rooms by 
means of roadside signs, Soc- 
ony-Vacuum Oil Co., Ine., is 
the first oil company known 
which has used full billboard 
space for the same purpose. Its 
copy is humorous and subtle, 
being sketches by Peter Arno, 
and is fitting treatment to a del- 
icate subject. 

One of the first posters in the 
Socony-Vacuum’s campaign is 
shown on this page. These post- 
ers, 12 by 25 feet, are placed 
near a number of Socony-Vac- 
uum stations in the east. 

A survey taken by the com- 
pany’s employes showed a size- 
able percentage of tourists 
questioned definitely expressed 
preference for stations with 
modern, clean rest rooms. 

“Although this campaign is 
the initial publicity given this 
subject, our company has been 
giving considerable thought to 
modernizing rest rooms,”’ stated 
G. A. Perryman, general man- 
ager, eastern operations. “‘This 
includes equipping 2000 com- 
pany owned stations with mod- 
ern fixtures, together with 


quality soap, towels and paper 
cups.” 








MERCHANDISING AT SERVICE STATIONS 


(As Seen by N. P. N. From the Road) 





“Five and Ten’s” Display 
Methods Are Adopted 


The motoring public has no 
difficulty in deciding that serv- 
ice stations sell gasoline be- 
cause gasoline pumps are prom- 
inently displayed at all stations. 

When an operator builds a 
grease house, or puts in pits or 
lifts, he automatically displays 
the fact that he offers oil drain 
service and lubrication. 

How else, then, except 
through display, can the service 
station tell the world that it also 
sells spark plugs, oil filters, 
other accessories, batteries, 
tires, and so on? 

The list of merchandise and 
services offered for sale by the 
average service station includes 
many items. And yet five-cent 
and ten-cent stores offer a good 
many times more and manage 
to display practically every 
item. 

It is true, that a five and ten- 
cent store is so arranged that 
people can’t help seeing and 
buying the multitude of articles 
they carry, and that when buy- 
ing gasoline, customers seldom 
leave their cars. If people 


won’t leave their cars to inspect 
merchandise in a service sta- 
tion, the merchandise must be 
brought to them. 

A station of the Square Deal 
Oil Co., St. Louis, operates on 
Deem, 


this principle, Walter 


president, is an enthusiastic dis- 
ciple of service station mer- 
chandising and display. All 
their stations are so arranged 
that people can see for them- 
selves the services and mer- 
chandise offered for sale. 


At one of their key stations, 
Kingshighway and Lotus, the 
company is experimenting with 
a novel outside display. A lean- 
to, 40 feet long and 6 feet high, 
covered with attractive yellow 
and green canvas, is permanent- 
ly built on the driveway, ap- 
proximately 15 feet from the 
pump island. Here is shown 
various lines of merchandise to 
the buying public at all times. 

A table, sectioned off in bins, 
similar to five and ten-cent store 
counters can be placed under 
the canopy, with an array of 
smaller items such as tube re- 
pair kits, boots, auto. polish, 
valve caps and cores, touch up 
enamel and_ paint’ brushes, 
solder, sponges, chamois, and 
what not. 

Tires, displayed in movable 
frames, may be easily rolled 
under the canopy during busi- 
ness hours. Likewise batteries 
and even a battery tester are 
placed on the driveway to in- 
vite people to buy. 

This station enjoys a show 
window as valuable to them as 
is a department store window to 
its owners, in which a silent 
sales effort is continuously be- 
ing made upon nearly everyone 





who enters the station. With 
the intelligent support of the 
service station salesmen, the 
project should be a money 
maker. 


This station, with a modest 
gasoline gallonage, has a 
monthly volume of 150 tires 
and 30 to 40 batteries, with 
specialty and accessory sales in 
proportion, according to Mr. 
Deem. 
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Here is young Mr. Teague, at the 
wheel of his entry in the recent ‘‘soap- 
box derby” at Dayton, O. His father 
is a Mobiloil dealer in Dayton, han- 
dling products distributed by the Gold- 
kamp Co. So it was quite natural, and 
incidentally good merchandising, to 
seize the opportunity and name the 
“racing soapbox’ the Mobilgas Special 


— NPN — 


Much ado is made every fall 
over the fact that it is necessary 
to change the lubricants in the 
transmission and _ differential. 
Gratifying sales result. Not 
enough attention is given to the 
servicing of storage batteries 
before cold weather actually 
sets in. Batteries lose up to two- 
thirds of their capacity in win- 
ter. Obviously, many batteries 
which are now rendering satis- 
factory service will fail some 
cold winter morning. These 
same batteries can be spotted 
now and replacements made by 
the proper use of the hydrom- 
eter and an intelligent sales 
story. 


NaTIONAL PETROLEUM NEwSs 

















i 
I 


ab 


an 
pe 
ye 
ea 
fo 
th 


ec 


I 





Se 


























MORE 





FRUEHAUFS 





IN the first six months of 1934. 


Gasoline and Oil companies purehased more 
Fruehauf Trailers than they did in all of 1933. 


\\ E RESPECT the merchandising 
ability of you men who sell Gasoline 


and Oil. You have been aggressive and 


persistent throughout the past five’ 


years—when it would have been much 
easier just to “ride along’’ and hope 
for the best. You have set a sales pace 


that is inspiring. 


You have been doing some other 
things of almost equal importance. 
You’ve searched for “profit leaks.’’ 
You’ve challenged costs. You’ve 
looked into the newest and most ef- 
ficient haulage methods for the rapid, 
economical transportation of your 
products—and many of you have 
specified Fruehauf Trailers on your 


purchase orders. We thank you, for 
these transactions have been helpful 
to all concerned. 


If you are not a user, perhaps your 
cost investigations are far enough 
along to convince you that an inter- 
view with a Fruehauf man is a logical 
step. If so, we will welcome the 
privilege of working with you. 

Back of the very definite and grow- 
ing preference for Fruehauf Trailers is 
the unhurried judgment of many men 
whose experience in the Oil Industry 
warrants your consideration of the 
same facts which influenced them to 
specify Fruehaufs. 


Oldest and Largest Manufacturers of Trailers 


FRUEHAUF TRAILER CO. 


10962 Harper Avenue Detroit, Michigan 


Sales and Service he All —— ipal Cities 


FRUEHAUF TRAILERS 


‘ Engineered Transportation” 


REG 
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Comment on Code 


(Continued from page 12) 


By Theodore Simons, Ted’s Master Service Sta- 
tion, Salem, Mass. 


I have been reading your editorial on the 
shortcomings of the petroleum code and all I can 
say is “Thank God” that our trade papers and 
industry leaders are finally waking up and ex- 
pressing their thoughts about our petroleum 
code that was going to save our industry from 
ruin. 

I am just one of the many service station oper- 
ators who are in the front line trenches holding 
the proverbial ‘‘bag.’’ When the code went into 
effect we employed two extra men, we reduced 
the working hours of our men from sixty-two 
hours to forty-eight hours per week. We discon- 
tinued all discounts and what happened? For 
about 60 days everything went along fine and 
then we lost one $200 per month account to a 
competitor who gave them free greasing and 
washing. Then we lost another $75. per month 
account because some one else gave them free 
parking service. We lost a few others to com- 
petitors who gave them cash rebates. 

Within five months we were faced with the 
loss of three of our best accounts because com- 
petitors offered them discounts in various forms. 
We naturally had to meet it or go out of busi- 
ness. And the above statements do not cover the 
loss of business to price cutters in a radius of 
ten miles who constantly posted prices that were 
two to four cents per gallon below ours. One of 
the members of our local State Code Authority 
Committee told us that they have not been able 
to get action from the NRA on any of the hun- 
dreds of complaints that they had recommended 
for prosecution. 

And what has our administration done about 
all this—NOTHING—How long can an honest 
business man operate under any code and stay 
in business and yet remain honest. Not very long 
I assure you, particularly when the NRA officials 
do nothing but talk about what they are going 
to do to chiseiers and violators. 


We have been operating under the Retail tire 
code since last June and it has been the same 
thing—a great deal of talk, lengthy conferences, 
and no ACTION. My only suggestion is let the 
NRA regulate hours and wages. Industry will 
somehow manage the rest. You cannot make a 
mechanical thing of business and business men. 


By E. Chat Shanks, Executive Secretary, Nation- 
al Association of Petroleum Retailers, Milwau- 
kee, Wis. 


“In general we can agree with the text of your 
editorial that there is entirely too much balder- 
dash in the Petroleum Code. Anyone who has 
made a study of the code and the Industry could 
hardly fail to agree that this is so. In fact, the 
trouble is not so much with the code as with the 
multitudinous interpretations and interpreta- 
tions of interpretations. Especially those inter- 
pretations which have been made with the inter- 
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est of some one division of the Industry in mind 
and not enough consideration for those whose 
toes may be crushed in the scramble to take ad- 
vantage of it. Of course, there are things in the 
original code which are impractical and vision- 
ary, which should be deleted. Also there are 
things which should never have been permitted 
to enter a code of fair competition and others 
which should have been included, or which re- 
quired a definite stand, were passed by. 

“Your idea of a reviewing committee is the 
logical development, only that it should be ad- 
hered to that the committee should be truly 
representative of the Industry in all its branches, 
even those who are the enemies of the Industry, 
the co-ops and the cut-rates. 

“The greatest ill under the code was the ex- 
clusion of many branches under the industry and 
the hopeless minority which some find them- 
selves in, both on the P. & C. and its subordinates. 

“The only points on which we cannot agree is 
the shift of the blame onto ‘‘Washington.’” We 
are inclined to think the PAB has done very well 
with the limited authority given them and the 
difficulties of the problems presented to them. 
We are inclined to think that the PAB would 
have done better with more authority. 

“Our American system is built on the idea 
that the judge and the lawmakers must be unin- 
terested in the case. This should apply also to 
the Petroleum Industry, if a code of fair com- 
petition is to result. And all interested persons 
must be given a hearing. 

“That there has been too little prosecution is 
beyond question. Until there is prosecution, 
there is little chance of eliminating the cancer- 
ous chiseling which is injuring the entire Indus- 
try. This applies equally to the large oil com- 
pany, the jobber, the cut-rater, and the dealer— 
whoever cheats should be stopped and at once.” 


By R. W. McDowell, vice-president, Mid-Conti- 
nent Petroleum Corp., Tulsa 


I think your editorial in your issue of Sept. 5 
is very timely and that the industry must soon 
approach the point of view which you have tried 
to lead them up to. In fact and in short, I could 


not have done a better job myself had I worked 
on it for a year. 





To Build Oil Terminal 


SAVANNAH, Ga.—A deep water terminal, 
with capacity for storing 100,000 barrels of pe- 
troleum products, is under construction here for 
the Colonial Oil Co. a Savannah institution. The 
plant will have 500 feet frontage on the Savan- 
nah river with a 150 foot wharf. The company 
will dredge the river in front of its property to 


26 feet deep in order that ocean vessels may un- 
load at the wharf. 


The local distributing plant of the company 
will be moved to the terminal, the offices re- 
maining in the Savannah Bank & Trust Co. 
building. The Colonial Oil Co. was started in 
1921. Raymond M. Demere is president, Max- 
well L. Lippitt vice president, C. W. Taylor, 2nd 
vice president and C. L. Farrell secretary. 
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ELL — the wise and profitable move to make is to 
SWITCH to the complete Deep Rock line and exclusive 
franchise. Then you'll have something that is chock-full of 


sales potentialities — prestige and absolute protection. 


When genuine quality is built into a product you can be 
SURE of maximum sales potentialities. For example, when 
a motor oil is made from 100°, pure paraffine selected crude — 
has more than twenty years of refinery research skill behind 
it — combines highest flash and fire points — possesses greatest 
heat resistance — and minimum carbon residue, man, you 
have a fast selling piece of goods. THAT’S DEEP ROCK PRIZE 
MOTOR OIL. 


FURTHERMORE 


A Deep Rock franchise makes it possible for you to purchase 
{LL your petroleum requirements from that one reliable 
source. That is a very important money-saving item because 
it often eliminates excessive freight expense and unnecessary 
bookkeeping. Write our nearest Deep Rock Division Sales 


office for a sales representative. 


DEEP ROCK OIL CORPORATION 


GENERAL SALES OFFICE: 155 NORTH CLARK STREET, CHICAGO 
Milwaukee Minneapolis Omaha Oklahoma City St. Louis Tulsa Des Moines 
Deep Rock Eastern Oil Corporation, 111 Broadway, New York ° Refinery: Cushing, Okla. 
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Enlarged Gasoline Pool Starts Operating 


CLEVELAND, Sept. 24 
NAUGURATION of the enlarged 
gasoline buying pool with varying 
results was the outstanding event 

in petroleum markets in the week 
ended Sept. 22. Opinions of marketers 
varied as to the results which would 
be accomplished by the purchase of 
so-called ‘‘distress’’ gasoline. 

In eastern gasoline markets the 
downward trend of prices appeared to 
have stopped at least temporarily as 
prices were maintained without change 
throughout the week. Eastern refin- 
ers were negotiating the purchase of 
three cargoes of gasoline at the end 
of the week at a reported price of 5 
cents for below 62 octane gasoline and 
5.25 cents for above 62 octane. It was 
thought that this would about clean 
up the distress gasoline at the Gulf. 

The pool purchased 425 ears in in- 
land Texas most of it in East Texas at 
around 4 cents. Some long term con- 
tracts also were being negotiated in 
which a certain proportion of a refin- 


er’s gasoline allocation would be pur- 
chased by a member of the pool; pro- 
viding, of course, that the refiner 
agrees not to produce, purchase, trans- 
port or run oil in excess of allocations. 
The refiner also agrees to open his 
books to the pool and make certain re- 
ports of Operations to the committee 
and certain government agencies. 

Some hesitation on the part of refin- 
ers to sign the agreement ‘‘as is’? was 
indicated although it is similar to the 
one used by the “‘little’’ pool. This 
attitude might be changed if the Texas 
legislature should pass the new bill for 
control of “hot’’ oil. Just what the 
legislature will do is questionable. 

Purchases of the buying pool had 
little effect on the Mid-Continent gaso- 
line markets and little change was 
noted in the general price structure. 
However, much of the low-priced gaso- 
line was of questionable origin and 
poor in quality. 

In the far west, where the Pacific 
Coast Petroleum Agency was attempt- 


ing to stabilize gasoline prices, little 
change in quotations was noted. Bulk 
prices were being maintained well, but 
tank truck prices were being shaded 
at points where plants were being op- 
erated outside the Agency agreement. 

The approach of colder weather has 
increased the demand for furnace oil 
with the result that the kerosine mar- 
ket in all districts has been helped 
materially. Higher prices for kerosine 
were reported in some parts of the Mid- 
Continent while Pennsylvania kerosine 
was firm. 

Fuel oil was easier on the Pacific 
Coast and in the Mid-Continent. Prices 
were lower at New York. Demand was 
good for Pennsylvania fuel oil with 
prices firm. 

Markets for lubricating oil were 
quiet throughout the week. Little 
change was noted in Mid-Continent 
prices. Some price shading in an 
effort to stimulate movement of 600 
steam refined was reported in the west- 
ern Pennsylvania field. 





Chicago Market Lags Despite Pool Buying 


Staff Special 
CHICAGO, Sept. 22 

HE action of the gasoline market 
T proved disappointing to Chicago trad- 
ers who had looked for a definite up- 
turn in the week ended Sept. 22, due 
to the operation of the Planning and 
Co-ordination Committee’s buying pro- 
gram. It had been generally thought 
that advancing prices would be the 
rule as the pool’s operations became 
more extensive. 

Although actual purchases of dis- 
tress gasoline were reported, the gaso- 
line market so far has shown little up- 
ward reaction and prices remained un- 
chafged throughout the week. How- 
ever, most traders remained of the 
opinion that higher prices would be 
an actuality when the pool became 
operative on a wide scale. 

“Hot” low octane gasoline was be- 
ing offered at 3 cents direct to jobbers, 
with reports indicating some shading 
of this figure in some spots. It was 
reported that the statistical position 
of a good portion of the refiners of 
‘hot’ gasoline was becoming burden- 
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some and they were endeavoring to 
liquidate stocks in the open market. 
This coupled with the lack of jobbing 
demand was exerting pressure on 
prices. 

Refiners, where possible, were hold- 
ing production for higher prices, either 





Summary of Group 3 Quotations for 
U. S. Motor Gasoline 


In Effect September 24, 1934 


62 Octane 63-70 71 Octane 


and Octane and 

Below No. Above 
Okla. 3.75-3.875 4.625-5.00 — .............0000 
Kans. 3.75-4.00 4.626-4.875. .................. 
N. Tex. 3.75-3.875 4.50-4.75 


W. Tex. 3.75-3.875 4.50-4.625 
*E. Tex. 3.50-3.625 4.50-4.75 
La.-Ark. 3.625-3.75  4.625-4.75 





Prices are those quoted on the basis 
of f.o.b. Group 3 by refiners in the dis- 
tricts designated. 





*From legally produced crude. 





from the pool, or from the effect of the 
pool’s stabilization program. 

This stabilization program, however, 
has not had the support of an active 
eall for gasoline from the jobbing 
trade. Open market movement was 
reported disappointingly light through- 
out the week. 

With the lack of movement to the 
jobbing trade speculative buying of 
xrasoline was held at a minimum. Re- 
sellers were trading on a_ hand-to- 
mouth basis. 

The higher octane gasolines were in 
relatively good shape and have re- 
mained in fair position for some time. 
Disposition to shade prices was not 
apparent, with middle bracket gasoline 
generally holding steady at a minimum 
of 4.5 cents. 

Although demand for kerosine was 
reported light, the position of this com- 
modity was reported fair to good. Good 
grades of 41-43 w.w. kerosine were 
offered at a minimum of 3 cents to the 
trade. 

Heating oils still were in excellent 
shape as far as supply and demand 
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were concerned. The good grades of 
No. 1 prime white oil generally were 
holding steady at a low of 38 cents. It 
was reported in Chicago late in the 
week that some East Texas distillate 
again was making its appearance in 
the Chicago market. It was generally 


thought that material originating in 
that refinery district might act to check 
the present furnace oil market. 

Heavy fuel oils were in fair shape, 
although reports generally were that 
industrial movement has been excep- 
tionally slow for the past few weeks. 








Mid-Continent Refinery Markets 








Pool Takes 425 Cars of Texas Gasoline 


Staff Special 

TULSA, Sept. 22 

PERATION of the gasoline buy- 

ing pool was inaugurated early 

the third week in September 

with the purchase of ‘‘distress’’ 

line in East and North Central Texas 
and the Panhandle. 

Approximately 425 tank cars of gas- 
oline were reported purchased in the 
inland Texas districts during the week. 
The major portion, 374 cars, were re- 
ported bought in East Texas, the re- 
mainder in North Central Texas and 


gaso- 


the Panhandle. Price reported paid 

for the gasoline was 4 cents, 
Negotiations for the signing of long- 

term contracts for gasoline to be pur- 


chased beginning Oct. 1 and to ex- 
tend, if necessary to May 1, were un- 
der way. These contracts commit a 


certain percentage of the refiner’s gas- 
oline allocation to a of the 
pool. The contract the 
supplier shall not produce, purchase, 
transport or run oil produced in ex- 
cess of allocations; that the books of 
the seller shall be open to the admin- 


member 
specifies that 


istration and the pool; that reports of 
operations be made both to the com- 
mittee and other government agencies; 
and further that should the supplier 
sell at a lower price than that paid 
him by the pool, an equal quantity 
shall be sold the pool at prices to be 
inserted in contract at time of sign- 
ing. The contract carries a 
cancellation clause. 

A check with East Texas refiners 
late in the week indicated that though 
this contract is similar to the one 
used by the “‘little’’ pool, they are 
considering the text and provisions 
of the contract closely before definite 
action is taken. Several indicated they 
would be reluctant to sign the con- 
tract unless it was further revised. 

Action on the part of the Texas 
legislature regarding the new bill for 
control of ‘‘hot”’ oil shipments was be- 


30-day 


ing watched closely by East Texas 
refiners. Should this legislation be 
passed and enforced, there was no 


doubt that the attitude of refiners to- 
ward the buying pool and the long- 
term contracts would change material 
ly. The status of the legislation, 
however, is questionable, and its pas- 
sage may late to 


come too act as a 
with the pool. 


refiners have expressed the 


spur for “connecting up’ 
Several 





64-66, 375 e.p. gasoline 


41-43 water white kerosine 
42-44 water white kerosine 


Fuel and Gas Oils: 


No. 1, white 
No. 1, straw 
No. 2, dark 
No. 2, straw 
No. 3 


V. M. & P. Naphtha 


Rubber Solvent 





Following prices are in cents per gallon, except fuel 
oil in barrels, in tank car lots, representing majority 
of sales of products made from legally produced crude 
to jobbers on Group 3 freight basis, although ship- 


68-70, 350-360 e.p. gasoline.......... 


StOdGard SOLVENE... .... ccc cccecccs: 


Comets INGRRIRR. 6.65 c ccc ccescess 
CRONE WEE occ cewivrcccrnasewes 


Chicago Tank Car Market 


U.S. Motor Gasoline, by octane numbers: 
G2 ANU NEOs csc cccscws cess 
tC ER ee eee 
PE MORE MOOVE. oe ccna ce veaes 

60-62, 400 e.p. gasoline.............. 


Prices Prices Prices 
Sept. 24 Sept. 17 Sept. 10 
wa atee hia 3.50 . By be 3.50 3.75 3.75 -— 4.00 
ee a ee eee 4.50 4.875 4.50 4.875 4.50 -— 4.875 
bile eac ean ee 3.625— 3.875 3.625— 3.875 3.75 — 4.00 
bales eC 4.125-— 4.25 4.125- 4.25 4.125-— 4.25 
aera wee ae 4.375 4.25 4.375 4.25 -— 4.375 
ee ae. 3}. 00 = 45 3.00 3.25 3.00 -— 3.25 
ete, 3.25 3 375 3 9G 3.375 3. 125—- 3.375 
Sept. 24 Sept. 17 
Domestic Industria Domestic Industrial 
ese ea 3.00 +. £25 3.00 a. 325 
eee Se ee ee 2.875 3.00 2.875 4.00 
7.75 > 875 2.75 > O75 
ay 5 e , Q75 y 76 , R75 i 
ree ee 2.50 2.625 ee 2.50 2.625 je aleareraate 
eee Ure $0. 875-$0.925 40.85 —$0.90 $0. 875-$0.925 $0.85 —$0.90 
ae aes . 2.00 125 é 2.00 2.125 
ST ees $0. 625-$0.65 $0.60 —$0.65 $0. 625-$0.65 $0.60 —$0.65 
rete e Pree $0.50 —$0.525 $0.50 -$0.525 


Naphtha and Solvent 


(Prices are in cents per gallon, in tank car lots, as quoted by Chicago sellers f.o.b. Group 3 Basis) 


Sept. 24 
6.3 
6 


} 
4 
R 
.- ao 
6.8 
® 


ments may originate in other refining districts, such as 
North, West and East Texas, Louisiana, Arkansas, 
Indiana, Illinois, Kentucky, etc. Prices do not include 
state or federal taxes levied on some products. 


Sept. 17 Sept. 10 


6.375 6.375 
6.875 6.875 
6.875 6.875 
5.875 5.875 
6.875 6.875 
] $75 7.875 
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Barometer of Mid-Continent Refinery Market 


Charted Course of Prices of Crude and Principal Refined Products, Week by Week 
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U. S. MOTOR GASOLINE 
(60-64 Octane Number) * 







41-43 W. W. KEROSINE 


38-40 STRAW FURNACE OIL 


32-36 STRAW GAS OIL 
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35-35.9 GRAVITY MID-CONTINENT CRUDE 
(Stanolind Crude Oil Purchasing Company) 
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MAY 
1934 
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*Changed to 63-70 Octane Number Aug. 


opinion that the net-back from the 5- 
cent gasoline and low prices obtained 
for other products would not be profit- 
able on $1 crude. They pointed to 
the unusually low prices obtainable 
for gas and fuel oils at present, and 
said they counteracted the high price 
paid for gasoline. The purchase of 
by-products by the pool in addition to 
gasoline was suggested. 

The activities of the buying pool 
have caused little change in Mid-Con- 
tinent gasoline markets. Even in East 
Texas, where most of the purchasing 
was done, prices failed to show the 
improvement anticipated. Material 
from this district continued to be of- 
fered at low prices. Quotations of 3 


ficult to move a reduction of 0.25 
cent in price made it possible for Tex- 
as manufacturers to dispose of their 
gasoline to northern buyers. This did 
not hold true the past week. Move- 
ment of Grade 26-70 north has been 
unusually light the past few weeks. 
When Texas natural became burden- 
some the usual spillway for impounded 
stocks was closed. As a result it 
became necessary to move excess nat- 
ural at lower prices. Reductions of 
0.25 cent were made early in the week, 
creating a spread of 0.5 cent between 
Oklahoma and Texas prices. At the 
lower prices, movement was slightly 
brisker to Gulf Coast buyers. 
Stabilized natural was quoted at sac- 


portion of distillate production in East 
Texas was going to the East Coast. 

Gas and fuel oils were in distress 
in East Texas. Fuel oil was peddled 
at $0.20 to $0.30. This material, how- 
ever, was considered ‘‘hot.’’ Legal 
material was quoted at $0.35 to $0.40. 
Movement was light. U. G. I. Gas oil 
was available in East Texas at 1.625 
cents. 

In other districts, gas and fuel oils 
were steady. 

Lubricating oils generally were un- 
changed. 


International Output Higher 





| 


int th a i> a 


cents and up on a Group 3 resale basis 
were general, with occasional offerings 
at 2.875 cents. The situation still was critical at the 
Much of the low-priced gasoline, Gulf. The possible inclusion of sta- 
however, was of obscure origin. Open bilized natural gasoline in the activi- 
market buyers, who desired quality ties of the buying pool has lent some 
products, were hesitant in purchasing encouragement, 
this gasoline. Irregularities in speci- The kerosine market, while some- 
fications and delivery were encountered What sluggish, was bolstered by fur- 
on some shipments. On strictly legal nace oil. The cold spell during the 
gasoline, prices of 0.375 to 0.5 cent week caused a flurry of inquiries for 
above those paid for “hot’’ gasoline the latter. 
were quoted. 
was light. 


rifice prices. Sales at the new lows, 


i ee TORONTO 
however, have afforded some relief. 


Showing a gain of 4,- 
26,377 barrels over the first eight 
months of 1933, International Petro- 
leum Co., Ltd., had a production to- 
tal for a similar period this year of 
20,039,404 barrels. August output 
alone was 2,991,567 barrels as com- 
pared with 2,275,063 barrels for the 
same month last year. Production 
in the South American fields of Peru 
and Columbia totaled 2,991,567 bar- 
rels for this month. Last year the 
August yield was 2,275,063 barrels. 


Advances in prices were 
Movement, however, made in a district or two. <A large 

Surveys made by the Program Com-  - 
mittee in Oklahoma, Kansas and some 
parts of Texas revealed little ‘‘distress’’ 
gasoline. Prices in most districts 
were unchanged. 








Prices A Year Ago 
September 25, 1933 


A situation has developed in the 








Oklahoma Penna. 
natural market that has caused some U. S. Motor (60-64 Octane in Okla.: Min. 60 
SenTers WE See tenes. eeEeE tee UN MRS ravrcirmnercncinndiontaniiionn 5.375-5.50¢ —6.50-6.625¢ 
past week the ‘Spread between the Grade 26-70 Natural Gasoline ............ccccccscceeee BOC = akuaeeaastus 
price of Grade 26-70 on a Group 3 and Kerosine (Okla. 41-43; Pa. 47 W.W.) .cccccscseceeeeee 3.375-3.500 5.25-5.375¢ 
f.o.b. Breckenridge freight rate has Fuel Oil (Okla, 24-26; Pa. 36-40).............ccccccoscoss $0.60-$0.65 3.625-3.75¢ 
become wider than usual. Seldom is Crude (Okla. 35-35.9) $0.87 $2.27 
the spread more than 0.25 cent. In Chicago tank wagon (including 3c state, 1.5¢ federal tax) uu. 17.8¢ 


the past when Texas natural was dif- 
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Eastern Domestic Markets 








Prices Hold As Pool Buying Begins 


Staff Special 

NEW YORK, Sept. 22 

HE downward trend of tank car 
prices in eastern gasoline markets 
had apparently stopped during the 
week ended Sept. 22 as prices were 
maintained at unchanged levels 
throughout the week, With a steadier 


cargo market at the Gulf resulting 
from negotiations for and purchases 


of several cargoes of distress gasoline, 
eastern marketers were beginning to 
look for steadier and higher tank car 
markets along the Atlantic seaboard. 
Eastern refiners were in the final 
negotiations of purchasing three car- 
goes of gasoline as the week ended. 
This material is for prompt loading 
at prices reported to be 5 cents for 
below 62 octane and 5.25 cents for 
grades above 62 octane rating. It was 
indicated that the disposal of these 
cargoes would clean up most of the 
distress gasoline at the Gulf. 
Marketers at New York harbor were 
pointing to the narrow spread between 





5-cent cargo prices at the Gulf and 
barge and tank car prices at 5.5, 5.75 
and 6 cents in key eastern seaboard 


markets. Also, that inventories at 
these terminals in most instances con- 
stituted only a bare working stock. 
Due to these facts many suppliers ex- 
pected a rising tank car market with- 
in the next two weeks. 


Heating oils failed to respond to 
comparatively steady markets at the 
Gulf. Local competitive situations 
brought tank car prices down 0.25 


generally throughout the key markets. 
However, as in the gasoline market, 
the suppliers of heating oils were ex- 
pecting advances, or least steadiness 
because of the improvement in cargo 
markets, Cooler weather was looked 
to as a strengthening agent in heating 
oil markets, 

Prices for bunker oil and diesel oil 
at New York harbor went through an- 
other week without a break at $1.50 
and $1.95 per barrel, respectively. 
Large buyers were unable to purchase 
bunker oil at under $0.75 per barrel 
at the Gulf. In fact the cargo markets 
at the Gulf occasionally reflected rally- 
ing tendencies, 

Inquiry for export grades of 
line was active in the Gulf markets 
throughout the week, An unconfirmed 
report indicated that a cargo of 400 
end point gasoline changed hands at 
approximately 4.5 cents for prompt 
lifting early in the week. Later a 
large English buyer inquired for three 
cargoes of 64-66,375 end point gaso- 
November-December lifting. 


LASO- 


line for 
This inquiry revealed that most of the 
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large suppliers were unable to supply 
this order. Suppliers who appeared in- 
terested in this business indicated 
ideas of prices ranging from 4.75 to 5 
cents. Some suppliers reasoned that 
cutting 375 end point gasoline was un- 
profitable at 5 cents when the same 


price could be obtained for higher end 
point material in the domestic mar- 
kets. No sales have resulted from 
this inquiry at this writing. 

Heating oil markets 
lower as. distillates became more 
pientiful as a result of refiners cut- 
ting lower end point gasoline for win- 


were slightly 


ter use. Bunker oil, grade C, had ap- 
parently reached a solid bottom at 
$0.75 per barrel in cargo lots. No 


sales were reported. Buyers and sell- 
were deadlocked as to ideas of 
price for this oil. 

Panuco crude was inactive. Prices 
for this oil were unchanged at $1 to 
$1.01 per barrel, f.o.b, Tampico. 


ers 








California Refinery Market : 





Opinion Varies On Future Price Trend 


LOS ANGELES, Sept. 21 
ITH few exceptions, quotations 
on Pacific petroleum 
markets remained unchanged 
the past week. Opinions differed wide- 
ly as to the outlook for continued 
market stability. In general, market- 
ing officials believed that the present 
situation held no real threat to stabil- 
ity. optimistic observers, how- 
ever, doubted whether the market 
could continue to absorb the increas- 
ing quantities of independent competi- 
tive gasoline that were being offered 
in southern California by refiners op- 
erating outside the Pacific Coast Pe- 
troleum Agency. 
Bulk gasoline prices in competitive 


Coast 


Less 


and third-grade gasolines remained 
nominally unchanged in Los Angeles 
and Orange counties at 12.5 cents a 


gallon for tank wagon deliveries. Tank 
truck and trailer quotations were 0.25 
cent less per gallon in the same area. 
Considerable doubt, however, was 
pressed as to whether these prices were 
maintained by independent refiners in 
districts where plants were being op- 
erated outside the Agency agreement. 
No open cuts or rebates were made but 
believed made 
with ‘‘bootleg”’ 


exX- 


some concessions 
to distributors 
competition. 

Although 
ported for 
outside the 
sulted as prices offered 
ered unsatisfactory. 
finers in general 
ly interested in these out-of-state 
movements, most of which were made 
by major companies under contract. 

Although a somewhat lessened de- 
mand was reported for natural gaso- 
line, no change was made in prices, 
which ranged from 6.75 to 7 cents a 
gallon, delivered at refineries. Decline 
in demand was attributed to unusually 


were 
faced 
some inquiries were 
shipments to 
little 


re- 
points 
business re- 
were consid- 
Independent re- 
not particular- 


spot 
state, 


were 


hot weather, together with closer con 
trol of refinery operations. 

Fuel oils were slightly easier with 
prices ranging from 60 to 65 
f.o.b. refineries. Export demand was 
reported good but domestic require- 
ments were somewhat result 
of between agricul- 


cents, 


less as a 


season decline in 


tural activities. 
Gas oil was firm at $1.15, an ad 
vance of 5 cents a barrel, with a de- 


cided tendency shown for further ad- 
vances, 

No changes were reported in diesel 
or other burning oil quotations. 

Pacific Coast cargo 
without special feature. Few inquiries 
or spot were reported and sup- 
pliers were not hopeful of any imme- 
diate improvement. 


markets were 


sales 


Strike Cost Oil $1,000,000 

NEW YORK 
industry to keep retailers 
plied with gasoline during the 10- 
week strike of the Pacific Coast long- 
shoremen cost the industry more than 
a million dollars, according to a let- 
ter written by E. B. MeDaniel, presi- 
dent of the Oregon State Motor As- 
sociation, to the Oregon Petroleum In- 
dustries Committee, the American Pe- 
troleum Institute says. Mr. McDaniel 
thanked the petroleum industry of 
Oregon on behalf of the motorists of 
the state for its unselfish activities 
during the emergency. 


-Efforts of the oil 


sup- 


During the strike a number of un- 
identified trucks made deliveries to 
Portland service stations and the Ore- 
gon Petroleum Industries Committee 
co-operated with the state auditor’s 
office by checking all arterial high 
ways to prevent bootlegging and tax 
evasion. 
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A Complete Line of 
100% Pure Pennsylvania 
Petroleum Products 








100% PENNA. MOTOR OILS 
BRIGHT STOCKS 
LONG RESIDUUMS 
NEUTRALS 
CYLINDER STOCKS 
GASOLINE 
NAPHTHA 
CLEANING SOLVENTS 
KEROSENE 
FUEL OIL 
PARAFFINE WAXES 
PETROLATUM(, “2232. 








We ship to you direct from our two 
modern refineries which are aided 


by sixty years refining experience 


PENNSYLVANIA 


REFINING COMPANY, BUTLER, PENNA. 


Cleveland Warehouse, 2686 Lisbon Road 














| Pennsylvania Markets 





Open Market Trading Quiet 

CLEVELAND, Sept. 24.—Compara- 
tively little open market trading was 
reported in the Pennsylvania field last 
week, Offerings of 600 steam refined 
cylinder stock were more plentiful with 
some price shading reported, but aside 
from this, little change was noted in 
the general markc¢t situation, 

Bright stock and cylinder stocks 
continued to be the dullest items in the 
list. These two products were causing 
considerable concern to some refiners. 
According to reports, a comparatively 
small quantity of 600 steam refined 
moved last week at a price below gen- 
erally quoted levels. No price shading 
in bright stock was reported, but move- 
ment continued slow and inventories 
were large for this time of year. 

Refiners were receiving more _ in- 
structions to ship neutral oils. Inven- 
tories of these oils were in very good 
shape and some traders looked for a 
repetition of last year’s shortage this 
fall. 

Eastern brokers were still bidding 
for wax and apparently the demand 
continued to exceed the supply. Few 
new offerings were made by refiners. 
Buyers were offering 3.25 cents for the 
124-126, scale. 

Movement of 36-40 fuel oil contin- 
ued good, Some refiners were asking 
higher prices, but as the week ended 
it was still available at 3.875 cents in 
the north field and 0.125 cent lower in 
the south field. 

Demand for kerosine was fairly ac- 
tive. Offerings were a little freer than 
offerings of fuel oil but the price of 45 
water white was firm at 4.5 cents. 

Movement of furnace oil and _ in- 
creased cracking operations by some 
refiners have aided in reducing refin- 
ers’ inventories of fuel oil and kero- 
sine. 

A slight improvement was noted in 
the market for gasoline. Excess stocks 
appear to have been moved out and no 
reports of price shading were heard 
last week. The normal markets for 
Pennsylvania gasoline were still on a 
highly competitive basis, however, and 
the outlook from the refiners point of 
view was not favorable. 





| Wax Markets 





Demand Improves 
NEW YORK, Sept. 22.—Wax mar- 
kets at New Orleans and New York 
continued to improve during the week 
ended Sept, 22. Prices were steady as 
more sizeable buying appeared in both 
export and domestic markets. Avail- 
able stocks were closely held. Prices 
for both scale and refined waxes re- 
mained unchanged throughout the 
week although advancing tendencies 

were noted in the scale group. 
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Refinery Markets on Light Oils and Lubricants 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 


sent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 
They do not represent inter-refinery sales or sales made for export. 
Tank car prices do not include state or federal taxes levied on some products. 
(These Refinery Prices compiled in the OIL PRICE HANDBOOK for a whole year) 





GASOLINE AND NAPHTHA 


Prices Prices Prices 
Sept. 24 Sept. 17 Sept. 10 
OKLAHOMA (fF. o. b. Oklahoma refineries) 
50-52, 450 e.p. naphtha. . 3.625-— 3.875 3.625— 3.875 3.625— 3.875 
' otor Gasoline 
62 octane and below... 3.75 — 3.875 3.75 = 3.875 3.75 — 4.00 
63-70 octane number... 4.625- 5.00 4.625- 5.00 4.625- 5.00 
71 octane and above... ~—............ icaeeiae aa wiiens 
60-62, 400 e p. Gasoline. . 3.75 — 4.00 3.75 — 4.06 3.75 — 4.125 
64-66, 375 e.p. Gasoline. . 4.25 -— 4.375 4.25 -— 4.375 4.25 -— 4.375 
68-70, 350-360 e.p. gasoline 4.375- 4.50 4.375-— 4.50 4.375- 4.50 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to car 


anloaders) 
Prices Sept. 24 
Bradford- Other 
Warren Districts 
52-54 Naphtha.......... 5.50 — 5.625 5.375- 5.50 
SEPUO INDUUURS cccccesese jj.§ |. saeves 5.50 - 5.625 
Motor Gasoline: 
U. S. Motor (58- Ga*).. 5.50 -— 5.625 5.375- 5.50 
Minimum 60 octane... 6.125- 6.25 6.125- 6.25 
Mini mum 65 octane... 6.50 — 6.625 6. 86 — 6.635 
inimum 70 octane... 6.75 = 6.375 6.75 6.875 
64-66, 390 e.p. gasoline. . 6.00 — 6.125 6.00 -—.6.125 
68- 70, 350-360 e.p. gaso- 
line pdrace ece Wika alee wee ae 6.25 -— 6.375 2 6.375 
Prices Sept. 24 Sept. 17 Sept. 10 
CALIFORNIA (3c tax to be added to prices if used in state.) 
54-58 U.S. Motor, 437 e.p. 7.00 — 8.00 7.00 — 8.00 7.00 - 8.00 
54-58 U.S. Motor, 437 e.p. 
for outside state shipment 6.50 -— 7.50 6.50 - 7.5@ 6.50 - 7.50 
58-61, 375-400 e.p. gaso- 
line, 65 octane and above 8.50 — 9.50 8.50 — 9.50 8.50 - 9.50 
42-45 Engine Distillate 
445-480 e.p........... 6.00 — 7.00 6.00 — 7.00 6.00 - 7.00 
KANSAS (F. o. b. refinery, Kansas destination) 
U. S. Motor Gasoline 
62 octane and below... 4.00 -— 4.125 4.00 -— 4.125 4.00 -— 4.125 
63-70 octane number.. - 5.00 4.75 -— 5.00 4.875- 5.00 


71 octane and above... 
60-62 400 e.p. gasoline... 


NORTH TEXAS} (F. o. b. Wichita Falls district for unrestricted ship- 
ment; prices apply on products made from legally produced crude) 


U. S. Motor Gasoline 


62 octane and below... 3.75 — 3.875 3.75 — 3.875 3.75 — 3.875 

63-70 octane number... 4.50 -— 4.75 4.50.-— 4.75 4.50 — 4.75 

Se ee eee ee ae eatin wraie 
60-62 400 e.p. gasoline... 3.75 — 4.00 3.75 — 4.00 3.75 — 4.00 
64-66 375 e.p. gasoline. . 4.25 4.25 4.125- 4.25 
68-70 350-360 e.p. gasoline 4.375 4.375 4.25 - 4.375 


WEST TEXAS} (F. 0. b. West Texas refinery or unrestricted shipment; 
prices apply on products made from legally produced crude) 


U. $. Motor Gasoline 


62 octane and below... 3.75 — 3.875 3.75 - 3.875 $78 a 9-75 
63-70 octane number.. 4.50 — 4.75 4.50 - 4.75 4.625— 4.75 
et a ee ee 


EAST TEXAS} (F. o. b. West Texas refinery for unrestricted shipment; 
prices apply on products made from legally preduced crude) 
U. S. Motor Gasoline 
62 octane and below... 
63-70 octane number.. 


71 octane and above... PA arect ees 
60-62, 400 e.p. gasoline... 3.50 


3.50 — 3.625 3 S0= 3-625 ‘76-3. 50% 
4.50 — 4.625 4.5 


NORTH LOUISIANA 
U. S. Motor Gasoline 


(For Louisiana aod Arkansas destination) 


62 octane and below... 4.25 4.25 4.25 

63-70 octane number... 5.00 5.00 5.00 

71 octane and above... PY 5.25 5.25 

ARKANSAS (For Arkansas and Louisiana destination) 
U. S. Motor Gasoline ? : 

62 octane and below... 4.25 4.25 4.25 

63-70 octane number... 5.00 5.00 5.00 

71 octane and above... 5.25 5.29 5.25 
motor 


Note: Octane numbers shown above are determined by C. F. R. 
@ecthod. (A. S. T. M. D. 357 M 33 T.) 

tRefiners generally receive 0.25c¢ to 0.5c per gallon more for gasoline and 
werosine for heal or differential territory shipment. 

tPrices Neminai. 


ttOnly one refiner Quoting. ‘Quotations only. 


1934 


September 26, 








Prices Prices Prices 
Sept. 24 Sept. 17 Sept. 10 
OHIO § (Quotations of S. O. Ohio. Delivered any peint in Ohio.) 
U. S. Motor Gasoline. 7.375 7.375 7.375 
Above 65 Octane number 7.625 7.625 7.625 


NATURAL GASOLINE 


(Prices f.o.b. Group 3 and Breckenridge represent majority of sales made on 
dates shown to blenders on the freight basis shown below, although shipments 
may originate in other manufacturing districts, such as East Texas, Panhandle. 
Southwest Texas and Kansas). 


eS See 
(F. o. b. Group 3) 3.00 3.00 3.00 
oS, ere = 
(F. o. b. Breckenridge) {£2.50 — 2.625  $2.625- 2.75 3.00 
CALIFORNIA (F. o. b. plants in the Los Angeles basin) 
75-85, 375-390 e.p. for 
MINNIE 5 cs tkceuc<us< 6.75 — 7.00 6.75 -— 7.00 6.75 — 7.00 
tC yrrection: Correct price on Sept. 17 was 2.625-2.75c, representing quotations 
and offers to buy. 
ttRe presents quotations and offers to buy. 


BURNING OILS 


WESTERN PENNSYLVANIA (Quotations and/or sales 


Prices to cas 


unloaders) 
Prices Sept. 24 
Bradford- Other 
Warren Districts 
45 w.w. kerosine......... +.50 $.625 4.50 4.625 
46 w.w. kerosine......... 4.625-— 4.75 $.625-— 4.75 
47 w.w. kerosine......... 4.75 4.875 4.75 — 4.875 
Prices Sept. 24 Sept. 17 Sept. 10 
OKLAHOMA 7(F. o. b. Oklahoma refineries) 
41-43 w.w. kerosine...... 3.125- 3.2 3.125- 3.25 3.125-— 3.25 
42-44 w.w. kerosine...... 3.25 — 3.375 4.25 = 3.375 $3.25 — 3.375 
KANSAS (F. o. b. refinery Kansas destination) 
41-43 w.w. kerosine...... 3.375- 3.50 3.375-— 3.50 3.25 — 3.50 
42-44 w.w. kerosine...... 3.50 3.625 3.50 — 3.625 3.50 — 3.625 
NORTH TEXAS{ (F. o. b. Wichita Falls district for unrestricted ship- 
ment; prices apply on products made from legally produced crude) 


41-43 w.w. kerosine...... 3.125- 3.25 3.125— 3.25 3.125— 3.25 


EAST TEXAS? (F. 0. b. East Texas retiners for unrestricted shipment, 
prices apply on products made from legally produced crude) 
41-43 w.w. kerosine...... 2.875-— 3.00 2.875-— 3.00 2.875- 3.60 


NORTH LOUISIANA (For Louisiana and Arkansas destination) 


41-43 w.w. kerosine...... 3.625 3.625 3.625 
ARKANSAS (For Louisiana and Arkansas destination) 

41-43 w.w. kerosine...... 3.75 3.75 3.75 
CALIFORNIA (F. o. b. California refineries) 

38-40 w.w. kerosine...... 5.00 — 5.25 5.00 — 5.25 5.00 — 5.25 


NEUTRAL OIL 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to car 


unloaders) 
Vis. Viscous Neutrals (Viscosity at 70° F.) 
200 (180 at 100) No. 3 
color 420-425 flash: 
ero pour test......... 30.00 —30.50 29.50 -30.00 29.50 -—30.00 
10 pour test.......... 29.00 -29.50 28.50 —29.00 28.50 -—29.00 
15 pour -_ Pi cmadews 28.50 -29.00 28.00 -—28.50 28.00 -28.50 
pe 27.50 -—28.00 27.50 -—28.00 27.58 -—28.00 
180 No. 3 pooh 410-415 
flash: 
Co  . e 24.50 -—25.00 24.50 —25.00 24.50 -25.00 
150 No. 3 ‘ok 400-405 
flash: 
Zero pour test......... 23.50 -—24.00 23.00 -23.50 23.00 -23.50 
be Sa 22.50 -—23.00 22.00 -—22.50 22.00 -—22.50 
eae 22.09 —22.50 21.50 -22.00 21.50 -22.00 
25 pour test... cases 21.00 -21.50 21.00 -—21.50 21.00 -21.50 
SOUTH TEXAS (F. o. b. South Texas refineries) 
Vis. Color (Viscosity at 100° F., pour test 0) 
100—No. 14-24% pale. . 5.75 5.75 5.75 
200—No. 2-3 Pale...... 7.50 7.50 7.50 
300—No. 2-3 Pale...... 8.00 8.00 8.00 
500—No. 2%-3\% Pale... 9.00 9.00 9.00 
750—No. 3-4 Pale...... 9.50 9.50 9.50 
1200—No. 3-4 Pale...... 10.00 10.00 10.00 
2000—No. 3-4 Pale...... 10.50 10.50 10.50 
200—No. 5-6 Red Oil... 7.50 7.50 7.50 
300—No. 5-6 Red Oil... 8.00 8.00 8.00 
500—No. 5-6 Red Oil... 00 9.00 9.00 
750—No. 5-6 Red Oil... 9.50 9.50 9.50 
1200—No. 5-6 Red Oil... 10.00 10.00 10.00 
2000— No. 5-6 Red Oil... 10.50 10.50 10.50 


Note: Red oil prices shown above cover oils with green cast, 
ells are slightly lower in some cases. 


blue cast red 








Refinery Markets, Wax, Lubricants, Heavy Oil 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 
sent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 


They do not represent inter-refinery sales or sales made for export. 
Tank car prices do not include state or federal taxes levied on some products. 
(For quick reference to refinery Prices, get the OIL PRICE HANDBOOK, published annually) 


WAX 





Prices Sept. 24 
MID-CONTINENT (Vis. at 100° F.; F. 0. b. Tulsa basis) 


Prices represent quotations and sales. 


Prices Prices Prices 
0 to 10 15 to 30 < > . = 
Vis. Color Pour Point Pour Point Sept. 24 Sept. 17 Sept. 10 
60-85 5.25 495 WESTERN PENNSYLVANIA (Per pound, F. 0. b. New York) 
86-110 5.75 5.25 122-124 white crude scale 
150—No. 3 10.00 9.00 a.m.p :.25 3.30 3.20 - 3.25 3.00 — 3.05 
150—No. 4 9.50 ®. 50 124-126 white crude scale 
180—No. 3 11.25 10.25 a.m.p... verti 3.30 $.35 3.25 — 3.30 3.05 — 3.10 
180—No. 4 10.75 9.75 . : j 
180—No. 5 10.25 9.25 **OKLAHOMA (Per pound in barrels; in a few instances, per pound in 
900—No. 3 11.75 10.75 burlap bags; F. o. b. Oklahoma refineries.) 
200—No. 4 11.25 10.25 124-126 white crude scale 
200—No. 5 10.75 9.75 RMT ecg te kaso ak eae 3.00 — 3.25 3.00 - 3.25 3.00 — 3.125 
220—No. 3 12.75 75 : 
220—No. 4 12.25 11.25 CHICAGO (F. 0. b. Chicago district refineries, in cents per pound, in bags, 
220 No. 5 11.75 10.75 —- lots. Geelong ee nts are A.S.T.M. method; add 3° F. to convert into 
240—No. 3 13.75 12.75 A.M.P.) 
240—No. 4 L3..25 12.25 122-124 full “fined 4.90 5.00 4.90 - 5.00 4.90 - 5.00 
240 No. 3 12.75 11.75 125-127 fully refined .is-5.38 S15-5.05 §.6~85 
280—-No. 3 14.75 17> 127-129 fully refined 5.30 5.40 5.30 - 5.40 5.30 -— 5.40 
280—No. 4 14.00 13.00 130-132 fully refined 5.90 6.00 5.90 — 6.00 5. ‘7 - eS 
280O—No. 5 13.50 12.50 132-134 fully refined 6.15 6.25 6.15 -— 6.25 6.15 -— 6.25 
300—No. 3 15.25 14.50 135 137 fully refined 6.90 — 7.00 6.90 - 7.00 6.90 - 7.00 
300—No. 5-6 13.25 13.00 
CHICAGO F. o. b. Chicago district refineries GAS AND FUEL OIL 
esheets eae > 
Prices Sept. 24 nas pelle : , WESTERN PENNSYLVANIA (Quotations and/or sales prices to cat 
: } (Vis. at 100°F.) *15 to 30 Pour Point unloaders, for outside Pittsburgh district) Prices Sept. 24 
Vis. Color Pail Oils Vis. Color Red Oils Bradford- tOther 
60 aa ee 2 6 an 180—No. $ 10.25 Warren Districts 
KO eae if s ( y ‘ < » _ aie i - - al 
140_—No. 3... 9.75 200—No. 5 10.75 36-40 fuel oil ve 3.875- 4.00 3.75 — 3.875 
160-——No. 3 10.50 220—No 11.75 
180—No. 3 11.25 250—No. 5 i207 tNot including Pittsburgh. 
200—No. 3 11.75 380-—No. 5 13.50 
250-—No. 3 13.75 200—No. 5 _ 14.00 Prices Sept. 24 Sept. 17 Sept. 10 
vey M0 a. — b cytes del ¥ Chi ee EER: ENO a OKLAHOMA  (F. o. b. Oklahoma refineries) 
prices adc é25c to DOtain prices deliverec in : > = — . ~- = ~ e 
CALIFORNIA | (F. 0. b. California refineries; Viscosity, at 100°F.) 38-40 straw furnace Oil 2.875- 3.00, 2.75 - 2.875 2.75 — 2.875 
All neutral oils, 13.5¢ per g il. in tank car ita, ind 15.5c¢ in iron bbls. to 92-30 straw gas oil ae 2. 125 2.00 - 2.125 2.00 - 2.125 
refiners only, excluding federal tax. 32-36 straw gas oil zero 2.75 2.875 2.625 2. ice 2.50 — 2.625 
= ; 32-36 dark gas oil. : 2.00 — 2.125 2:00 - 2.125 2.00 — 2.125 
CYLINDER STOCKS PH I et ae eee: 
28-30 fuel oil,zero(per bbl.) $1.00 —$1.025 $1.00 -$1.025 $1.00 -$1.025 
Prices Sept. 24 Sept. 17 Sept. 10 28-30 fuel oil (per bbl.)... $0.90 $0.90 $0.90 
‘ON TINENT 1; | 24-26 ete oil (per bbl. y... $0.725-$0.75 $0.7 725 -$0.75 $0.725-$0.75 
- u] ( o. b uls yasis) 3 5 
Bright Stocks: ‘ 18 22 feel ol (per bbl.) $0.70 —$0.725 50:90 -$0. 725 $0.70 -$0.725 
gg ‘ ih ae sa i atte 19.75 16-20 fuel « (per bbl.) $0.65 -—$0.70 $0.65 —$0.70 $0.65 -$0.70 
ee ee as 19.75 19.75 -75 | 14-16 fuel oil (per bbl.)... $0.65 80.675 $0.65 -$0.675 $0.65 -$0.675 
5 y is it < : 

ante = sci + c 4 iy + KANSAS  (F. o. b. refinery Kansas destination) 

25-40 er re 16 00 16.00 16.00 38-40 straw furnace Oil.. 2.875-— 3.00 2.75 — 2.875 2.75 — 2.875 
150-160 Vis. KE at 210° 16.00 16.00 16.00 18-22 fuel oil (per bbl.).. $0.80 -$0.85 $0.75 -$0.80 $0.80 -$0.825 
120 Vis. D, 210° 10-14 fuel oil (per bbl.)... $0.65 —$0.70 $0.625-$0.675 $0.675-$0. 70 

0-10 cold tes 15.50 15.50 15.50 ; ew : ee : nae ; 

10 28 cold best. 15.00 15.00 15.00 NORTH TEXAS (F. o. b. Wichita Falls district refineries for umrestricted. 
25-40 cold test 14.50 14.50 14.50 shipment; prices apply on products made from legally produced crude) 
600 St. Ref. Olive Green 5.50 5.75 5. 50:-—"$. 75 5.50 - 5.75 38-40 straw furnace Oil.. 2.875 Zz. 75> 2.625 
600 St. Ref. Dark Green 4.75 5.00 4.75 -— 5.00 4.75 - 5.00 38-40 prime white Furnace 
631 Steam Retined 11.00 11.00 11.00 Oil. . erevde 2.875—- 3.00 2.75 — 2.875 2.75 
Black Oil.. 3.00 3.25 3.00 — 3.25 3.00 - 3.25 32-36 gas oil, zero. . 2.00 — 2.125 2.00 — 2.125 4 50: - . ets 
. AG 2 | : ence 32-36 gas oil 2.75 — 2.875 ne 7 - 2.625 00 - 
a YY, . o. b..Chicago d fineri gas Ol 4 4 a4 
a . no a (F si prev — ‘ 9.00 24-26 fuel oil (per bbl.) $0.75 -$0.775 $0.75 -$0.775 $0.75 -$0.775 
unnt ere e . . :_ oo ue ol aT ) . 75 7 & —_ < 
Salk ilocos : 1000 1000 10.00 18-22 fuel oil (per bbl.) $0.675-$0.70 $0. 675- $0. 70 $0.675-$0.70) 
200 unfiltered. . . 11.00 11.00 11.00 WEST TEXAS (F. o. b. West Texas refineries for unrestricted shipment 
Bright stocks, 160 vis. No. 8 color prices apply on products made from legally produced crude) 
0 to 10 cold test 18 75 18.75 18.75 72. 36 gas oil, Zero. on 2.50 i 2 625 2.50 o 2.625 2.50 - 2.625 
15 to 25 cold test 18.25 + 25 ef 18-22 fuel oil (per b bl.) $0.625-$0.675 $0.625-$0.675 $0.625-$0.675 
30 to 40 cold test..... 17.75 Bee be : 
I. filtered Cyl. Stock 15.50 15.50 15.50 EAST TEXAS (F. o. b. East Texas refineries for unrestricted shipment; 
WESTERN PENNSYLVANIA (A. S. T. M. Tests; Quotations and/or prices apply on products made from legally produced crude) 
sales prices to car unloaders) 38-40 p.w. furnace oil.... 2.19 = 2OTS 2.75 — 2.875 2.625 
KO Steam Rehued 12.50 -13.00 12.50 -13.00 12.50 -13.00 32-36 gas oil. Py ae 1.625- Ro 1.625- 1.75 1.625- 1.75 
650 argos Rehned. 15.00 -15.50 15.00 -15.50 15.00 -15.50 20-24 fuel oil $0. 375-$0.425 $0.35 -$0.40 $0. 375-$0.425 
00 Flast 16.00 —16.50 16.00 —16.50 16.00 -16.50 : a Siang : . a , 
€30 Flach, 0 50 - mt OO 20.50 —21.00 20.50 ~21.00 NORTH LOUISIANA (For Louisiana and Arkansas destination) 

600 Warren E 16.00 —16.50 16.00 -16.50 16.00 -16.50 32-36 gas oil ; 2.625— 2.75 2.625— 2.75 2.625- 2.75 
Bright Stock, No. 8 color 32-36 gas oil, zero 3.00 -— 3.125 3.00 -— 3.125 3.00 — 3.125 
140-150 vis. at 210°, 20-28 Cael Off... 6.25 55k coe $0.95 $0.95 $0.95 
540-550 flash: 46-20 fuel oil... 506s. $0.80 —$0.85 $0.80 -$0.85 $0.80 -$0.85 
10 pour test 22.00 —22.50 21.50 -22.00 21.50 -22.00 10-14 fueloil............ $0.70 -$0.75 $0.70 -$0.75 $0.70 a 75 
15 pour test 21.50 -22.00 21.00 -21.50 21.00 -21.50 : 

20 pour test 21.00 -—21.50 20.50 —21.00 20.50 -21.00 ARKANSAS (For Arkansas and Louisiana destination) 

25 pour test 20.00 —21.00 20.00-21.00 20.00 -—21.00 


32-36 gas oil ras mae 2.625- 2. 4 2.625- 2.75 .625— 2.75 
3 
3 


2 
32-36 gas oil, zero 3.25 3.00 = 3.125 
2°75 


PETROLATUMS 


28-30 gas oil, zero ; ‘ 00 eto ~.2e0r> 75 = 2.875 
20-24 fuel oil (per bbl.) $0.85 -$0.90 $0.85 -$0. 90 $0.85 -$0.90 
WESTERN PENNSYLVANIA (Per pound els, carload lots, f.0.b. | 16-20 fuel oil... _ $0.75 -80.80 $0.75 -$0:80 $0:75 -$0'80 
Penna. refinery. In tank cars 0.5¢ per pound bee Seanad are from majority 10-14 fuel oil............  $0.625-$0.65 $0. 625-$0.65 $0.625-$0.65, 
of petrolatum makers) 
Row White 7 a9e_ (9 ta ; ee Lee Pa : es ee pn CALIFORNIA* = (F. « San Joaquin Valley) 
Lily White 6.375— 6.50 6.375— 6.50 6.375- 6.50 14-18 fuel oil (per bbl.).. $0.60 -$0.65 $0.63 -$0.67 $0.60 -$0.65 
Cream White 5.375— 5.50 5§.375- 5.50 §.375- 5.50 14-18 bunker oil (per bbl.) $0.60 —$0.70 $0.60 —$0.70 $0.60 -$0.70 
Light Amber 2 875~— 3.00 2.875— 3.00 2.875- 3.00 30-34 gas oil (per bbl.)... $1.00 -$1.15 $1.00 -$1.15 $1.00 -$1.15 
Amber. 2.625- 2.75 2.625- 2.75 2.625— 2.75 27 Plus diesel oil (per bbl.) $1.05 -$1.15 $1.05 -$1.15 $1.05 -$1.15 
Red 2.50 — 2.625 2.50 - 2.625 2.50 — 2.625 


*Nominal pipe line charge to San Francisco, 24c per bbl. more, and to 


+Prices Nominal. San Pedro, 20c per bbl. more. 
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Tank Wagon, Service Station Markets for Gasoline and Kerosine 
(OIL PRICE HANDBOOK has t.w. and s.s. markets for a whole year, arranged for quick reference) 


Tax column includes Ic federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 


These Prices in Effect September 24, 1934, as Posted by Principal Marketing Companies 





S.0. NEW JERSEY TERRITORY Latest Changes a. Tank S. O. OHIO 


Posted Essolene Kero- Sohio X-70 G li 
Tank Retail Tax- Posted sine o asoline 


Kero- 
Car TW. es SS. TW W M k Total sine 
Atlantic City, N. J g.5. 35 8 10 agon ar ets T.W. Taxes T.W. S.S. T.W. 


5 4 18.5 
Newark, Ne I. 7.8 14.3 4 17.8 9.5 Ohio statewide.......10.5 5 5.5 137.5 902.5 
Annapolis, Md 8 l 14.6 5 19 : 10 | Motor Gasoline Summit county....... 9.5 § 14.5 17.5 *12.5 
Baltimore, “_r / ; 7 r - : m 5 —— Butler, Champaign, Clark, Darke, Miami, 
Cumberland, M« 9 7G 5 2 oe ‘ : , . nt r d b ( 
Waskiagion, Dd. ico Fs 3 16.8 11.5 S. O. New York——Socony Mobilgas: eee “— eta. S 435.5 2.5 
Danville, Va 9.2 15.7 6 21.2 12.9 Dealer, t.w. and s.s. cut 0.5¢, Danbury, Hamilton county..... 8.5 5 13.5 15.5 *12.5 
Norfolk, Va it Wee 6G Bef FS oa oe ‘ 2 
Petersburg, Va g 45 6 2 11.4 to lie, 15.5e€ and 16.5e respectively, Renown (Third Grade) 
Richmond, Va S 14.5 6 20 11.7 July 24 Ohio statewide. ......10 5 15 16 *12.5 
9 3 e 41 3 >< ‘ . . c 
Roanoke, Va Ss 3.26 2:.2 42:9 Summit county....... aca oS 14.5 16 ©47.5 
Charleston, W. Va 8:5 4S 5 49.5 12:6 P Allen, Butler, Champaign, Clark, Darke, Miz 
Parkersburg, W. Va 7.8 4.3 S$ 18.8 11.2 Dealer, t.w. and s.s. cut 0.5¢e, Man- Montgomery and Prete counties: ee anes 
Wheeling, W. Va Ss fo 5 19 12.2. ehester. to 9.5¢e. 17¢c; — a Cr ee 9.5 § 14.5 15.5 *12 
2 - f : 9.5¢; and 18¢, Sept. 18. erie eect eee eee : 12.5 
Charlotte, N. C 9.9 16.4 7 22 13.5 : I Hamilton county..... 8.5 5 13.5 45.5 952.5 
Hickory, N. C C2 Mr F 2S Tee P eT oa 
Mt Airy, N.C 10.2 16.7 7 21.2 13.8 Atlantic Refining—- White lash Resellers’ Tank Wagon Prices (Allen, Butler, 
Raleigh, N. C 9.7 16.2 7 22.7 13.3 Plus: T.w. and s.s. cut le, Hartford, Ch®mpaign, Clark, Darke, Hamilton, Miami, 
Salisbury, N. C 10 is FOS 14:6 : , ? Montgomery’ and Preble counties) 
Charleston, $C 7.7 14.2 7 @.7 1.3 © The ane 16e, Seg, 26. Undivided Authorized 
olumbia, S. C 9.5 16 ] 22 13.2 : Accounts Agents 
Son tanburg, S. C 9.9 16.4 7 22.5 13.5 Magnolia Petroleum Mobilgas: (Exc. of (Exc. of 
Price basis to dealers: Dealer contracts for Correetion: T.w. and s.s. up le, Hous- Authorized Divided Vac 
Fssolene are written at dealers’ price, which t t 15e : 117¢c. Se = Agents) Accounts Rental) 
divided dealers is 2.5c per gal. above tank car price, on, to oc and 17¢, Se pt. 17. Sohio X-70........ 12.5 13 13 
and to undivided dealers is dealer price less 0.5¢ in = . , Renown (3rd grade) 52.5 13 13 
per gal. Note: Beginning Dec. 28, 1933, volun r.w. and s.s, cut 0.5¢e, San Antonio, *K ie toda 
eget : eee oe ee : - erosine prices inciude ic state tax 
tary discounts off posted tank car price given t to 14.5e an 16.5e, Sept. 13. Note: On single deliveries of motor gasolines under 
dealers thru territory, where service station prices 25 gallons, to t.w. consumers, s.s. price applie 
at eg eo a ee ae Metro: Correction: T.w. and s.s. up Discounts to contract a off 
: ‘ » - : om t.W. price, on deliv sp t | rals 
sumer t.w. price at time and place of delivery; $e, Houston, to 13¢ and 15c, Sept. 17. Schic Ethyl, X-70 and Renown. full a —: 
consumer t.w. is generally 2c off s.s. price. 3.000 to 10,000 gals., Ethyl and X-70, 1 ae 
Kerosine Discount: Ic otf t.w. price for 25 gals T.w. and s.s. cut 4c, San Antonio, to 10,000 gals., 2¢ Renown, 3,000 to 10,000° gals 
or more, under contract thru territory (Baltimore Se and 11 , - 0.5¢; over 10,000 gals., I< , ae 
City contract not necessary) except no discount JC ant c, Sept. 12. Governmental vase ness (I S., state, county, 


inicipal and departments thereof) for tank wagon 


Ss. O. NEW YORK The first, third and fourth above ‘lel veries: effective March 29, 1934. get seller's 


changes incorrectly reported on page t-W- price, at time and place of delivery, as posted 


Socony Mobilgas 2 > a ‘ at Seller r’s plant from or at which delivery is made, 
Total Kere o6 Of Sept. 19 issue. subject i maximum price limitation during the 
Posted Posted sine - irst three months of this contract of 25% more than 
Dealer Taxes T.W. SS. TW T.w. and s.s. cut le, Ft. Worth, to the posted price. (Price to U. §. Gov't. is less 4c per 
Metropolitan New York City, including Staten 8e@¢ and 10¢, Sept. 11. gal. state tax, and to state deps., less Ic federal tax) 
Islan — ee 10 + 16.5 17.5 Ss.) Disc Fa Aer 1 a3 contained in Official Cx 
Alb ) . 8.5 4 15 16 > n yh — in ’ — 9, tract Form CD For service station de eneias 
Albany, N. Y. N.Y 11 4 7s 38 6 66 95 I.w. and s.s. up se, Dallas, to 12e ,. ime price basis as for t.w. deliveries, except that 
Buffalo, N. Y. 11 4 17.5 18.5 9 and 14ec, Aug. 31. prices are posted 8.8. prices 
Jamestown, N. Y 11 + 7.5 18.5 $ Discounts on kerosine: to dealers and com 
ma wy : - 7: rci nst 2.5 said call 
Plattsburg, N. Y. 10.5 4 17 18 9.75 ee me ee consumers, 2.5¢ per gal. off t.w. price, any 
Rochester, N.Y. 10.5 4 17 18 9.25 Kerosine juant 
Syracuse, N. Y... 10.5 4 17 18 ».25 y . _" ‘ ' 7 at, : 
Danbury, Conn... 10 3 15.5 16:5 §.5 S. O. Nebraska—Cut (6.8¢c, North Ss. O. KENTL CKY 
Hartford, Conn ne se iio 16 fd Platte, to 10¢ t.w., Sept. 12. - ; 
New Haven, Conn o5 3 15 16 50 Crown Gasoline 
Bangor, Me.... : 9 5 63S -Et.o S35 Lexington, Ky 12.5 6 18.5 20.5 11.5 
Portland, Me......... 7.5 $ 1§ 16 8.75 ATLANTIC REFINING (Cont'd) Louisville, Ky 12 6 18 2 If 
r Mass 8.5 > ¢ S Paduc K 2 6 2 
oe a 10.5 § 18 19 9.25 Atlantic White Flash Plus Gasoline C tay Ky 4 6 i. > . 5 
Lancaster, N. H. 11 5 — — Total — Jackson, Miss > “2 18.5 20.5 #13 
Manchester, N. H. fs. 3 8 : Vicksburg, Miss 11 7 1X 20 *12 
E. Providence, R. 1.... 7.5 3 13 14 , T.W. Taxes T. W. S.S. T.W. Birmingham, Ala 10 *x 18 20 il 
Burlington, Vt. whe Ss 20 9.75 Worcester, Mass......11 4 15 17 8.75 Mobile, Ala 12.5 *8 20.5 22.5 12 
WwtaNG, VEe oc nc ccc 11 5 18.5 19.5 9.75 Fall River, Mass 10:5 4 34:5 16.5 8.5 Montgomery, Ala 12.5 *9 21.5 23.5 #45 
> : ™ ‘ 2 5) A ; . 2 ~ > >> * - 
Discounts to commercial consumers, 2c under Providence, R. I. es eo 14 5.3 Macon, Ga 13 7 20 22 14.5 
s.s. price at time and place of delivery in accordance Hartford, Conn 11 ) 14 16 7.5 Atlanta, Ga 12 7 19 2? *14.5 
with CD-1 Official Commercial Consumer Contract. New Haven, Conn ll _ > HM. 16. 7.5 Augusta, Ga 13 7 20 22 = *14.5 
li Atlantic City, N. J....12.5 4 16.5 18.5 10 Savannah, Ga 12 ] 1Y 21 *14 
Third Grade Gasoline Camden, N. J. 12 4 16 18 10 Jacksonville, Fla 9 8 17 20 11.5 
Offered only at points where competition requires Trenton, N. 2.3 4 16.1 18.1 10 Miami, Fla 10 \ 18 20 13.5 
at s.8., 2c below s.s. prices of Socony. Dealers get Annapolis, Md a ae 7.8 3208 S25 Tampa, Fla 10 8 1X 20 12.5 
2c margin. Baltimore, Md 6G CS 16.6 18.6 9.5 Pensacola, Fla 8 *Q 17 19 13.5 
py a _ ‘aes 5 16 18 10 K (Third Grad 
Richmond, ee 6 18 20 18:7 yso ( rd Grade) 
ATLANTIC REFINING sgl N. c ee 18.8 20.8 11.4 Lexington, Ky ee 6 17 19 ‘4.5 
Atlantic White Flash Plus Gasoline Brunswick, Ga.. 13 7 20 22 *13.5 Louisvi lle, Ky ee. ae 16.5 18.5 ll 
, Kero- = Jacksonville, Fla > 8 17 20 11.5 Paducah, Ky 10.5 ¢€ 16.5 18.5 I 
Tota sine Note: Tank wa Covington, Ky . 8.5 6 14.5 15:5 1.5 
. gon prices are those applicable to B ; = = ‘J 
T.W. Taxes T.W. S.S. T.W. consumers purchasing lots of 100 gals. or over in Jackson, Miss 10 aie 17 i 19 *13 
Philadelphia, Pa......11.5 4 15.5 17.5 10 one delivery and in accordance with CD-1 Official Vicksburg, Miss haar 16.5 18.5 *12 
Pittsburgh, Pa... 12 a 16 18 10 Commercial Consumer Contract. Birmingham, Ala. ....10 ao Is 20 11 
Allentown, Pa...... 11.5 4 15.5 17.5 10 Dealer discounts: on Atlantic White Flash Plus Mobile, Ala..........11 #8 19 | 21 12 
A . See ee 4 16 18 9 gasoline, thru territory, divided dealers, price equal Montgomery, Ala 19.5% %9.5 ZS *15 _ 
Sorantoty (PO. sos <0. 12 4 16 18 10 to 3.5¢ me posted s.s. price; undivided dealers, price Atlanta, Ga.... 10 / 17 20 =—*14.5 
Altoona, Pa...... 12 4 16 18 10 equal to 4c off posted s.s. price; authorized dealers Augusta, Ga 11 ‘ 18 20 "4.5 
Dover, Del...........12 4 16 18 10 contracts previous to Aug. 19, 1933, price equal to Macon, Ga. ..........01 a Ix 20 *14.5 
Wilmington, Da: ...0cdkS 4 is:5 Boe 3 3c less than posted s.s. price, plus lc rental. Pensacola, Fla / ? 16 s 53.5 
Boston, Mass. a 4 14 16 8 ; *Georgia kerosine has lc state tax, not included Dealer Discount: off posted s.s. price, on Crown 
Springfield, Mass.....11 4 15 17 8.75 in above prices. and Crown Ethyl gasolines to ‘tundivided” dealer 


Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 

Alabama, 1/40c on gasoline, 1/2c on kerosine; Arkansas, ‘ Sc per gal. in_a single barrel, 1 /20c per gal. in bulk; Florida, 1/8c; Illinois, 3/100c; Indiana, 1/2c 
per gal. in a single barrel; 3/10c per gal. in _ of 2 to 10 bbls., 1/5c for 10 to 50 bblis., 2/25c for over 50 bbls.; Kansas, 1/50c, (3/50c can be charged to meet 
inspection department expenses); Louisiana, 1/32c; Minnesota, 1/25c; Missouri, 3 100c; Nebraska, 3/100c; Nevada, gasoline, 1/20c; North Carolina, 1/4c; 
North Dakota, 1/20c; Oklahoma, 2/25c per gal. in lots of more than 50 bbls., 1/5c in] sts less than 50 bbls.; South Carolina, 1/8c; South Dakota, 1/10c; Tennes- 
see, 2/5c; and Wisconsin, 1/25c. 

Kerosine inspection fees only: Iowa, 2/25c; Michigan, 4/5c per gal. for first 2 bbls.; 3/5c for next 3; 2/5c for next 5; 3/10c for next 15, and 1/Sc per 
gal. in lots over 25 bbls. 
(Continued on next page) 


September 26, 1934 F 


ce 








Tank Wagon, Service Station Markets for Gasoline and Kerosine 


Tax column includes Ic federal tax, state gasoline tax; also city and county taxes as in dicated in footnotes 


These Prices in Effect September 24, 1934, as Posted by Principal Marketing Companies 





4c; on Kyso, 3c; to “divided” dealers, Crown and 
Ethyl, 3.5c, and Kyso, 2.5c, all effective on or 
about Jan. 1, 1934. 

*Taxes: in the tax column is included these 
city and county gasoline taxes at the following points 
Birmingham, ic city; Mobile, lc city; Montgomery, 
c city and lc county; Pensacola, Ic city. Georgia 
and Mississippi kerosine prices include lc state tax. 

Montgomery kerosine price includes Mc city tax. 


S. O. INDIANA 


Standard Red Crown Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W 
Chicago, Ill...........10.8 *4 14.8 16.8 8 
a. Wh css.0ccr i.7 16.7 10.2 
St. Louis, Ill....... 10.4 *4 14.4 16.4 9.5 
Toliet, ic Se newhcniseie 10.8 *4 14.8 16.8 10.2 
SNE 0 ee oe 10.7 *4 14.7 16.7 10.2 
Quincy, ] err 12.6 *4 16.6 18.6 10 
Springfield, Ill........ 10.7 *4 14.7 16.7 10.2 
Indianapolis, Ind..... 11.4 ¥*5 16.4 18.4 14.2 
Evansville, Ind....... 1.35 3 16.3 18.3 +14 
South Bend, Ind...... 11.7 *5 16.7 18.7 714.5 
Detroit, Michigan. ...12 + 16 18 10.5 
Grand Rapids, Mich..11.7 4 is.7 7.7 36.2 
Saginaw, Mich...... 12 + 16 18 10.5 
Marquette, Mich ei: 4 16 18 10.8 
Green Bay, Wisc aa.2- 5 16.2 18:2 10.2 
Madison, Wisc 11 5 16 18 9.9 
Milwaukee, Wisc ie -S 13.5 14.4 9.7 
La Crosse, Wis er 5 16 18 10.8 
Minneapolis, Minn....10.9 4 14.9 16.9 10.4 
Duluth, Minn.. 44.3° 4 9.3 a7.3 W.4 
Mankato, Minn a | 4 15 17 10.3 
Des Moines, la .10.4 4 14.4 16.4 8 
Sioux City, la .10.6 4 14.6 16.6 9.7 
Davenport, la 10,5 4 4.5 16.5 10.1 
Maso n City, Ia .10.7 4 M7 °16.7 30.1 
St. Louis, Mo MO. 2. 43.5 135.7 15.7 8.7 
Kansas City, Mo 9.9 T4 is.9 15,9 BS 
St. Joseph, Mo.. . 9.9 T4 13.9 15.9 8.8 
Fargo, N. D. Se 4 16 18 2:9 
Grand Forks, N. D....12.4 4 16.4 18 12.4 
Minot, N. D... my Ser ae. ao.2 $92 42.1 
Pierre, S. D 13.6 35 18.6 20.6 11.1 
Huron, S. D 3.0 tS 18.8 20.8 11.4 
Wichita, Kansas... Joe.a ee 13.5 15.5 6 
Bartlesville, Okla 11 5 16 18.5 8.5 
Note: Kerosine s.s. prices are generally 3c above 


normal t.w. price 
Stanclind Gasoline (Third Grade) 
Stanolind prices are lc under norma Red Crown 


prices shown above, thru territory. Among ex- 
ceptions are the following points: 
E. St. Louis, Ill....... 9.4 *4 13.4 15 9.5 
Springfield, in hace Oo i339 85.5 40.2 
Detro Mich. eee eee 14.5 16.5 10.5 
Greed: Rapids, Mich. 10.2 4 14.2 16.2 10.2 
“gi aukee, Wisc..... 7 5 12 12.9 9.7 
Joseph, Mo........ 8 t4 12 14 8.8 
el Sk ee 10.7 4 14.7 7 iz: 
Witmts, Gan...<.... 8 $ 12 14 6 


tSt. Louis tax includes 0.5c city t 
and St. Joseph, lc city tax. fIncludes 

*Illinois collects a sales tax of 2%, to cover which 
Standard charges 0.2c per gallon on gas mart ne, kero- 
sine and naphtha: this tax is included in t.w. and s.s. 
columns in above table for gasoline, but not in tax 
column. South Dakota gasoline and kerosine prices 
include 0.lc for sales tax. Indiana t.w. and s.s. 
gasoline prices include 0.2c for chain store tax. 

Discounts: to controlled and uncontrolled dealers, 
undivided gasoline accounts, thru territory, off s.s. 
price: Ethyl and Red Crown gasoline, 4c; St anolind, 
3c. Divided gasoline accounts get 0.5c less per 
gallon. In case of lease and agency and AAA ac- 
counts, the above discounts include the 0.5c per 
gal. rental allowance. 

Discounts to commercial consumers: _ ef- 
fective Feb. 26, 1934, thru territory, including 
Chicago, on purchases per month, discount off t.w. 
price; Ethyl and Red Crown, 3000 to 10,000 gals., 
lc; Stanolind, 0.5c; over 10,000 gals., Ethyl and 
Red Crown, 2c; Stanolind, lc. Purchases under 
3,000 gals. monthly made at regular t.w. price; if 
single deliveries of less than 25 gals. are made, 
regular 8.s. price applies. 


S. O. NEBRASKA 


Standard Red Crown Gasoline 


Omaha, Neb......... 12 5 17 17.4 10 
McCook, Neb........ 2.7 5 7.7 W.7 7 
Norfolk, Neb......... .* 5 17.4 17.9 10.4 
North Platte, Neb....12.8 5 17.8 18.3 10 
Scottsbluff, Neb...... 13.3 5§ 6.5 18.3 9 


Reliance Gasoline (Third Grade) 
Reliance gasoline prices are 1.5c below normal 
ed Crown prices. Following points are among 

those below this normal differential: 


Omaha, Neb. ...0.00 10.5 5 15.5 15.9 10 
McCook, Neb........ i.e > 16.2 27.7 36.7 
Norfolk, Neb......... 10.9 § 18.9 16.9 430.4 
54 


S. O. NEBRASKA (Cont'd) 


Reliance Gasoline (Third Grade) 
- — 


Tot 
T.W. Taxes TW. S.S TW. 

Nsrtb Platte, Neb....11.3 5 16.3 17 10 
Scottsbluff, Neb...... 12 5 17 17.3 9 

Discounts to dealers: including rentals under 
lease and agency agreements, off s.s. price: to un- 
divided accounts, Standard Red Crown and Ethyl 
gasolines, 4c; Reliance, 3c; to divided accounts, 
Red Crown and Ethyl, 3.5c; Reliance, 2.5c. 

Discounts to consumers covered only by form 
CD-1 Official Commercial Consumer Contract. 


S. O. LOUISIANA 


Essolene 
Posted Posted Kero- 
Tank Retail Tax- Posted sine 
Car T.W. es S.S. T.W. 


Little Rock, Ark...... 7.6 14.1 5 21 11 
Alexandria, La....... 7.6 14.1 “ 20.5 *10 
Baton Rouge, La..... 7.7 14.2 6 19.7 *12 
New Orleans, La...... 7.3 13.8 *7 20 *12 
Lake Charles, La..... 7.7 14.2 *7 20.7 #12 
Shreveport, La....... 6.5 13 6 18.5 *10 
Lafayette, La........ 7.8 14.3 *7 20.8 #12 
Bristol, Tenn......... 10 1.5. 8 22.6 14 
Chattanooga, Tenn. . .10 16.5 8 5 ae | 
Knoxville, Tenn...... 10.2 16.7 8 22.5 43.5 
Memphis, Tenn....... e606 15.5 8 22.5 20:5 
Nashville, Tenn...... 9.5 16 8 22.5 12 


*Lake Charles, Alexandria, New Orleans and 
Lafayette gasoline tax includes 5c state tax, Ic 
federal tax, and le parish tax. Louisiana kerosine 
prices include lc state tax. 

Price basis to dealers: Divided dealers get dealers 
price which is 2.5c above tank car; undivided dealers 
get dealer price, less 0.5c. 

Price basis to commercial consumers: Con- 
sumer t.w. price at time, and place of delivery; 
consumer t.w. is generally 2c off s.s. price. 

Kerosine discount: 2c per gal. off t.w. price to 
open dealers. 


MAGNOLIA PETROLEUM 


a Kero- 

Total sine 

T.W. Taxes T.W. S.S. T.W. 

Muskogee, Okla...... 11 5 16 18 75 

Oklahoma City....... 7 5 12 14 8.5 

wine, OKIE. cos ken 11 5 16 18 7.5 
Fort Smith, Ark...... is 3 16.5 18.5 8 
Little Rock, Ark...... 1.5 7.5 39 21 9 
Texarkana, Ark...... cs A. ae 4 19 8 
LS SS 0 eee 9 5 14 16 8 
Fort Worth, Tex...... 9 5 14 16 7 

Houston, Tex........ 10 5 15 7 8.5 

San Antonio, Tex..... 9.5 5 14.5 16.5 B.S 
BLE > See 13.3. 9 16,5 “2u.> 21 
Santa Fe, N. M......12 ¥**7 19 21 13 
Roswell, N. M.......12 Tf6.5 18.5 20.5 7 

Metro Gasoline (Third Grade) 

Muskogee, Okla...... 8 5 13 15 7.5 

Oklahoma City....... 5 5 10 12 8.5 

co 5 13 15 7.5 
Fort Smith, Ark...... 10 5 15 17 8 
Little Rock, ee 10 133 17.55 195 9 
Texarkana, Ark...... 6 5 11 13 8 
tDallas, Tex EA | 5 12 14 8 
Fe. Wi = (eee 3 5 8 10 7 

Housto |. eee Ss 5 13 15 oe 

San peed ynio, Tex..... 4 5 9 11 8.5 
El Paso, Tex.. a 11 5 16 18 11 
Santa Fe, N. M. eS er EF.S “FOS -t5 
Roswell, N. M.. vast 396.5 16.4 26:5 i 


*In Texarkana, 4c Texas tax applies; outside 
Texarkana, 6.5c Arkansas tax applies. 

tin Fort Smith, 4c Oklahoma tax applies outside 
Fort Smith, 6.5c Arkansas tax applies. 

**Includes Ic city tax. 

ttIncludes 0.5c city tax. 

Note: Price basis to dealers off s.s. price: 
in os bulk or bbl. deliveries, on Mobilgas and 
Ethyl, to 100% dealers, 4c; to divided dealers, 3.5c. 
On Metro ‘gasoline, to 100% dealers, 3c; to divided 
dealers, 2.5c. 

Price basis to consumers: in t.w., bulk or bbl. 
deliveries: all grades gasoline invoiced at t.w. price, 
which is generally 2c less than s.s. price, less quantity 
discounts, if any, earned under CD-1 contract form, 
at end of month and at end of year. 

tAt Dallas, effective Sept. 12, 1934, temporarily 
all dealers receive an additional lc discount per 
gal. on Metro gasoline, and t.w. consumers a suf- 
ficient amount to make their total discount equiva- 
lent to 4c off s.s., including discounts under CD-1 
contracts. 


~_ 


CONTINENTAL OIL 


Conoco Bronze Gasoline 


Kero- 

Total sine 

T.W. Taxes T.W. 8.S. T.W. 
Denver, Colo.........13 5 18 20 10 
a ee 13 5 18 20 11 
Grand Junc., Colo....15.5 5§ 20:5 22.5 35 

oe Se 13 5 18 20 |) ee 
Cheyenne, Wyo...... 13 5 18 20 13 

Billings, Mont...-.... 16.5 6 22.5 24.5 16.5 

Putte, Mont. . 0 cic 15 6 21 23 17.5 

Great Falls, Mont....15.5 6 21.5 23.5 17.5 

Helena, Mont........ 17 6 23 25 Hees 
Salt Lake City, Utah. .11 5 616 18 16 
Boise, Ida. . , 16.5 & 23.5 265 Se 
Twin Falls, Ida.. Ais 6 22.5 2E5 38 
Albuquerque, mM... - 2955 46.5 15 20 13 

Demand (Third Grade) 

Denver, Colo.........11 5 16 18 10 
Cheyenne, Wyo...... hs. 5 16.5 185 13 

Helena, Mont........ 15 6 21 23 475 
Salt Lake City, Utah.. 9 5 14 16 16 
Boise, Ida... . tees 6 2e:5 3255 “tes 
Albuquerque, N.M... 9.5 T6.5 16 18 13 


tIncludes city tax of 0.5c¢. 

Discounts: effective March 1, 1934, on gasolines, 
thru territory, off s.s. price: to ‘‘undivided” dealers: 
Ethyl and Conoco Bronze, 4c; Demand, 3c; to 
“divided” dealers: Ethyl and Conoco Bronze, 3.5¢; 
Demand, 2.5c. 


S. O. CALIFORNIA 


Standard Gasoline 


San Francisco, Cal....12.5 4 16.5 18.5 12.5 
Los Angeles, Cal...... Lis @ TS 37:3. 225 
Oa & | ere 13 4 19 14 
Phoenix, ) re | | 6 20 22 T16 
ee ae 14 5 19 21 15:5 
Portland, Ore........13 6 19 21 I.5 
Seattle, Wash........ 13 6 19 21 13.5 
Spokane, Wash....... 16 6 22 24 18 
Tacoma, Wash.......13 6 19 21 13.5 
Flight Gasoline (Third Grade) 
San Francisco, Cal....10.5 4 14.5 16.5 12.5 
Los Angeles, Cal...... 7.0.2 5S TSS Bs 
PEOGNO. BR. cs cannes 11 4 15 17 14 
eS ar 12 5 17 19 15.5 
Phoeniz, Ariz... ..... 12 6 18 20 =«16 
Portland, Ore........ 11 6 if 19 13.5 
Seattle, Wash........ 11 6 17 19 13.5 
‘Tacoma, Wash. ...... 11 6 17 19 3.5 
Spokane, Wash....... 14 6 20 22 18 


tlncludes Sc state tax. 


Discounts: to 100% dealers: on Standard gaso- 
line, beginning June 20, 1934, 2c per gal. off t.w. 
orice; on Flight gasoline, Ic off tw, 


CANADA 


Prices of Imperial Oil Ltd. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
Imperial Three Star Gasoline 


Hamilton, Ont.......*15 6 *21 23.5 87:5 
‘Bboronto, Vet... i... *15 6 Fer a.5 22.5 
Brandon, Man stace 0.3 33.35 21.3 
Winnipeg, Man.. 21,7 £ 2b.7 Bi.7 2 
Regina, Sask......... 23 6 29 32 21.5 
Saskatoon, Sask......25.8 6 51.8 -8- 26.3 
Edmonton, Alta......25.2 6 31.2 34.2 23.7 
Calgary, Alt ised © aS 3-5 291 
Vancouver, B. C......21 7 28 30 24 
Montreal, Que........18 6 24 27 17 
St. John, N. B 18 8 26 30 21 


Halifax, N.S.........18 8 26 30. 2! 


*No established t.w. price at these points: dealers 
and consumers’ prices based on “so many cents 
below s.s. prices”; open dealers get 2.5¢ off; 100% 
dealers get lc additional. 

Discount to dealers and A.R.D. Accounts: 

On gasoline, effective May 14, 1934: in Maritime 
Provinces, all dealers get 4c off s.s. price; in all other 
provinces, open dealers get 3c off s.s. price and lc 
additional to 100% accounts. 





Aviation Gasoline Prices| 





Following are tank car and/or tank 
wagon prices of aviation gasoline in princi- 
pal marketing territories (Stanavo aviation 
in all territories except Continental Oil and 
Magnolia Pet. Co.) Tax column includes Ic 
federal tax, and state tax; also municipal 
taxes as indicated in footnotes. 

(Continued on next page) 
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Tank Wagon, Service Station Markets for Gasoline and Kerosine 


Tax column includes Ic federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 
These Prices in Effect September 24, 1934, as Posted by Principal Marketing Companies 





S. O. NEW JERSEY 
Prices in Effect Sept. 24, 1934 


(Excluding Taxes) Tank Car 
Bayonne, N. J....scesccsececcccsccces 10.5 
WRN, WI os a 5c « dak ceneuewecses 10.5 
Basis of F.o.b. Jacksonville, Fla......... 10.5 


COLONIAL BEACON OIL CO. 


Tank Car 
Bayonne, N. J. (exclusive of taxes)......... 10.5 
S. O. PENNSYLVANIA 

Total 

Tw. Taz Ww. 

Philadelphia, Pa...... 1§.5 + 19.5 
Pittsburgh, Pa....... 16 4 20 
BMOORR, Faecicccccss 16 7 20 

Harrisburg, Pa....... 33.9 4 19.5 

Ss. O. OHIO 


Thru Ohio: (To Commercial Consumers) 


20.5 
Discounts: to commercial consumers on contract 
only: 60 octane and above, from 3,000 to 10,000 
gals. per month, Ic; over 10,000 gals. per month, 2c 
For delivery on contract to hangar operators 
reselling: 2c below commercial consumer posted 


Sere meee eee ewes eee 


t.w. price. 
8S. O. INDIANA 
Ciena, Tics. sc $15.3 4 19 
Indianapolis, Ind.....15.7 5 20? 
Detroit, BEIGE. ....26 16 4 26 
Milwaukee, Wisc..... 15.3 5 20.2 
Minneapolis, Minn....15.9 4 19.9 
St. Louis, Mo........14.2 5 17.2 
Kansas City, Mo..... 14,7 4 18.7 
eS) SS ae 16.9 4 20.9 
oS ae %916.9 5 21.9 
Wichita, Kans........ 13.6 4 17.6 
*Includes lc city tax. 
*®I ncludes 0.1c to cover sales tax, 
tlocludes 0.2c cent to cover Ill, 2% sales tax: 
S. O. LOUISIANA 
(Excluding Taxes) Tank Car 
Basis of F.o.b. Tulsa, Obla.........02. = 8.5 
MAGNOLIA PETROLEUM 
Total 
T.W. Tax T.W 
et: Fis ss veces 15 5 20 


HUMBLE OIL & REFINING CO. 


Tank Car 


Baytown, Tex. (exclusive of taxes) 8.7 


CONTINENTAL OIL CO. 


Total 
T.W. Tax T.W. 
Denver, Colo......... 16 5 21 
Cheyenne, Wyo....... 16 5 21 
Helena, Mont........ 20 6 26 
Salt Lake City, Utah. .14 5 19 
Albuquerque, N. M...16 %6.5 aa9 
*Includes city tax of 0.5c. 
S. O. CALIFORNIA 
Phoeniz, Ariz. .......14.3 6 20.3 
Los Angeles, Cal...... 12.3 8 16.3 
San Francisco, Cal....12.2 4 16.2 
4 ee i 5 18.5 
Portland, Ore........14.7 6 20.7 
Seattle, Wash........ 15.4 6 21.4 
Spokane, Wash....... 17 6 23 


Note: Above prices are for deliveries by tank 
truck or in iron barrels in quantities of 100 gallons 
or more. For quantities less than 100 gallons, add 
2c per gallon. 


Naphtha Prices | 


Prices in Effect Sept. 24, 1934 
(In Tank Wagon or Steel Barrels; in Cents per 








Gallon) 

-_ *s & — 
5 

fe # So § 

Om : iF] > 

fs se $8 ¢ 

17) >Z oz * 

Altoona, Pa.... ea ie 17 

Baltimore...... a ~ 9914.5 

Beetoe. . . 6 ius 17 17 16 17 

Bridgeport..... nies ee ae 53.5 

Buffalo (net)... aver ie 14 

CRCOED. . «cas $33.9 $15.9 t15 t18 

OS ee **17.4  **21 **18.5 17.5 

Kansas City... . 14 15.5 16.3 19.3 

Lancaster, Pa ies me ee 17 

Milwaukee..... 19.5 +21 21.8 18.5 

Minneapolis.... **19.8 **21.3 **22.1 tf15.9 

Newark, N. J. pai a ahs 13 

New York City 13 13 15 13 

Philadelphia... . 3.5 15 16 ik Be 

Providence... 14 

Rochester (net) ; ea Pai 16 

St; LOU... ..65 14.7 16.2 17 13 

Syracuse.. : 16 

Petroleum Spirits (Solvent) 

In Tank Cars (F.o.b. refinery or seaboard terminal) 
New York Harbot.....0.6cceccdces - Pe 
Philadelphia district. ......cccescsess Sia 
PeOUIONNS 6 occ ceeinoscnesseesneene 9.0 
*In the East, prices apply on product generally 

known as Petroleum Spirits; in the middlewest, 


prices apply on Stanosol (S. O 
Stoddard Solvent). 

tIncludes 4c state tax 

**I ncludes 3c state tax. 


Indiana grade of 





Tax Reform Supported 


By Missouri Committee 


JEFFERSON CITY, 
point tax platform, unanimously adopt- 
ed by the Missouri Petroleum _ In- 
dustries Committee at its first annual 
meeting, Sept. 19, opposed all federal 
levies on petroleum products and pe- 
titioned that Congress remove such 
taxes. The group advocated the elimi-- 
nation of all municipal taxes on petro- 
leum products and contended that the 
state should have exclusive rights fo 
levy taxes on petroleum products and 
demanded that the returns therefrom 
should be used solely for the construc- 
tion and maintenance of the _ state 
highway system. The committee also 


Mo.—A three- 


September 26, 1934 


tIncludes 0.2¢ to cover Illinois 2% sales tax. 

ttle higher for less than 100 gals. 

***#2c¢ discount allowed if under contract; 3c 
allowed on 200 gals. or more, with lc premium for 
steel bbls. 

Note: 2c off above t.w. prices to large buyers in 
some instances. 





| Heating Oil | 


Following are tank wagon prices of various 
grades of heating oil at the points shown in various 
territories. Prices are in cents per gallon. 


Prices in Effect Sept. 24, 1934 





No.1 No.2 No.3 No. ¢ 
S. O. New Jersey 
Newasli IG. Vesscccccecs ce - e arte. Ge 
Atlantic City, N. J...... 8.5 7 aegtre 
Baltimore, Md......... 8.5 7 cee Om 
Washington, D. C....... S70 8:48 «aa Ge 
S. O. New York 
New York City......... 8.5 7 7 6.5 
pO Oe ee 8.75 7.25 7.25 6.73 
Rochester, N. Y........ 9.25 7.93 7 aan 
Boston, Mass.......... a5 8 7 7 
Meete, MGs ccc cccccss om 7 7 7 
Manchester, N. H....... S73 2.459 2.28 2.ia 
Burlington, Vt......... 9.75 8.25 8.25 8.25 
New Haven, Conn...... 8.5 7 7 6.5 
Providence, R. I........ a 7 7 6.5 
-1 No.2 No.3 No. 4 
Atlantic po Ra 
Philadelphia, Pa........ 8.5 7 ee 
Allentown, Pa.......... 9 a °° 23° 23 
Wilmington, Del........ 8.5 7 ¥ 6.5 
Springfield, Mass....... S23 2.40 «<< t20 
Worcester, Mass........ G25. 2 ae ssua> 2 
Hartford ,Conn......... 8.5 7 era 
Ss. O. Ohio 
Ohio Statewide......... 8 1.75 7.50 7.38 


Note: S. O. Ohio prices are for hose dumps; buche 
dumps are 0.5¢ per gallon higher. 


S. O. Indiana 
Stanolex Fuel Oil No. 1 
Chic ago 


Ri alaial ala datsla dacdsimeed dacaaioe aaron 6. 
RegINING BNGc sce waned Kacnnedccoucas °12. 
BI MINES cdda:dia ¢aleveeeguecmcueeed 9 
Madison, WEURaG sa dNecgadadanacuaee aes 8. 
Minneapolis, MNT tu eacadarwnncxcddenc 8. 
WON 0B a. coc ccc cwsccancesesatecaas 8 
Cy EAM IR iio a ca decwdcesuesaceess a 7 
Kansas City, Be ccaceuceanccsucceuuas a 7 

*Includes state tax of 4c. 

Discounts: at Chicago above price applies on 
150 gals. or more; 100 to 149 gals., 0.5¢ higher, 
under 100 gals., 1.5c higher. Indianapolis and 
Detroit Ic off t.w. price for deliveries of 100 gals. 
and over; at St. Louis, lc off for 50 gal. dumps and 
over; at other above points, lc off t.w. price for 
deliveries 150 gals. and over. 





indorsed the program of the 
Petroleum Industries 


American 
Committee and 


pledged support and co-operation in 
its efforts. 
That the members of the organiza- 


tion should ‘‘Jealously guard the sound 


principle that the present gasoline tax 


rate in Missouri is sufficient for the 
purpose for which it is originally 
levied, and that funds so _ derived 


should be spent only for highway con- 
struction and maintenance” 
stressed by Carl Barker, 
the Committee. 


General Baird H. 


was 
chairman of 


Markham, man- 
aging director of the American Pe- 
troleum Industries Committee, stated 


in his address that. ‘‘The average gaso- 
line tax in the United States today is 
equal to a sales levy of 43 per cent 
and the petroleum industry taxes total 
$700 for each of its workers.” 


Lacks Co-operation 
By Teletype 


WASHINGTON, Sept. 25.—-Admin- 


istrator Ickes told newspapermen to- 
day that if certain element of the in- 
dustry would co-operate by furnishing 
information they have, the ‘hot’ oil 


situation could be cleared up quickly. 
Asked if he meant the pipelines, the 
administrator replied: ‘I am referring 
to whom I am referring.” 


John W. 


TULSA, Sept. 15. 
gans, 81 years old, died at his home 
in Tulsa Sept. 13. He operated as a 
drilling contractor in early day fields 
of eastern states and came to Okla- 
homa in 1914. He was employed by 
the Twin State Oil Co. from 1921 up 
to a few months before his death. 


Dwigans Dies 


John W. Dwi- 


uo 





U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 
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Bulk Motor Fuel Stocks Down 1,145,000 Barrels 


By Telegraph 
NEW YORK, Sept. 25 


RUDE runs to stills, which rose 
€ 108,000 barrels the previous 

week, declined 24,000 barrels the 
week ended Sept. 22, to 2,316,000 
barrels daily average, according to the 
American Petroleum Institute. East 
Coast plants increased their runs 61,- 
000 barrels daily, to an average of 
494,000 barrels. Texas Gulf plants 
decreased runs 45,000 barrels, to 479,- 
000 barrels daily. 


Bulk stocks of motor fuel declined 
1,145,000 barrels, to 53,534,000 bar- 
rels the past week. This was brought 
about by a decline of 727,000 barrels 
in finished motor fuel stocks, which 
stood at 44,043,000 barrels on Sept. 
22, compared with 44,770,000 barrels 
Sept. 15. The largest decrease in 
these stocks were in these districts: 
California, 374,000 barrels; Texas 
Gulf, 286,000 barrels; Indiana-Illinois- 
Kentucky, 179,000 barrels; and Okla- 
homa-Kansas-Missouri, 122,000 bar- 


Current Refinery Operations 


Per Cent Daily Average Crude Per Cent of Reporting ; 


—___—_—_—_——— —Stocks— 


rels. Stocks in the East Coast district 
gained 221,000 barrels, 

Refinery stocks of motor fuel de- 
clined 1,312,000 barrers, to 26,581,000 
barrels the past week. In-transit and 
terminal stocks gained 585,000 bar- 
rels, to 17,462,000 barrels, while 
stocks of unfinished gasoline declined 
398,000 barrels, to 5,231,000 barrels. 
Stocks of other motor fuel declined 
20,000 barrels, to 4,260,000 barrels. 

Gas and fuel oil stocks gained 245,- 
000 barrels, standing at 116,147,000 
barrels on Sept, 22. 


a Cracked Gasoline Production 





, 4 : bss (Thousands of Barrels) % Total Daily Av. Pro- 

Districts Capacity to Stills (Barrels) Capacity Operated Total Finished Total Finished Gas & Gas & Capacity duction (Barrels) 

Reporting Week Ended Week Ended Motor Fuel* Motor Fuel* Fuel Oil Fuel Oil Reporting Week Ended 
Sept. 22 Sept.15 Sept.22 Sept.15 Sept.22 Sept.15 Sept.22 Sept. 15 Sept. 22 Sept. 15 
East Coast.... ; 100.0 494,000 433,000 84.9 74.4 13,725 13,504 14,227 14,071 95.0 82,000 75,000 
Appalachian. ..... 93.3 99,000 101,000 70.7 72.1 1.443 1,399 1,561 1.450 100.0 26,000 26,000 
Ind., Ill., Ky , 94.6 329,000 341,000 78.0 80.8 6,620 6,799 5,057 4,949 95.1 97,000 99,000 
Okla., Kans., Mo v So: 7 226,000 230,000 58.5 59.6 4,205 4,327 3.705 3.755 93.0 56.000 65,000 
Inland Texas..... 47.6 93,000 105,000 c5.7 62.9 1,092 1,057 1,580 1,551 80.5 24,000 23,000 
Texas Gulf : ee 97.5 479,000 524,000 86.8 94.9 3,234 3,520 11,039 10,794 99.2 107,000 102,000 
La. Gulf........... 96.4 99,000 92,000 61.1 56.8 1,394 1,444 2,639 2,527 100.0 14,000 15,000 
No. La., Ark... g 83.7 46,000 48,000 59.7 62.3 259 248 598 603 92.7 10,000 8,000 
Rocky Mt Tae 66.7 38,000 45,000 59.4 70.3 S88 615 576 579 91.3 9,000 12,000 
Calif a - 96.9 413,000 421,000 50.2 54.2 11,483 11,857 75,165 75,623 160.0 51,000 53,000 
(til if) ee 89.7 2,316,000 2,340,000 68.6 69.4 44,043 44,770 116,147 115,902 95.6 476,000 478,000 
*Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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The world over International Greases are being called to 
service where the importance of scientific lubrication is 
realized. 


Grease is no longer “‘just grease.” 
The appreciation of the necessity for the proper grease for 


the particular purpose is fast becoming known to the layman 
as well as the engineer. 


International’s international reputation has been built 


on the service our scientific greases render. 


Internationalize Your Greases and you will profit with the 
trend. Send us a trial order and see how quickly this is 
proved. 


FOR SALE ONLY TO 
JOBBERS AND REFINERS 



















New ORLEANS 
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International Lubricant 
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All International Greases are origi- 
nally compounded in the labora- 
tory and subjected to chemical 
tests to definitely determine their 
properties. 


Following chemical test, “use 
tests’? are provided for the finished 
product. Illustration pictures a 
pressure testing machine which 
exerts up to 50,000 Ibs. per square 
inch. 


Here is another test block also 
exerting 50,000 Ibs. per square inch 
where tests of two hour duration 
are made. 


Finally the weight test which de- 
tects the most minute loss of 
weight caused by abrasion. 


Manufacturers of Automotive and Industrial Grease 
of high quality and absolute uniformity. Industrial 
Oils, Texas Motor Oils, Midcontinent Motor Oils and 
Pure Pennsylvania Motor Oils 





COMPLETE 
EXPORT FACILITIES 


Corporation 


LOUISIANA 















Crude Oil Prices (In Effect Sept. 24, 1934) 


Crude prices for the whole year in OIL PRICE HANDBOOK published iam 


(Prices are per barrel of 42 U. S. Gallons at the well; 


A. P. I. Gravity) 





EASTERN FIELDS 


Posted by Joseph Seep Purchasing Agency 
(Effective May 1, 1934, ee Corning effective 
Oct. 2, 1933) 


Penna. Grade Oil in Southwest Penna. 


PP ON. aa tb as ak Ganaaeh ean ne os ePbece 
Penna. Grade Oil in Eureka Pipe Lines 

i RS 6 cass cer de senuinasaus 6 $2.17 
Penna. Grade Oil in Buckeye Pipe Lines 

(Macksburg, 0.)..........-2seseeeeeseee $2. 2 


Corning Oil in Buckeye Pipe Lines (Ohio). .$1. 
+For Macksburg oil run previous to March y 
1932, $2.02, effective May 1, 1934. 
Posted by Other Companies 
Tide Water Pipe Co., Ltd.: 
Bradford-Alleghany district (Penna. and - 
N. Y.) (Effective May 1, 1934)........... $2.55 
*The Pennzoil Co.: (Effective May 1, 1934) 
Penna. Grade Oil in National Transit Lines*$2.47 
Ashland Oil & Transportation Co.: (Effective Sept. 
10, 1933): 
Somerset Oil in Ashland Lines (Ky.)...... $1.23 
*The Pennzoil Co. posts $2.47 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
their districts range down to $2.42 per bbl. at wells. 


MICHIGAN 
(Posted by Pure Oil Co.) 
Midland, Midland County (Sept. 30, 1933). .$1.02 


CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 
(Effective Sept. 29, (Effective May 26, 
1933) 


1934) 
pO eee $1.30 West. Kentucky $1.08 
(E fective Jan. 5, 1934) 
Princeton....... $1.13 Illinois......... $1.13 


CANADIAN CRUDE 
Posted by Imperial Oil Refineries, Ltd. 
Western Ontario 
(Effective 7 a. m. Sept. 9, 1933) 
ER Se oe We betabe abe het eake tae eaue $2.10 
Oil Springs 


Alberta 
Turner Valley 
(Prices f.o.b. field tankage) 


Crude: Naphtha: 
(Effective 7 a.m. (Effective 7 a.m. 


Dec. 9, 1933) May 21, 1934) 
> ee $1.50 oe Sere 6 ee | 
45-49.9. ee si tT Discok red. ern $2.55 


(Effective 7 a.m. 

May 21, 1934) 
50 and above... .$2.19 

tClear naphtha: 22 color; 10 lbs. vapor pressure, 
Reid method; 90% recovery; end point, 410°, 
Discolored sasbeha: same specifications as for clear 
naphtha except color. 


MID-CONTINENT 
Prices of Stanolind Crude Oil Purchasing Co. 
(Effective 7 a. m. Sept. 29, 1933) 


(In North-North 


(In Oklahoma- Kansas) Central Texas) 


Lt Eee $0.84 $0.79 
Cee abhor neeanne ee 0.86 9.81 
POs ciigcvinica eo cweue 0.88 0.83 
1 Seep eres 0.90 0.85 
SERED Sods bs cts cera 0.92 0.87 
LE Uy Ase emer rr 0.94 0.89 
Ts USE ene ner ar 0.96 0.91 
Se BRE ere eee 0.98 0.93 
ee RO ee ren 1.00 0.95 
LES ee ee ere 1.02 0.97 
i ee eon ore 1.04 0.99 
ye ATL EE 1.06 1.01 
OG £OG BUOVE 6550 cic sess 1.08 1.03 


Above Stanolind prices met as follows: 


Sept. 29, by The Texas Co. in Oklahoma, and in 
North and North Central Texas; Continental Oil 
in all three states; by Empire, White Eagle and 
Gypsy (Gulf) 


See also Carter Oil, Magnolia, Humble schedules 
below and footnotes under Carter table. 


Prices of Carter Oil Co. 
(In Oklahoma and Kansas) 
(Effective 7 a. m. Sept. 29, 1933) 


Below 25.......$0.76 ke ee $0.94 
+ | en 0.78 ck oe ee 0.96 
ee Se 0.80 P  » Se 0.98 
v is Be eee 0.82 he Mee 1.00 
BO 0.84 ee | ny ae 1.02 
tay, 5 1 ea 0.86 ee 1.04 
be Oe 0.88 39-39.9, oe S06 
Los eee 0.90 40 and above. ~~ £08 
SS ) 8 ee 0.92 


Sept. 29, Carter gravity and price schedule met in 
Oklahoma-Kansas by Sinclair-Prairie, and Humble 
price schedule met in North-North Central Texas 
except that Sinclair-Prairie posts five lower grades 
down to below 25, with 2c differential for each. 
Same day, Shell Petroleum met Carter in full in 
Oklahoma-Kansas. 


Prices in Magnolia Petroleum Co. 
(Effective 7 a. m. Sept. 29, 1933) 


In Oklahoma, same schedule as Carter Oil, which 
see above, beginning with er" 25, at $0.76 and 
ending with 40 & above, at $1.0 


In Texas: North and North cic including 
Burkburnett, Archer, Stephens, Henrietta, Electra, 
Comanche and Olden; and in Central Texas, in- 
cluding Mexia, Wortham, and Panola county, same 
gravity and price schedule as Stanolind in Texas, 
which see below, beginning with ry 29 at $0. 79, 
and ies with 40 & above, at $1. 


MID-CONTINENT (Continued) 


Prices of Humble Oil & Refining Co. 
(*In North, North Central and Central Texas 


BOW 29 06sec eto BS iced $0.93 
Fee 0:81 3536 3 
ere 0.83 iS ee 0.97 
c) | i. 0.85 a See 0.99 
VLG Sh eee 0.87 i os 1.01 
cb ee: 0.89 40 and above. 1.03 
eee 0.91 


*Including North Texas, Ranger, Mexia, Powell 
Boggy Creek, Richland, Wortham, Currie and 
Moran fields. 

PANHANDLE TEXAS 
Humble Oil & Refining Co. 
(Effective 7 a.m. Sept. 29, 1933) 


Gray Carson 

County Hutchinson 
Oe ee ae $0.79 $0.69 
ol Pe Perr rere 0.81 0.71 
Ok re 0.83 0.73 
SS. re eee 0.85 0.75 
pt RR eee 0.87 0.77 
ce A re 0.89 0.79 
ee 0.91 0.81 


Sept. 29, above prices met by Sinclair-Prairie, 
Magnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 


EAST TEXAS 
(Effective 7 a.m. Sept. 29, 1933) 


Stanolind, Humble, Sinclair-Prairie, Texas and 
WIGGHAS Siiccesccctcneee RE ee $1 


WEST TEXAS and NEW MEXICO 
Humble Oil & Refining Co. 
(Effective 7 a.m. Sept. 29, 1933) 

Ector, Pecos and Winkler Counties, W. Texas and 
i Se eee 0.7 
Crane, Upton, Crocket, Howard and Glasscock 
QUEEN Fs POR ctctn de akasicesneskbics 
Sept. 29, idnanelis met in Crane, Upton, Howard, 
Glasscock, Mitchell and Winkler. Sept. 29, Texas 
Co. met Humble in Winkler, Crane, Upton and 
Lea counties; Stanolind Oil & Gas met in Hendrich 
field, Winkler county and posted in Marion county 


Tex. below 25 at $0.63, plus 2c differential to 40 & 
above at $0.95. 


SOUTH and SOUTHWEST TEXAS 


(Posted by Humble Oil & Refining Co.) 


eee 7 a.m. Sept. 29, 1933) 
Darst Creek... .. $0.87 Mirando....... $0.80 
SOlt Fiat. ..0c ace 0.87 i, 1.05 


Sept. 30, The Texas Co. met Humble in Darst 
Creek. On Sept. 29 it posted $0.80 in Duval county 
and $0.85 in Saxet-Greta. 


(Continued on next page) 





CALIFORNIA CRUDE 
Standard Oil Co. of California 


All gravities above those quoted take highest price offered in 


= ~ ma 
we © 
= c x 
= +. 2 % & 
= ss * $8 A 
s o3 3s: 
® £3 3 7 3 
Gravity 7 aa G pa A, 
“oo eee $0.65 $0.65 $0.65 $0.65 $0.65 
Lo) Ss See .65 .65 .69 .69 66 
J SS aere 66 .65 72 Be .69 
LL SSS 69 .65 75 76 Dy ki: 
| & Sere 72 65 .78 80 .76 
oy eee 75 .65 81 83 . 80 
Sere .78 .68  .83 87 —. 83 
i: i ere 81 ot . 86 90 .87 
a . 84 .76 .89 94 .90 
1 Sere 88 .81 | ao a. 
5h eo 91 85 95 1.01 .97 
(Sere 94 .89 98 wos ko 
eee BT 93 1.01 1.04 
VE eee 1:00 ‘98 1.04 ue 
ek. eee 1.03 4.02 4.07 =m 
ke ee 1.06 1.06 1.09 oe 
See 1209 t.40 1.12 Og 
(| i ee ese Sen 
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Effective 7 a. m. Sept. 6, 1933 
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: § G4 4 
a ae: = 
4 i s P} 
© on © “ 2 toe 
Pa) xz S ia © = a 7 a 
« #2 3 &€ S$ 2 38 y 
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oO <A a © = = O 
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79 & 5 os oe a (oe 
82 78 78 «4.7 65 74 
.85 “= 81 82 .81 66 78 
.88 o) 83 85 85 69 81 
5) ree a 5 a, a ee ae” | 
95 $0.83 .89 os .90 .76 .87 
.98 . 86 .92 97 Be x . 80 .90 
1.01 * | ae ae | ee .85 {a5 
1.04 a -98 1.04 .89 .96 
1.07 ae sGeg) -sae, ee aime —— 
1.10 1.01 |e a | 1.02 
ccna 1.15 1.05 
1.08 —_—_——————-_ 1.09 
bean Gove. “bates eb. 
R549 eae, wus Kettleman Hills 555 
oe $0.93 Lie 
i ee .96 1.21 
ee Re a etn 
eS } arene 102 
‘Ub. aR 1.05 
aan kas 1.08 
ae ee Lil 


(€ wade Oil Pubes continued on next pase) 
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Crude Oil Prices 
(In Effect September 24, 1934) 


(Continued from preceding page) 





SOUTH TEXAS (Continued) 


Oct. 2, Magnolia posted $0.87 in Darst Creek and 
$1.15 in Tomball; Sept. 29 it posted $0.80 in Mi- 
rando, $0.75 in Luling and $0.95 in Lytton Springs. 

Jan. 11, 1934 Magnolia posted $1.00 for Cleveland, 
Liberty county, Tex. 


Humble 
Conroe (Montgomery Co., Tex.) 
(Effective 7 a. m. Sept. 29, 1933) 


So Eh Te $1.09 bat oe te $1.15 
So re 1.11 tat ht SOE 1.3 
5 See 4.33 40 & above..... 1.19 


Sept. 30 Texas Co. met above prices. 


NORTH LOUISIANA-ARKANSAS 
Prices of Standard Oil Co. of Louisiana 
(Effective 7 a. m. March 17, 1934, except Homer, 
Smackover and Nevada county Sept. 29, 1933) 
(In Caddo, Homer, Haynesville, Sabine, De Soto, 
Sarepta, Carterville, El Dorado and Miller county) 


Below 25.......$0.71 Bi Sk ee 
i ee 0.73 ok Cp ee 0.91 
pee 0.75 be ES EL Se ey: 0.93 
(Oo See 0.77 pee 
ys ere 0.79 LES es Tee 0.97 
yk ee 0.81 Oy me 0.99 
a a bt ee 0.83 Se a 1.01 
5 Sere 0.85 40 and above 1.03 
My See 0.87 

SIMGCUGURL, IN s kaccaudcracevecdsawuwendes $0.70 
rer ree ry eran ere 0.60 


Urania, La. (La. Oil Refg. Co., Jan. 1, ’34)... 0.87 


*GULF COASTAL 
Posted by Humble Oil & Refining Co. 
(Effective 7 a. m. Sept. 29, 1933) 


Below 20....... $0.82 12S EET Be 
yO 3 eee 0.84 | ee 1.00 
ye | A lee 0.86 f=». Sp ere 1.02 
Ee so dina vias 0.88 Se re 1.04 
y= oO See 0.90 i> & Se 1.06 
Pe cise nes 0.92 32-32.9 1.08 
eh eee 0.94 SE sh Ae 1.10 
pS? ee 0.96 34 and above... 1.12 
ROIGONG WOBUE oikcnwccsuncewnccwensaee emer $0.85 


*Includes these fields: Barbers Hill, Goose Creek, 
Hull, Humble, Liberty, Moss Bluff, Orange, Pierce 
Junction, Rabbs Ridge, Raccoon Bend, Refugio 
light, Sour Lake, Spindletop, Sugerland and West 
Columbia. 

Above prices met Sept. 29 by Sinclair-Prairie and 
Sun Pipe Line Co. 


The Texas Co. 
(Effective 7 a. m. Sept. 30, 1933) 


Same gravity and price schedule as Humble 
up to 30-30.9 gravity, which see; plus these grades: 


MSR: Ph ks Mawes $1.04 eee $1.10 
tk) a Se 1.05 Sake As cicuns ie) 
SS A Meee 1.06 boo: Se See |  Y. 
iS 5 i ere 1.07 a> > Se cl 
oe hanes 1.08 40 and above... 1.14 
ak a ee 1.09 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
(Effective 7 a. m. Sept. 29, 1933) 


Salt Creek and Dutton Creek, Wyo. Same 
schedule as Stanolind posts in Oklahoma-Kansas 
which see on first crude price page. 


Pik antic WOR os os cciceiacencacoeteeamens $1.18 
Coles Crete: TOA. boc ick wo wea ecnecawumees 1.18 
Grey dle GUO MONe  6.cscceccdsccsadeessuns 1.18 
BGS: TG Gala ioc ois cd Hacedeeenaccace nee 0.96 
SIRE: NORGE sak bck cece cdecceeenen nocunemee 0.90 
oe et ey | Rr eer rere. i 
Frannie light (Effective May 1, 1934)........ 0.7 
FYGRWIS MONET ii 6ck. cin ee eee see eenassumeae 0.62 


Posted by Ohio Oil Co. 


(Effective 7 a. m. Sept. 29, 1933) 


Bik Basins WG. 6 dd is-cccdedcwcecsnesvenese 
Grass Creek; BOW s6ic kd dc cc evesacceataesess 1.18 
 , Serer re er 1.02 
Die NEWGOY oo.ss bs Hecceneewnaseaweceeramas 1.01 
SUNDUssE, MONG. ivcwecc utd nucecanene ceases 5.29 


Pested by *International Refining Co. 
(Effective 7 a. m. May 23, 1934) 
Cusae BOs oo kc cae csaccccasawene see $1.45 

*Texas Co. subsidiary. 


September 26, 1934 











‘MPROVED LUBRICANT EFFICIENCY 


Bi 
Well- Balanced Lubrication /| | 


Colloidal graphite, when incorporated with 
lubricating oil, forms on the friction parts of 
mechanical devices a durable, self-lubricating 
film of graphite, (technically known as “graph- 
oid surface”). Because oil wets graphite 
much more readily than metal, the chance of 
oil film rupture is reduced to a minimum. 
























Should a breakage occur in the film, as does 


° | ( happen in cases of extreme temperatures and e) ti, 
pressures, the rubbing parts are protected ing. 











- | from metal-to-metal contact by the “graphoid _ 
surface” until the oil film may again form. Ol 
_! —__| We will welcome opportunities to discuss this — -_ 





product with Refiners, Oil Marketers and | 
Blenders. Send for Technical Bulletin 92M. 





























3 USE ACHESON COLLOIDAL GRAPHITE 


ACHESON COLLOIDS CORPORATION 


FOUNDED (1908) AS ACHESON OILDAG COMPANY 
PORT HURON, MICHIGAN 


CLEAN - CONVENIENT * PROFITABLE 


IN THE 
PACKAGE! 


e Ox! 
Everybody wants 
oil in refinery-sealed cans! 


For Quick Turn-Over 


Sell them 


FREEWOM PENN ACE 


MOTOR OIL 


REFINED FROM 100% PENNSYLVANIA 
GRADE CRUDE BY ONE OF PENNSYL- 
VANIA’S OLDEST OUTSTANDING REFINERS 








EXCLUSIVE TERRITORY: 


First Come. . First Served 


THE FREEDOM OIL WORKS CO. 
120 Third St., Freedom, Pa. 


Gentlemen:—Can I get the exclusive sales rights in 
my territory for Penn Ace? 


US TIP Name 


Address 




















Complete Seaboard Markets 


Prices on this page do not include federal tax 
levied on some products 





Eastern Domestic Markets 


(Prices for tank car lots (unless otherwise noated), f.o.b. refinery or 

Seaboard terminal, representing majority of sales and quotations to 

jobbers and/or consumers. Florida and S. Carolina inspection tax 
not included.) 


Prices Sept. 24 Sept. 17 Sept. 10 
U. S. MOTOR GASOLINE: 59 Octane and Below: 
New York harbor...... 5.75 -— 6.00 5.75 — 6.00 5.75 — 6.00 
New York harbor, barges 5.50 5.75 5.50 — 5.75 5 50 — 5.95 
Philadelphia district 5.75 6.00 5.19 - 6.00 5.75 = 6:00 
Philadelphia dist., barges 5.75 6.00 5.75 — 6.00 5 7c .. 6 00 
Baltimore district 5.75 6. Of 5.75 - 6.00 5:75 = 6.00 
Norfolk district ene 6.25 6.25 6:35 
Wilmington, N.C., district 6.25 6.25 6.25 
Charleston, S. C., district 6.25 6.25 6.25 
Savannah district 6.50 6.50 6.50 
Jacksonville district... 6 50 6.50 6.50 
Portland district 6.50 ; 6.50 6.50 
Boston}district. . 6.00 — 6.25 6.00 - 6.25 6.00 - 6.25 
Providence district 6.00 — 6.25 6.00 — 6.25 6.00 - 6.25 
MOTOR GASOLINE: 60-64 Octane Number 
Jew York harbor 6.00 — 6.25 6.00 — 6.25 6.00 — 6,25 
ee ei harbor, barges 5.75 6 00 §.75 - 6.00 5 75 = 6.00 
Philadelphia district 6.00 — 6.25 6.00 — 6.25 6.00 - 6.25 
Philadelphia dist., barges 6.00 — 6.25 6.00 - 6.25 6.00 ~ 6.25 
Baltimore district 6.00 — 6.25 6.00 - 6.25 6.00 — 6.25 
Norfolk district 6.50 6. 50 6.50 
Wilmington, N. C., district 6.50 6.50 6.50 
Charleston district 6 50 6.50 6.50 
Savannah district 6.75 6.75 6.75 
Jacksonville district 6.75 6. 75 6.75 
Portland district ; 6.75 : 6.75 i S75 
Boston district.... 6.25 6. 70 6 25 - 6.70 6.25 = 6.70 
Providence district 6.15 — 6.65 6.45: = 6:45 ee | 
MOTOR GASOLINE: 65 Octane Number and Above 
Jew Yo arbor 6.25 — 6.50 6.25 — 6.50 G95... 6.50 
i. York ee barges 6.00 — 6.25 6.00 - 6.25 6.00 — 6.25 
Philadelphia district 6.25 6.75 6.25 — 6.75 6.25 - 6.75 
Philadelphia dist., barges 6.25 6.75 6.25 - 6.75 6.25 me ae i 
Baltimore district 6.25 - 6.50 6.25 - 6.50 6.25 - 6.50 
Norfolk district. 6.75 6.75 ~ 7.00 6.78 + 7.00 
Wilmington, N.C. district 6.75 6.75 - 7.00 6.75 = 700 
Charleston district 6.75 6.75 - 7.00 6.75 - 7.00 
Savannah district 7.00 7.00 - 7.25 7:06 = 7.25 
Jacksonville district 7 00 7.00 7 25 7.00 — 7.25 
Portland district . 7.00, 7.00 7.00 
Boston district...... 6.50 — 6.75 6.50 — 6.75 650: = 6.75 
Providence district ; 6.50 — 6.75 6.50 -— 6.75 6.50 — 6.75 
WATER WHITE KEROSINE—Prices —Sept. 24 
Jew Yo DIK acs. 5.25 Wilmington, N.C 5.00 
New , » gua ne _ Charleston district 5.00 
~ barges bates 5.00 Savannah district 5.00 
Philadelphia district 529 Jacksonville district 5.00 
Philadelphia district, oo Portland district 5.50 
Pane eee 5.25 Boston district ’ 5.25 
Baltimore district.. 5.25 Providence district 5 00 — §.35 
Norfolk district 5.25 . ane seul 
¥ ; 28: New York New Yor adelphia 
se mah tesa harbor harbor, barges district 
No. 1 : §.25 7 5.00 : 5.25 
No. 2 4150 = 40975 4.50 — 4.75 4.75 ~ 5.00 
No. 3 4.50 — 4.75 4.50 — 4.75 4.75 — 5:00 
No. 4 4.50 — 4.75 4.50 — 4 4.50 — 5.00 
No. 5 (per barrel $1.50 $1.50 
No. 6 (per barrel $1.30 ‘ $1.30 
Baltimore Boston Providence 
district district district 
5.25 5.25 5.25 
No. ; 4.75 — 5.00 4.75 — 5.00 4.75 - 5.00 
No. 3.. 4.75-5.00 4.75 ~ 5.00 
No. 4 4.75 — 5.00 4.75 - 5.00 
No. 5 (per barrel) $1 50 $1 60 
No. 6 (per barrel) $1.30 $1.30 


Providence dist., barges: Sept. 24 Sept. 17 Sept. 10 


No. 1 5.00 §.25 - 5.50 5.25 = 5.50 
Nese cian. : 4.75 4.75 4.75 
2s —Sept. 24 Bunker Oil tDiesel Oil Gas Oil 
— Grade C Ships’ Bunker 28-34 Gravity 
New York harbor *$1.30 *$1 95 4.50 4 75 
Philadelphia district *$1.30 *$1 95 4.50 4.75 
Baltimore district *$1.30 $1.95 4:50: =-4.75 
Norfolk district..... *$1.30 *$1 95 ’ 
Charleston district $1.25 $1.95 
Savannah district. $1.25 $1.95 
Jacksonville district *$1.25 31 5 
Portland district $1.40 32 05 
Boston district *$1 30 $1.95 
Providence district $1.30 $1.95 i Gee 
*Lighterage for bunker oil, 5c per bbl. additional; for Diesel oil, 6 Se per bbl. 


plants is 4.75c per gil. bezinning 


additional. tDiesel oil at New York shore A Pe 


Mav 28: Savannah and Jacksonville, 4.75c, beginning 


Pacific Export Market 


Quotations are at seaboard, Los Angeles, in cargo lots, cents per 
4 4.2allon, except where otherwise noted.) 


Prices— Sept. 24 Sept. 17 Sept. 10 
53-55 U. S. Motor...... 4.75 — 5.00 4.75 — 5.00 4.75 = $00 
. blend 65 Octane ee Veet i 
a sae 7 4.75 5.25 4.75 — 5.2 4.75 - 5.25 
Gis oil, 30-34 per bbl $1.10 —$1.15 $1.05 —$1.10 $1.05 -$1.10 
Diesel oil, 27 plus, per bbl. $1.05 -$1.10 $1.05 -$1.10 $1.05 -$1.10 


Sead * bunker oil, for - TT rc < 
ve Brenig per bbl. $0. 825-$0. 85 $0. 825-$0. 85 $0. 825-$0.85 


Grade C bunker oil, in 


bbl....... $0.65 —$0.67 $0.65 -$0.67 $0.65 -$0.67 
gel alloty 150 fire 4.50 - 4.75 4.50 -— 4.75 4.50 — 4.75 
Cased Goods 
Gasoline, U. S. Motor.. $ 
Gasoline, 400 e.p. blend.. : : 
$ 


1.50 -$1.65 $1.50 -$1.65 $1.50 -$1.65 
l 75 $1.60 -$1.75 $1.60 -$1.75 
1.20 -$1.30 $1.20 -$1.30 $1.20 -$1.30 
1.15 -$1.20 $1.15 -$1.20 ‘ 


38-40 w.w. kero., 150 fire 
Kerosine, prime white... 





New York Export Markets 


(Prices in cents per gallon in barrels, F. a. s. New York) 
CYLINDER OILS (Pennsylvania Products) 


Sept. 24 Sept. 17 Sept. 10 
Bright stock, No. 8 color 27.00 -27.50 27.50 -27.75 27.50 -27.75 
Bright stock, No. 6!4 
color diluted...... : 26.00 —26.50 26.50 -—27.00 26.50 -27.00 
Neutral 200 No. 3 color.. 3 50 35.00 34.50 —35.00 34.50 -35.00 
Neutral 150 No. 3 color.. 2 


600 Warren E filtered... . 
600 stm. refd. unfiltered. . 
650 stm. refd. unfiltered. . 
600 flash, steam refined. . 
630 flash, steam refined. . 


00 -22:50 22.50 -23:00 22.75 -23.00 
50 -26.00 26.00 -26.50 26.00 -26.50 


Wax Market 


(Prices in cents per pound. Tests made by A. S. T. M. method with 

melting points converted into A. M. P. by adding 3° F. Export prices 

are f.a.s. carload lots. Domestic prices are f.o.b. refineries in New York 

and New Orleans harbor district, in bags, carload lots, with 0.2c discount 
allowed for shipment in bulk). 


6. 

4 

8. “£0. . 

2.50 —23.00 22.50 -23.00 
8.5 

Lj 

2 

a 


MMM rh 


Prices-—-Sept. 24 New York New Orleans 
Domestic Export Domestic Export 

124-6 Y.C. scale 3.00 3.125 3.00 — 3.125 3.00 — 3.125 3.00 — 3.125 
122-4 W.C. scale 3. 425— 3.25 3.325 5.25 3.025= 3.25. ¥.928— 3.25 
124-6 W.C. scale 25 a, 300 S.20 ~ 3.975 325 = S370 3.25 3.375 
123-5 Fully refined 4.70 4.625 4.70 4.625 
125-7 Fully refined 4.80 4.75 4.80 4.75 
128-30 Fully refined 5.05 5.00 5.05 5.00 
130-2 Fully refined 5.20 5. 25 5.20 5.25 
133-5 Fully refined 5.80 5.75 5.80 5.75 
135-7 Fully refined 05 6.00 


Gil Comniidk Mein 


(Prices are f.o.b. Gulf oil terminals representing sellers’ opinions 
except prices specified to the contrary. Prices cover bulk shipments 
of 20,000 barrels or more, unless otherwise noted.) 


Prices Sept. 24 Sept. 17 Sept. 10 
MOTOR GASOLINE: For Domestic Shipment 
59 octane and below. 5.00 5.00 4.75 - 5.00 
60-64 octane number.... ay 5.25 5.00 — 5.25 
65 octane and above..... 5.50 5.50 5.25 - 5.50 
HEATING OILS 
No. 1 Heating oil 4.00 -— 4.25 4.25 - 4.50 4.25 - 4.50 
No. 2 Heating oil 2s 3.50 — 3.625 3.625— 3.875 3.625— 3.875 
No. 4 Heating oil........ 3.25 = 3.50 3.50 -— 3.75 3.50 - 3.75 
KEROSINE 
41-43 w.w....... 4.125- 4.25 4.125- 4.25 4.25 - 4.50 
For Export Shipment 
GASOLINE 
U. S. Motor gasoline 4.375- 5.00 4.25 -— 4.375 4.25 -— 4.375 
60-62, 400 e.p. gasoline 4.50 -— 5.00 4.375-— 4.50 4.375- 4.50 
61-63, 390 e.p. gasoline. 4.625- 5.00 4.50 — 4.625 4.50 — 4.625 
64-66, 375 e.p. gasoline. .. 4.75 ~ 5.00 4.50 - 4.75 4.625- 4.875 
U. S. Motor, cases (car- 
SOE). ci cccvctinssecs. BLO 84.35 $1.20 -$1.25 $1.20 -$1.25 
64-66, 375 e.p. cases (car 
GONE) wosacssccica vase, BU2S —B1 90 $1.25 -$1.30 $1.25 -$1.30 
KEROSINE 
44 water white. . 4.25 — 4.375 4.25 — 4.375 4.25 -— 4.375 
41-43 water white 4.125— 4.25 4.125- 4.25 4.125- 4.25 
41-43 prime white....... 3.875- 4.00 4.00 — 4.25 4.00 — 4.25 
W.W., cases (cargoes) $1.15 —$1.20 $1.15 -$1.20 $1.15 -—$1.20 
P.W., cases (cargoes).... $1.10 —$1.15 $1.10 -$1.15 $1.10 -$1.15 


For Domestic and/or Export Shipment 
GAS AND BUNKER OILS 
*26-30 translucent gas oil 
*30 plus translucent gas oil 
**30 plus transp. gis oil. . 


25 — 3.50 3.375-— 3.50 4.37 3; 
.50 3.625 3.50 -— 3.625 3.50 -— 3.625 
50 - 3.75 3.50 -— 3.75 3.50 


Diesel Oil ships’ bunkers T$1.80 +$1.80 _ +$1.80 
Grade C bunker oil, for 
ships’ bunkers, per bbl. T$1.15 t$1.15 $1.15 


Grade C bunker oil, per 


bbl. in cargoes.. 


$0.75 -$0.80 $0.80 -$0.85 $0.80 -$0.85 
*Less than 19 of 1% sulphur. tLighterage 5c per bbl. additional. 
**Less than 4% of 1% sulphur; Maximum No. 3 color. 

MEXICAN CRUDE AND BUNKER OILS (f.0.b. Steamer, Tampico) 


Heavy Panuco cru le taxes 


to be paid, per bbl. : $1.00 $1.00 $1.00 
Grade C bunker oil, ships’ 

bunkers, taxes paid, per 

RIN ct : $1.05 $1.05 $1.05 


SOUTH TEXAS LUBRICATING OILS (Viscosity at 100° F. cold test 0) 
(Tanker, f.o.b. Gulf oil terminals.) 


100 vis. No. 3 unfilt. pale 5.50 — 6.00 5.50 — 6.00 5.50 -— 6.00 
200 vis. No. 3 unfilt. pale 6.375- 7.00 6.375-— 7.00 6.375- 7.00 
300 vis. No. 3 unfilt. pale 7.00 — 7.50 7.00 — 7.50 7.00 - 7.50 
500 vis. No. 3% unfilt. pale 7.875— 8.50 7.875- 8.50 7.875- 8.50 
750 vis. No. 4 unfilt. pale 8.75 9.50 8.75 — 9.50 8.75 = 9.50 
1200 vis. No. 4 unfilt. pale 9.25 -10.00 9.25 -10.00 9.25 -10.00 
2000 vis. No. 4 unfilt. pale 9.59 -10.25 9.50 -10.25 9.50 -10.25 
100 vis. No. 5-6 red oil... 5.50 - 6.00 5.50 — 6.00 5.50 - 6.00 
200 vis. No. 5-6 red oil 6.125—- 6.75 6.125- 6.75 6.125- 6.75 
300 vis. No. 5-6 red oil 6.50 6.75 6.375- 6.75 6.375- 6.75 
500 vis. No. 5-6 red oil. 7.625- 8.00 7.625- 8.00 7.625- 8.00 
750 vis. No. 5-6 red oil... 9.00 - 9,50 9.00 - 9.50 9.00 - 9.50 
1200 vis. No. 5-6 red oil... 9.625- 9.875 9:25 = 9.75 Oo as = 9.75 
2000 vis. No. 5-6 red oil.. 9.75 -10.25 9.75 —10.25 9.75 -10.25 

Note: Red oil prices shown above cover oils with green cast; prices for blue cast 


red oils are slightly lower in some cases. 


Tanker Rates 
(Approximate tanker freight rates to Continental ports, in shipments 
per ton of 2240 pounds, British sterling; to U. S. ports, cents per barrel) 
Crude &/or Fuel Refined Oil & /or Spirits 


Rates—Sept. 24 Last Paid Owners Ask Last Paid Owners Ask 
-19 11/3 


Calif.-U.K. /Continent*. . 9/6 18/-1 [3 19 /-21 

Gulf.-U.K./Continent*. . 9/ 9/10/ 11/6 11 /6-12 /6 

Calif.-N. Atlantic....... 45c 50-55¢ 55e §0-55¢ 
(not E. of N. Y.) 

Gulf-N. Atlantict®,..... 17c 17-18¢ 17c 17-18c 


(not E. of N.Y.) 
*Continental ports in range between Bordeaux and Hamburg, both inclusive. 
**Venezuela loading same rate; Tampico 2c to 3c per bbl. additional. 
































FAIR POLICIES 


Confidence among customers is the 
foundation on which a successful 
company is built... That confi- 
dence can not be easily purchased. 


It must be earned through years of 





business experience by fair and 
honest dealing. 

The Gulf Refining Company is 
proud of the fine reputation for 
fair policies which it has attained 


in over 30 years of business. 


GULF REFINING COMPANY 
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NLY an idiot would smoke at a 

loading rack. But isn’t it equally 
fool-hardy to depend upon fire extin- 
vuishers which have frequently failed 
to put out bulk plant fires in’ the 
past ¢ 

As an example, consider the fol- 
lowing which was recently reported 
to us. A quantity of gasoline over- 
flowed from a tank truck, being filled, 
when the driver had trouble closing 
the filling valve. Running down onto 
the track’s battery, the gasoline was 
ignited. Several extinguishers of the 
pump-gun type were used against the 
flames on the truek and onthe ground 
without effect. Then a LUX. extin- 
guisher was brought from the pump 
room, znd with it, the fire was put out. 

The LUX extinguisher puts out oil 
fires burning on a surface as effec- 
tively as foam or carbon tetrachlo- 
ride units. LUX also extinguishes 
fires in gasoline or oil pouring from 
a leaking pipe or overflowing tank 
against which foam and earbon tetra- 
chloride fail. 

Why take chances with halfway 
protection ? Certainly the added safety 
which LUX offers for your bulk plant 
and profits is worth investigating. 

W rite to Walter Kidde & Company, 
Ine., 65 West Street, Bloomfield, N. J. 


n you 
Here is what happens wate ‘6 rs 

' stinguishers 
n wrong exting 


a depend Oo 
Sa . ee 
Lx) Effective Fire Protection for 
uy) Refineries — Bulk Plants —Trucks 











Plan Oil Information 


Bureau for Milwaukee 


MILWAUKEE.—A_ plan which is 
hoped will enable purchasers to deter- 
mine whether they are getting the actual 
grade of gasoline they purchase is at 
present under consideration by the Mil- 
waukee Better Business Bureau and 
several oil companies in the city, accord- 
ing to Geoffrey Willoughby, in charge of 
its publicity department. 

Briefly, the plan is that the bureau 
will determine a set of specifications to 
cover the grades of gasoline sold in 
Milwaukee and will arrange for labo- 
ratory analysis of gasoline samples sent 
in by its members. No charge will be 
made for the analysis. 

Requests for information on the sub- 
ject of gasoline specifications have been 
sent to the American Petroleum Insti- 
tute and other similar organizations. 

Each oil company distributing gaso- 
line in Milwaukee will be asked to sub- 
mit specifications of its different grades 
of gasoline to the bureau as an aid in 
determining the general specifications. 

The bureau also would be in a posi- 
tion to advise its members as to what 
grades of gasoline would be best suited 
for their needs, and would be an un- 
biased clearing house for complaints and 
controversies between buyer and seller. 


Fuel Oil Predominates 
In Tanker Shipments 


LOS ANGELES, Sept. 14.—-Offshore 
tanker shipments from Pacific coast 
territory in August totaled 5,571,200 
barrels, or a daily average of 179,715 
barrels, Comparative figures for Au- 
gust, 1933, show a total of 4,635,182 
barrels and a daily average of 149,522 
barrels. 

Fuel oil represented about 45 per 
cent of the total shipments last month, 
the exact figures being 2,940,376 bar- 
rels, or a daily average of 94,851 bar- 
rels. Pacific Coast foreign ports re- 
ceived more than half of this total 
of fuel oil, according to a report pre- 
pared by the Oil Producers Sales 
Agency. 

Gasoline shipments for August, 
1934, totaled 1,382,952 barrels, 44,- 
611 barrels per day, as compared with 
a total of 1,856,141 barrels and a 
daily average of 59,876 for the same 
month last year. The important 
change in the two periods was the 
decline in intereoastal shipments dur- 
ing the past month, as compared with 
a year ago. 

Kor the first 8 months of 1934, to- 
tal shipments were 46,148,660 bar- 
rels, or a daily average of 189,912 
barrels. Comparative figures for 1933 


were 36,929,000 barrels, or a daily 
average of 151,972 barrels. 

Shipments of fuel oil during the 
period Jan.-Aug., 1934, totaled 25,- 
501,741 barrels, or a daily average of 
104,945 barrels, equal to approxi- 
mately 60 per cent of all shipments. 
In the same period of 1933, total fuel 
oil shipments were 12,192,012 bar- 
rels, daily average 50,173 barrels, 
amounting to less than half the ship- 
ments during 1934. 


Chicago Oil Men Hold 


Annual Tournament 


CHICAGO, Sept. 20.—Over 100 
members and guests attended the an- 
nual fall golf outing of the Chicago 
Oil Mens club, held at Olympia Fields 
Country club yesterday. Russell B. 
Brown, compliance director of the oil 
code, was among those who attended. 

The Plane brothers, Henry and 
Fred, Johnson Oil Refining Co., were 
too good for the other members and 
captured first and second low gross re- 
spectively. W. H. Suffield, Illinois 
Central Railroad, won the low gross 
honors for guests. 

Other prize winners were: W. J. 
Herr, Mid-Continent Petroleum Corp.; 
Cc. S. Rosenthal, Apex Motor Fuel Co.; 
Holger Jensen, Spencer Petroleum 
Co.; B. J. Healy, Arrow Petroleum 
co. 

IK. A. Schaeffer, Shell Petroleum 
Corp.; George Couture, Shell Petro- 
leum Corp.; Harry Dolan, Socony- 
Vacuum Co. Ine.; H. M. Johnson, 
Spencer Petvoleum Co. 

H. L. Ro’ nson, Fred G. Clark Co.; 
George CC. | terson, George C. Peter- 
son Co.; C. P. Dolan, Allied Grease 
Co.; R. L. Jordan, Ethyl Gasoline 
Corp. 

Harry Murphy; Earl Cragg, Skokie 
Valley Coal & Oil Co.; C. L. Bendixen, 
Peters Oil Co., Milwaukee; L. A. 
Guest, Shell Petroleum Corp.; E. J. 
Maguire, Deep Rock Oil Corp.; J. 
Stone, Bulk Serviece Oil Co.; Gil Roll; 
P. C. MeCormick, Alton Railroad. 

W. J- Gerwe, Socony-Vacuum Co., 
Ine.; John Bussian, George C. Peter- 
son Co.; E. R. Bick, East St. Louis, 
Columbia & Waterloo Railroad; Carl 
ERraun, Braun Brothers Oil Co., Win- 
netka: and Joe Dalton, Dalton Coal & 
Supply Co., Gary, Indiana. 

A luncheon preceded the tourna- 
ment, followed by a dinner in the eve- 
ning. Cards and conversation round- 
ed out the evening. 


Oil Man in Tournament 


NEW YORK-—Reynolds Smith, city 
solicitor for the Dallas city service 
stations of the Magnolia Petroleum 
Co., Dallas, made the semi-finals of 
the National Amateur Golf champion- 
ship at Brookline, Mass., recently. 
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Refiners’ & Compounders’ 
Supplies 





Following are average market prices for 
materials used by refiners and compounders 
effective on the date shown. 


Refiners’ Supplies 


Sept. 24 Sept. 17 

Soda Ash light 58.. bags, cwt. $1.23-1.30 $1.23-1.30 
Silicate of Soda 60 deg. drums 
TUTE Yea Ke 0% cwt 
Silicate of Soda 40 deg. drums 
cwt. $0.70-1.00 $0.70-1.00 
$1.00-1.10 $1.00-1.10 

, 


$1.75-1.90 $1.75-1.90 


Sal Soda wks. 


Caustic Soda 76% solid. .cwt $2.60 $2.60 
Sulfuric Acid 60 deg. tank 
cars, f.o.b. shipping point 
erie $11.00-12.50 $11.00-12.50 


Sulfur, flowers of...... $2.50-3.40 $2.50-3.40 


Liquid Chlorine, tank 


.cwt 


cars, 


a OR ee ete for Ib. $1.85-2.25 $1.85-2.25 
Compounders’ Supplies 

Vegetable Oils 
Linseed carloads, spot.....lt 8.70 8.90 
Tank spot.. bas 8.90 ».10 
Soya Bean, Tank, coast I 7.00 7.00 
Oleic Acid 
Distilled, tanks......... Ib 6 50 6 50 
Distilled, bbls : aoe 7.375 rs 
Saponified, tanks....... Ib 00 00 
Saponified, bbls.. 7.50 50 
Lard Oils 
Prime Winter Strained... .1b ». 00 00 
Extra Winter Strained. b 8 25 8 25 
Extra Dachcee ek ston lb £49 Le 
No. 1.. EPs Poa 25 
No. 2 eee |” 6.875 6.875 
Tallow oil.. ‘ wtb 7.50 7.50 
Neatsfoot Oil 
Pure, bbls , errr 2.7 7 pe 
Extra, bbls Sawin le nistaret eee 8.00 8.00 
Me, 1 WAM ik on sn anes tb 7.75 7.75 
Cold test, 20 degrees......1b. 16.00 16.00 
Naval Stores 
Steam listilled turpentine, r 

. ; ooo gal 46.50 46.50-47.00 
Steam distilled turpentine, 

Savannah : ee 41.00 41.00 
Gum turpentine, N. Y...gal. 48.00 48.00 
Gum turpentine, f.o.b. cars 

Savannah Putaane Ge ga 42.00 42.00 
Wood Rosin, N. Y......bbl $5.10 $5.10 
Wood Rosin F, Savn’h.. bbl $4.15 $4.15 
Gum Rosin B, N. Y.....bble $5.25 $5.35 
Gum Rosin B, f.o.b. cars 

Savannah... Pere $4.10 $4.10 
Rosin oil, pure se cee 48 48 
Rosin oil, compounded... gal 59 59 
Pine Tar 
Kiln burnt.... $12.00-12.50 $12.00-12.50 
Retort bb! $12.50 $12.50 
Alcohol 
Denatured Formula 5, per ga 

in bbls., car lots 34-3 34-35 


Votes To Move Kansas 
To Code Region 3 


CHICAGO, 
marketing 
meeting 
of Kansas 


5. The 


Sept. 
committee 


20.—Region 3 
voted the 
here today for the transfer 
from Region 4 
Planning and 


at 


Region 


Co-ordination 


to 


Committee had requested Region 3 to 
consider the proposal and make a 
recommendation, 

The transfer has been considered 
as Kansas marketing problems are 
similar to those in adjoining states 
now in Region 3, and as Kansas is 
part of the Indiana Standard terri- 
tory. Oil company executives mar- 
keting in Kansas, and code executives 
from neighboring states spoke in fa- 
vor of recommending the transfer. 
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HERES ONE THING 
I'M FUSSY ABOUT 







MYSELF 


VERYBODY hasa right to be fussy 

about the tissue he uses. And you 
can bet nine out of every ten of your 
patrons are. Yet it’s easy to satisfy the 
most particular of the whole lot. Simply 
install A.P.W. Onliwon Tissue in Onli 
won cabinets. It’s the kind that’s used 
in more hotels, clubs, institutions—yes 
—and hospitals than any other in 
America. 

Onliwon Tissue is perfectly safe be 
cause it’s absolutely pure and free from 
rough, irritating particles. And there’s 
another big advantage. Onliwon cabi 
nets keep the tissue safe from dust and 
unnecessary handling. They dispense 
two sheets at a time, preventing waste, 
theft, and messy scattering so commor 
with roll tissue. 

Along with A.P.W. Onliwon Tissue, 
install Onliwcn Towels. Then you can 
know your restrooms are not only com- 
pletely equipped, but that your patrons 
will recognize as fine equipment as they 
encounter anywhere at all. See about 
it today. 


od 


Without obligation, write A. P. W. Paper 
Co., Albany, N. Y.. for samples and | or 
name of local distributor as near you as 
your own telephone. 





cove 








(COMPREHENSIVE treatise covering 

the chemistry and practice of petroleum 
refining, dealing separately with light and 
heavy distillates. 


The various treating agents, sulfuric acids, 
alkalies, plumbite and sweetening ad- 
sorption methods, and different solvents 
are discussed at length. 


Three chapters are devoted to etmospheric 
oxidation of petroleum products, oxidation- 
reduction reactions, gum in cracked gaso- 
line, and the use and properties of gum 
inhibitors. 


NATIONAL PETROLEUM NEWS, 





“CHEMICAL REFINING of PETROLEUM” 


by V. A. Kalicheesky and B. A. Stagner 


Detonation in motor fuels, and the im- 
provement of the anti-knock properties by 
addition of catalysts, by cracking, etc., 
are presented, along with discussion of 
methods for determination of detonation 
and development of the C.F.R. method. 


CHEMICAL REFINING of PETROLE- 
UM represents dsta and results of im- 
vestigations in chemical refining and the 
use of various reagents in the improvement 
of petroleum products, gathered from 
many sources, and now available in one 
volume. 


451 pages price $7 


1213 W. Third St., Cleveland, Ohio 

















New Plan Offered to Identify 
Pressure Appliance Fuels 


TULSA, Sept. 22.—A new plan for 
identification of gasolines suitable for 
use in pressure appliances, such as 
gasoline lamps and stoves, has been 
announced by the United Laboratories, 
of Wichita, Kan. and is now being put 
into general use in co-operation with 
a large number of refiners and mar- 
keters. 


The plan, briefly, is the issuance of 
a distinctive and attractive ‘Symbol 
of Approval’ for service station 
;}umps from which approved gasoline 
is dispensed. This symbol is issued only 
to distributors whose gasolines meet 
the United Laboratories specifications 
and is displayed only as authorized 
by written agreement. 


The necessity for a listing of ap 
proved gasolines for use in pressure 
appliance was due to the general trend 
among refiners to add ‘“‘lead’’ or “lu 
bricants’’ to their gasolines, and to 
offer the motoring public more 
“eracked’’ gasoline. Those types of 
gasoline generally play havoe' with 
the generating systems of pressure 
appliances. The United Laboratories 
was organized to test and approve suit 
able gasolines, and is sponsored by the 
leading manufacturers of gasoline 
pressure products. The work and re 
search done by the organization was 
outlined in NATIONAL PETROLEUM News, 
Jan. 19, 1934, page 33. 


In order to announce the new plan 
to oil company executives more than 
3000 booklets have been sent out by 
the United Laboratories. These book- 
lets outline in detail the gasoline mar- 
ket created by pressure appliances, the 


volume being estimated at close to 
338,000,000 gallons a year. 


In order to educate the gasoline 
rressure appliance users to look for 
the Symbol of Approval, the manufac- 
turers of those appliances are using 
a replica of the Symbol in all their ad- 
vertising. The Symbol is also incor- 
porated in the manufacturers’ folders, 
circulars and is packed with repair 
parts packages. 


Bid on Post Office 


Gasoline Business 


CHICAGO, Sept. 21. sids from 14 oil 
companies to supply the fourth quar- 
ter gasoline requirements of the Chicago 
post office department were opened Sept. 
19. The requirements are for 225,000 
gallons or less. 


Bids for supplying this business were 
called for and opened on Aug. 31, but all 
were thrown out, as they included the 
state occupational tax in the bid, accord- 
ing to postal officials. 

Following are the Sept. 19 bids, giving 
grade of gasoline, bidders’ posted tank 
wagon price, maximum price, and dis- 
count for over 10,000 gallons a month: 


Standard Oil Co. of Indiana, Stano- 
lind grade, 10.6 cents, maximum 13 
cents, 1 cent discount; Red Crown, 11.58 
cents, maximum 14.23 cents, 2 cents dis- 
count. 

Seneca Petroleum Co., above 60 octane, 
10.3 cents, maximum 11.62 cents, 2 cents 


tyuneyguensnngnsngnngtnt ult ! ! ¥ 


Just Out! Latest Oil Code Data Book 


SSUE No. 4 of the Oil Code Data Book corrected to Sept. 15 has been 
published by NationaL PETROLEUM NEws and now is ready for dis- 


tribution. 


The new edition is larger than 


its predecessors. It contains 32 


modifications and interpretations approved by Oil Administrator Ickes 
since the publication of Issue No. 3 of May 24. 
Like preceding issues the book is carefully cross indexed for ready 


reference, contains a directory 


important code committees and 


space for pasting in future code interpretations, 


Prices follow: 


1 to 9 books........25 cents each postpaid 

10 to 49 books........ 20 cents each postpaid 

50 to 99 books........ 15 cents each postpaid 
100 to 499 books........ $12 per hundred postpaid 
500 to 999 books........ $10 per hundred express collect 
1000 and OVET....<..:.55..55. $80 per thousand express collect 


On orders of $5 and less please send remittance with order. All 


orders should be addressed to: 


NATIONAL PETROLEUM NEWS 
1213 West Third St., Cleveland Ohio 


Pha EPP Pee 


ML 


discount, less 2 per cent occupational 
tax. 


Cities Service Oil Co., below 60 octane, 
10.8 cents, maximum 13 cents, 1 cent 
discount. 

Deep Rock Oil Corp., below 60 octane, 
10.6 cents, maximum 13 cents, 1 cent dis- 
count, 

High Test Oil Co., above 60 octane, 
8.6 cents, maximum 10.3 cents, 2 cents 
discount. 

Wells Petroleum Co., above 60 octane, 
8.68 cents, maximum 10.68 cents, 2 cents 
discount. 

Standard Fuel & Furnace Co., above 60 
octane, 9.94 cents, maximum flat rate of 


7.994 cents, no discount. 

Central Oil Storage Corp., above 60 
octane, 10.3 cents, maximum 12.87 cents, 
discount 2 cents. 


Jewett & Sowers Oil Co., above 60 0c- 
tane, 8.24 cents, maximum 10.3 cents, 2 
cents discount. 


George C. Peterson Co., no octane spe- 
cified, 7.4 cents, maximum not more than 
25 per cent above 7.4 cents, no discount. 


Continental Oil Co., below 60 octane, 
10.8 cents, maximum 13.5 cents, 1 cent 
discount. 


The Texas Co., below 60 octane, 10.8 
cents, maximum 13.25 cents, 1 cent dis- 
count. 


Sinclair Refining Co., below 60 octane, 
9.6 cents, maximum 12.25 cents, 1 cent 
discount. 


Royal Oil Co., above 60 octane, 9.8 
cents, maximum 9.56 cents, no discount 
specified. 


The Indiana Standard did not submit 
a bid on its new non-leaded gasoline 
placed on the tank wagon market sev- 
eral weeks ago for commercial consumer 
accounts only. 


State Will Issue Order 
On Milwaukee Prices 


MILWAUKEE, Sept. 20.—The state 
department of markets is to issue an 
order on the Milwaukee retail price 
structure next week, a department of- 
ficial announced at the hearing here 
today. 

Evidence on both sides of the grant- 
ing of a differential, the major issue 
in price stabilization, was presented 
at today’s hearing. The state market 
department is co-operating with the 
stabilization committee to settle the 
situation. 

Various ramifications are involved in 
the differential problem, with a ques- 
tion of granting no differentials, dif- 
ferentials for unbrand service stations, 
and differentials for trackage stations. 
At present the situation is deadlocked 
as all factions are firm in their posi- 
tion on the question. 
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Globe Offers Its Jobbers 
New Advertising Plan 


The Globe Oil & Refining Co., with 
sales headquarters at Wichita, Kans., 
announces a new advertising and mer- 
chandising plan for independent job- 
bing companies. It is not built to 
cover a wide territory. Instead, each 
jobber’s needs are studied and the ad- 
vertising and promotion program built 
to fit the individual jobber’s require- 
ments, 

The Globe company’s advertising 
will embrace the use of newspapers, 
outdoor advertising, consumer direct 
mail, literature and other advertising 
media. Special advertising recom- 
mendations will be prepared for each 
new jobber signing a contract with the 
company and also for the company’s 
present jobbers, 

The Globe company within the past 
year has completed a new refinery at 
McPherson, Kans. It also has refin- 
eries at Blackwell, Okla., and Lemont, 
Ill. Sales offices are maintained at 
Wichita, Chicago and Minneapolis, I. 
A. O’Shaughnessy is president of the 
company, 


Red Grange To Broadcast 
Shell Sport Series 


ST. LOUIS, Sept. 22.—The Shell Petro- 
leum Corp. is sponsoring a series of 15- 
minute sport broadcasts featuring Har- 
old “Red” Grange, the famous “galloping 
ghost” of football fame, according to 
Paul Ryan, manager of the sales pro- 
motion department. 

The broadcasts will be every Thurs- 
day, Friday and Saturday from 6:15 to 
6:30 p. m. standard time over a network 
of 14 Columbia stations in the middle 
west, starting Sept. 27 and ending Dec. 
1. The broadcasts will originate at Chi- 
cago station WBBM. 

Thursday evenings Grange will review 
the games of the previous Saturday. At 
the Friday broadcast he will forecast 
the scores for the next day’s games, and 
on Saturday will give the scores of 
games played that day. Interesting bits 
of football news also will be given. 

Score sheets will be available at all 
Shell stations to make it easier for the 
listeners to follow the broadcast and 
write down the predictions. It will con- 
tain space for listing Grange’s forecasts, 
a place for the actual scores as they are 
broadeast, and space for the listener to 
write down his own forecasts if he 
wishes too. 


Petroleum Envoy Is New House 
Organ 


LOS ANGELES, Sept. 24.—The Pe- 
troleum Envoy, published by the En- 
voy Petroleum Co., 3000 Walnut St., 
Long Beach, is the latest recruit among 
oil publications. 
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PETROLEUM PRODUCTS | 
From All Fields 


Carloads, Tank Cars, and Cargoes 
For Domestic or Export 


GASOLINE KEROSENE NAPHTHA 
CRUDE OIL FUEL OIL GAS OIL FURNACE OIL 
CYLINDER STOCKS 
UNFILTERED AND FILTERED 
BRIGHT STOCKS 
COLD SETTLED AND CENTRIFUGED 
PALE—RED OILS 
WAX—PETROLATUM 
TECHNICAL WHITE OILS 
WHITE MINERAL OILS 


For 41 years of reliability, service and integrity— 
this Company enjoys an International reputation 


JAMES B. BERRY SONS’ CO., INC. 
General Office: Oil City, Pa. 


District Offices at 
New York, Philadelphia, Boston, Chicago 
London—Hamburg 


Cable Address—J ASBER Oil City All Codes 
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National Petroleum News, 

500 Penton Bldg., Cleveland, Ohio 
Yes—I’m one that is always promising myself ‘‘my own personal copy”’ 

of NATIONAL PETROLEUM NEWS each week. So here goes! Send me the 


next 52 issues for which I enclose $5.00. (Foreign $6.50, Canada $7.50, in- 
cluding tax. ) 
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JOBBERS-MARKETERS 
ATTENTION! 


Have you investigated the advantages 
of the DA-RITE System of Service 
Station or Bulk Station 


DAILY REPORT FORMS 


Over 200 oil companies are now regular users of one or 





both and they are daily gaining in popularity. 
Unsolicited comments from satisfied continuous users 
say: 


‘Best system we ever used”’ 
“Eliminate all guess-work”’ 
‘Save time and money” 


“Positive daily inventory 
and cash control’’. . 


Get a book of these DA-RITE forms and put it to 
work in one of your outlets. Then when you can see 
how it works out you can buy in larger quantities and 
thereby benefit further in reduced cost. 


ORDER A TRIAL BOOK NOW USE COUPON 


NATIONAL PETROLEUM NEWS Date 
500 Penton Bldg., Cleveland, Ohio 


Send us the Da-RITE SYSTEM report books checked below: 


Books of Service Station Forms (64 originals) at $1.50 per book 

Books of Service Station Forms (32 orig. with dup.) at $1.25 per book 
Books of Bulk Station Forms (64 originals), at $1.50 per book 
Books of Bulk Station Forms (32 orig. with dup.) at $1.25 per book 


All above prices postpaid. Write for prices in larger quantities 


FIRM NAME.. Sissi sf BY 


STREET-DOX ........000% CIT Y-STAate. 3.:.. 


(Please enclose remittance with first order or single copies) 












































New Patents 





Prepared by R. E. Burnham, patent 
and trade-mark attorney, 511 Eleventh 
street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of pat- 
ent and name of inventor when order- 
ing. 


September 11, 1934 
REFINING 


Solvent refining of hydrocarbon oil 
Marcus T. Kendall, Long Beach, Calit., 
assignor to Texas Co. Filed Oct. 26 
1933. No. 1,973,683. 


The following to Universal Oil Prod- 
ucts Co. as assignee of the inventors: 
Treatment of hydrocarbon — oils 
Charles H. Angell, Chicago, Ill. Filed 

Dec. 19, 1931. No. 1,972,914. 

Treatment of hydrocarbon gases 
Gustav Egloftf, Chicago, Ill. Filed Nov. 
28, 1930. No. 1,972,926. 

Treatment of hydrocarbon oils —Jacob 
B. Heid, Chicago, Il. Kiled Dee. 11, 
1931. No. 1,972,936. 

Treatment of hydrocarbon © oils 
Jacque C. Morrell, Chicago, Hil. Filed 
Jan. 25,1932. No. 1,972,944. 

Cracking of hydrocarbon oils—-Nicho- 
las G. de Rachat, Chicago, Ill. riled 
Dec. 1, 1930. No. 1,973,471. 

Process of producing anti-knock com- 
pounds Egloff, and Raymond i. 
Schaad, Chicago, Ill. Filed Jan. 14, 
1928. No. 1,973,474. 

Process of cracking hydrocarbon oils 

Morrell & Egloff. Filed Feb. 8, 1930 
No. 1.973.498. 

Treatment of hydrocarbon oils——-Mor- 
rell. Filed Nov. 22, 1930. No. 1,973,499. 

Treatment of hydrocarbon oils. — Mor- 
rell. Filed Jan. 11, 1932. No. 1,973.- 
500, 

MISCELLANEOUS 

Anti-knock composition—Arnold Pa- 
cyna, Lyndhurst, N. J. Filed Oct. 29 
1931. No. 1,973,320. 

Oxidized motor fuel—Carleton Ellis 
Montelair, N. J.. assignor to Ellis-Ilos- 
ter Co. Filed Apr. 4, 1923. No. 1,- 
973,415. 

Solid lubricant——Charles A. Miller and 
Charles B. Karns, Franklin. Pa., as- 
signors to Valvoline Oil Co., Cincinnati, 
Ohio. Filed Dec. 1, 1926. No. 1,978,- 
ee 

Nitration—Bruce K. . Brown, Wil- 
mette, IIL. assignor to Standard Oil Co 
(Ind) riled July 13, 1938. No. 1 


ee £e 
973.559, 


Manufacture of cold laid pavement 
Charles M. Baskin, Toronto, Ont., Can- 
ada, assignor to Standard Oil Develop- 
ment Co. Filed Feb. 28, 1931. No. 1,- 
973.599. 

Method and apparatus for pumping 
and = separating liquids—-Charles  H 
Bunn, Jr.. Westfield, N. J., assignor to 
Standard Oil Development Co. Filed 
July 2. 1930. No. 1.973.607. 

Color-stabilized mineral oil——Vander- 
veer Voorhees. Hammond, Ind., as 
signor to Standard Oil Co. (Ind.). Filed 
Dec. 21, 1931. No. 1,973:676. 

Liquid-dispensing apparatus—Jose ph 
(. Woodford, Haverford, Pa., assigno: 
to Service Stations Kquipment Co 
Conshohocken, Pa, 


September 18, 1934 
REFINING 


Process for producing lubricating oil 

Rudolph C. Osterstrom, Chicago, I11., 
assignor to Pure Oil Co. Filed Feb. 25, 
1932. No. 1,973,824. 
Refining of crude paraffin wax-——fRudolt 
Wietzel and Conrad Pfaundler, Ger- 
many, assignors to Standard-I. G. Co. 
Filed May 22, 1933. No. 1,973,833. 
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On The Lazy Bench 


A Light Meal 

A man brought some sausages and 
asked his landlady to cook them for 
his breakfast. 

‘“How'll I cook them?” she asked. 

“Kry ’em like fish,’ replied the 
lodger. 

The next morning, when the land- 
lady served them,.she remarked: “I 
hope you’ll enjoy your breakfast, sir; 
but there’s not much in these things 
when they're cleaned out.” 





The Pure Oil News 
Pure Oi Company 
—NPN 

“Jack, dear,” she murmured, “I 
hardly know how to tell you, but soon 

soon—-there will be a third in our 
little love nest.”’ 

“My darling,” he cried, ‘‘are you 
certain ?’’ 

‘Positive,’ she replied, ‘I had a let- 
ter from mother this afternoon, saying 
she would arrive next week.” 

Varquette Lubricator, 
Marquette Petroleum Products, Ine, 
NPN 


A sailor who had been away on a 
long voyage received a letter at a port 
of eall. On opening it, he took out a 
blank sheet of paper. His pal re- 
marked: “Hey, Bill, wot’s the bloomin’ 
idear of the blank paper?” 

“CGorblime,” said Bill, ‘that’s a let- 
rom ome. Me and the missus ain’t 


~ 


‘ 


ter 
a speakin.’ ”’ 
The Oil Can 


Illinois Petroleum Marketers | 


N P N- 

4 clergyman beaten badly on the 
links by a parishioner many years his 
senior, returned to the club house 
rather disgruntled. 

“Cheer up,’ said his opponent, ‘‘Re- 
member that you win at the final, you 


will probably be burying me_ some | 


day.”’ 


“Even then,’ said the preacher, ‘‘it 


will be your hole.” 
The Westland Oil Can. 
NPN 
Wife (at danece)—This is’ the 
twelfth time you've been to the re 
freshment buffet. 


Husband-Oh, that’s all right. I tell | 
‘verybody I’m getting something for | 


Vou, 


NPN 


‘‘Now, boys.’ said the teacher, “tell 


me the signs of the zodiac, You first, | 


Thomas.”’ 
“Taurus, the bull.’’ 


“Right. Now you Harold, another | 


one 


“Cancer, the crab.” 


“Right again. And now it’s your 


turn, Albert.”’ 

The boy looked puzzled, hesitated a 
moment and then blurted out: 
‘Mikey, the mouse.” 
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CLEAN - CoNVENIENT ‘ PROFITABLE 


IN THE 
PACKAGE! 


@ 
Everybody wants 
oil in refinery-sealed cans! 


For Quick Turn-Over 1 ang 5 OT. CAN 
Sell them . 1 


FREEWVOM PERFECT 


MOTOR OIL 


REFINED FROM 100% PENNSYLVANIA 
GRADE CRUDE BY ONE OF PENNSYL- 
VANIA’S OLDEST OUTSTANDING REFINERS 


EXCLUSIVE TERRITORY: 


First Come. . First Served 





gee «Se 
MS i00 PURE @ 
\ 4 


m. OIL ¢, 
Cres 







THE FREEDOM OIL WORKS CO. 
120 Third St., Freedom, Pa. 


Gentlemen :—Can I get the exclusive sales rights in 


my territory for Freedom Perfect? 
Use THe Coupon! —-acaaaa . | 


UN incacancnnnintais 














25% DISCOUNT 
° If You Act Quickly 


| ONLY 9 com plete sets of the ten-vear (1924-1933) 
| editions of the OIL. PRICK HANDBOOK 


| are left! 


WHILE THEY LAST, we are giving a 25% discount 
on these complete sets—10 volumes tor 
$45.00. (Formerly $63.75). 


Since 1924, National Petroleum News publishes 


t 
ually the only complete record of oil prices. Oil men all 
over the country have proclaimed these OIL PRICI 
HANDBOOKS tnva/uab/e for quick reference. 

Send tor vour complete set TODAY! 
When these 9 sets are gone—no more will be 


| printed and you can’t buy them at any price. 





Clip & M 
“ La r ry. , ri r . 

| FIRST NATIONAL PETROLEUM NEWS 

501 Penton Bldg., Cleveland, Ohio 

COME I want the oil price reference library. Send me the 
10 editions (1924-1933, inclusive) of the OIL. PRICE 


HANDBOOK. 


FIRST Fnclosed is check for $45.00 
SERVED} 
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Transactions in Oil Stocks on New York Stock Exchange 


34 Listed Par 
Low Shares Value 
41 922,070 N.P. 
2914 2,290,412 $25 
21% 2,696,652 25 
6 2,258,779 5 

5 1,444,970 N.P. 
7% 14,218,835 N.P. 
108 132,771 $100 
1534 4,722,652 5 
12 413,333 $10 
12% 95,841 100 
2% 678,234 25 
2% 1,207,132 10 
14 1,309,060 N.P. 
7% 40,000 $100 
1% 330,000 N.P 


50 449,083 $100 


9% 1,857,912 N.P 
815 6,648,052 N.P 
1034 4,699,885 $5 
y4 199,370 N.P. 
7% 17/994 $100 
gi 2,153,444 5 
1416 4,439,450 N.P 
lg 1,184,817 $25 
5 150,000 100 
1 2,500,000 N.P. 
8 1,050,000 $5 
7 3,038,370 N.P 
56 130,000 $100 
3214 $25,342 $14.00 
211% 1,244,383 N.P 
21 56,148 L2 
63 13,070,625 N.P 
7 400,000 $100 
74 $61,000 10 
634 1,100,069 25 
54 120,000 100 
12! 1,701,348 25 
961 764,925 100 
3054 13,102, 100 N.P 
25 15,375,175 $25 
27 320,000 $10 
40 54 25,740,965 25 
S14 1,590,406 N.P 
100 100,000 ¥100 
114 166,979 NP 
20 1,851,236 $25 
215 130.570 10 
81, 5,998,919 N.P 
641, 695,503 $100 
31 2,191,823 N.P 
80 199,446 $100 
1344 4,386,070 25 
1556 1,200,000 N.P. 
1\4 759.538 N.P. 
2's 431,443 $5 
w. x Ex-div **Qn accum. pf 


Standard Oil Stocks on New 


Shares Par 
Issued Value 


6 40,000 $25 

26 200,000 50 
120,000 25 

93% 5,977,873 N.P. 

30 50,000 $100 
3314 9,000,000 N.P 
125 26,742,792 N.P. 
13 N.P 
334 300,000 $10 

19% 14,247,088 N:P. 
73% 513,000 $12.50 

3 100,000 5 

4% 120,000 10 

8314 580,796 100 
334 400,000 25 

334 100,000 10 

17% 1,200,000 25 
41 35,000 50 
145% 2,606,983 10 
9 190,822 25 

14% 752,465 25 
77\9 120,000 100 
234 34,158 25 


tNew low ttIndiana Pipe Line 


Appoints Michler 


Announcement has 


been made of the appointment of Gor- 


vice president and 


managing director of the French com 
L’Economique, as head of the 


Company 


Amerads& Coe. ..0c666% 
Associated Oil Co. 
Atlantic Refining Co.. 
Barnsdall Corp.. 
Colonial Beacon Oil Co.. 
Consolidated Oil Corp. 
do PIG... ee eevves 
Continental Oil Co. 
General Asphalt Co. 
Houston Oil Co. ° 
do oe A . 
Indian Refining fc lies 
Louisiana Oil Ref’g. _— 
do pfd 
Maracaibo Oil E ‘xplor ation Ci 
Mexican Petroleum Co. 
Mid-Continent Pet. Corp. 
Ohio Oil Co 
Pan Amer. Pet. 
Panhandle Prod. 
do pfd a 
Petroleum Corp. of America 
Phillips Petroleum Co. 
Pierce Oil — 
lo pfd 
Pierce Petroleum Co 
Plymouth Oil 


xy ransp. Co 
Ref’g. Co 


Pure Oil Co. 
lo 8% pfd.. , : 
Royal Dutch Co. (N. Y. shares) 
Seaboard Oil of Del 
Shell Transport & Trading 
S Union Oil Corp 
pfd. w.w . 
s Petroleum Co 
Ske 1s Oil C 
1 pfd : 
S ny Vacuum Oil Co 


S. O. Export Corp. pfd 
S. O. California 
S. O. Indiana. . 
S. O. Kansas 
S. O. New Jersey 
Sun Oil @oicsi<. 6 
OG) Bea a rie Sota 
Superior Oil Corp. ( Del.) 
The Texas Corp.. . ese 
Texas Pacific Coal & Oil | Co 
Tide Water eae Oil Co 
do pfd. C x; 
Tide W onan Sa 
a te ere poeeer ; 
Union Oil « California 
Union Tank Car Co 
Warner Quinlan Co. cera d 
H. F. Wile: x Oil & Gas Co. 


Company 


Borne Scrymser Co. 
Buckeye Pipe Line Co. 
Chesebrough Mfg. Co. 
Creole Petroleum Co.. 
Eureka Pipe Line Co.... 
Humble Oil & Refg. Co. 
Imperial Oil og coup 
do registere 
Indiana Pipe Line Co.. 
International Pet. Co.. 
National Transit Co.. 
New York Transit Co. 
Northern Pipe Line Co. 
Ohio Oil Co. pfd..... 
Penn Mex. Fuel Co. 
Southern Pipe Line Co. 
South Penn Oil Co.... 
1% West Pa. Pipe Lines 
S ROntucky. 666i iss 
S. O, te ee 
S. O. Ohio : 
ac 5% pfd 
Swan Finch Oil Corp.. 


Standard Oil Company 
sey’s marketing interests 
South and Central Americas 
appointment 
service in 


West Indies. This 


lows Michler’s five years’ 


10c; International Pet. Co. 44c, 


of 


Div. 
Rate 
Period 


York 


Div. 
Rate 
Period 


75cQ 
$1.50Q 
$1Q 
25cQ 
25cQ 
25cQ 


ttl5c S.A. 
tt56cQ 


Sc 

5¢ S.A. 
256 S.A. 
$1. 50Q 
MSc 

30c 
$1Q 
25cQ 
25cQ 


$1.25Q 


New 


"x. Sept 


in Mexico, 


and 


France during which time he was ac- 


tive in the development 


of 


refineries 


— | quam Week Ended Sept. A 
iv. Sales eek’s 
Paid Shares» High Low Last Change 
Apr. 30, 34 = 4315 t41 434%+1% 
Mar. 30, 34 35 35 35 1 
Sept. 15, 34 5 P. 24% ae 24% + 2% 
May 11, 31 10,500 6% 6 64% + % 
April 7, i4 20,400 "8 ‘7% ae alae 
Aug. 15, 3 oe inde AP 
Apr. 30, 34 19,600 18% 17 Mie 4 11, 
June 15, 32 3,500 1634 13 54 1634 + 2% 
Feb. i, 32 20003 “a OF 3 
eb » 32 2.0 3 2% : t % 
Dec. , 20 200 2% 2% 2% 14 
: © 100 1\% 1% 1% 0 
May 16, 32 190 Slo 719 8 1! 
aor 900 114 1% 114 0 
Apr. 7 — coos . 
May 15, 31 2,300 lll 103% 11% L% 
Sept. 15, 34 6,000 10% 9% 10% + 7 
Mar. 15, 33 100 11 11 11 + 4 
, . 100 14 7% 1% 0 
July 2, 23 40 8 t75 74 1}, 
May 14, 34 2,600 9% 2 9% + 
Sept. 15, 34 7,500 15% 1415 5% + % 
BEA ys 1,300 56 Ye & + 
Feb. Mees 700 Slo 5 519 4 
Feb. 16, 31 1,400 1% 1 1% 4 A 
Mar. 31, 34 4,100 94% 8l4 9 + 
Sept. 1, 30 5,500 7% 7 7% + & 
Apr. | 110 5S8le +56 5716 1 
July 31, 34 1,900 3434 3334 3454 +4 ly 
5, 34 5300 24% 2116 «224% «4+ 234 
July 23, 34 : bows ne ae ; 
June 30, 30 3,000 634 163% 65% Lg 
July 1, 31 200 61 61 61 0 
Aug. 1, 34 11,500 *1114 95% 11% 4 
Dec. 15, 30 500 j 6 ‘8 ff 0 
May 1, 31 200 55 54}9 55 0 
Sept. 15, 34 28,700 14146 13 14% t re 
June 30, 33 300 110 110 110 + 1, 
Sept. 15, 34 8,200 33% 3034 3234 + «(134 
Sept. 5, 34 11,200 26 25% 26 t Vy 
Apr. 30, 34 200 27% 27 271 0 
June 15, 34 17,000 4316 41}. 4315 + 2 
Sept. 15, 34 1,600 6915 6834 691g + % 
Sept. 1, 34 150 11634 116% 1146%+ % 
Jigie gaia ie Mees 1,200 2 1% 2 + 3 
July (2,34 12/200 23 21 22% +14 
Dec. 31, 29 1,400 234 2% 234 0 
Apr. 1, 34 16,700 9% 819 Joe. ee 
June 30, 34 300 79 7878 78% 11g 
Dec. 23, 33 10 31 31 31 0 
Nov. 15, 33 300 96 9314 96 t lly 
Aug. 10, 34 4,300 15% 14% 15 + 34 
Sept. 1, 34 2,320 195% 19 195% 54 
July 3, 30 500 1% 1\% 1% 0 
May 10, 28 500 31g 3y4 31¢ 0 
Curb Market 
Last Transactions Week Ended Sept. ol 
Div. Sales Week's 
Paid Shares High Low Last Change 
Oct. 30 
Sept. 34 ; - 2 : 
June 29, 34 400 125 124 125 + | 
. ‘.o 12,900 1334 12% 13% 1% 
Aug. 9 e ‘ . at oe P ‘ “a 
July 1, 34 3,700 42% 40 42% + 2% 
June 1, 34 18,700 15% 1415 5% + % 
June 1, 34 500 *1554 1434 1655 + 1 
May 15, 34 200 4° 4 4 + 
June 1, 34 11,800 2934 27 29% + 2 
— +i 7 700 734 +7 3% 7% a 
Apri = ; 
July 2, 34 500 51, 514 S19 lg 
June 15, 34 1,100 8615 86 86144 + \% 
Dec. 22, 33 
Sept. 1, 34 
June 30, 34 00 21 20 21 0 
July 2, 34 ; 
Sept. 15, 34 1,500 1534 15% 1534 4 
June 20, 34 ; 
April 16, 34 250 141, tl4% 1414 by 
July 16, 34 : 
Dec 30 
Jer- in the country, made necessary with 
the introduction of crude by the Iraq 
the Petroleum Co. 
fol- Upon assuming his new duties he 


will be assistant to Orville Harden, 
supervisor of Standard’s Latin Ameri- 
ean operations. 
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on New York Curb 


Transactions Week Ended § Sept. 22 
1933 1934 Par Sales Week's 
High Low High Low Value Company Shares High Low Last Change 
2% Vs 1\% 4% N.P. American Maracaibo 400 34 54 34 + 
5% k& 2% 1 N.P. ——< Nat. Gas.. 100 1 Tl 1 - \ 
4 1 2% = 1 N.P. eee 2,300 1% 1 1 0 
4% 2 3% 1% ~~ $10 z pfd. 200 2 2 2 0 
15% 6% 15% 12% N.P. _ British "hia. “Oil cc yup 300 141% 143% 144% + 
734 ye S% #% $(}$g%~ Carib Syndicate ; 3,700 3 234 3 + 
6% 1% 4% 1% N.P. Cities Service. 18,600 1% 134 1% 0 
10% 26% 11% $100 do pfd.. 900 151% 1414 1519 0 
33% ~— 1 2% 1% 10 do pfd. B : : 
25 5 23% 9 100 «€6do 6pfe. BB: ....cs. 20 15 15 15 0 
+ y3% 1 N.P. Colon Oil Corp. pie 700 1% 1k 1% 4 
2% % 1% 4g N.P Columbia Oil & Gas vtec 3,500 56 1 lg 
2% 1 2 1% $1 Consolidated Royalty. : 
3% 1% 3% 1% N.P.  Cosden Oil..... 100 1% 1\% 1% lg 
6% 6 9 5 $100 | ee 
1% % 41% 3% N.P. Crown Central Pet. 1,600 ‘ ; 0 
8 2% $7% %4% N.P. Darby Petroleum 
234 % mM iil N.P. Derby Oil & Refg. 
27 25 Manca “cote N.P. BB eee ; ; 
62 24 76% «650 $25 Gulf Oil Corp.. , 1,600 554 sik 541 316 
7 1% 464% =#=1%#=«N~P. ~~ Indian Ter. Illg. Oil A 
6% 1% 4% 1% NP. a ee 
2 ys 1% N.P. Kirby Petroleum. . 400 1% 1% 1% lg 
1% \y % Ye $25 Leonard Oil Dev 2,000 3% 36 34 0 
9 6) 5% 3% N.P. Lion Oil Refg..... 200 334 334 334 ly 
12% 4% 8% 4% N.P. Lone Star Gas.. 600 45% 44 45% \% 
7 + 8% 866 N.P.  Margay Oil Co.... 100 6 +6 6 1 
5 1% 2% = 1 N.P.  Mexico-Ohio Oil.... 
6% 1 5 2% N.P. Michigan Gas & Oil : 
4 1% 2% =%&W% ‘N.P. Mid. States Pet. A vtc 1,000 114 1% 1% 0 
1% yy 1% 3% N.P. a. See 600 is t% 3% 4 
1% \y A vs $1 Mountain & Gulf.... 100 % % 3% 0 
6% 2% $$5% 4 10 Mountain Producers. . 1,000 44 4\%4 415 4 
20 10 18% 13% N.P. National Fuel Gas... 1,500 14% T13% 14}, 0 
2% % 2% #=+‘&% $5 New Bradford Oil..... 1,400 2% 2% 2% \% 
5 % 3% %1% +%ON.P. North Central Texas.. 100 2% 2% 2% lg 
“% ox ye ts N.P. North European...... 100 lg le lg 0 
8% 3 10% 8% N.P. Oil Stocks Ltd. A..... 1,100 934 95% 9% \4 
3% Ys 2% % N.P. Pantepec of Venezuela 3,200 154 1% 1% le 
1% yy 5% lye N.P. Producers Royalty 100 A \y 4% + k 
57 21 63 36% $100 Pure Oil 6% pfd...... 120 40 37 4 40 1% 
2% 4s 1% 3% «ON.P. Red Bank Oil...... aes . 
1% y 1 YN.P._ Reiter-Foster Oil.... 100 \4 14 4 0 
2% y4 5% $25 Richfield Oil pfd...... 200 564 5% 5% 04 
mien 1% %4 Root Refining anes , 
8 3 84% «5% 10 do conv. pr. pfd... 100 514 T5164 514 l 
ate Mime eed ja $10 Royalty Corp. pfd 
414 % 3% % N.P. yan Consolidated a : aan 
1 % K% ts $10 Salt Creek Consolidated 1,100 34 4 34 0 
9% 3% 7% 5% 10 Salt Creek Prod...... 700 6% 55% 6% + % 
63 3% «(6 4% N.P. Southland Royalty... 500 5 47% 41% lg 
1% Se 2 4 $5 Sunray Oil....... 2,800 1% 1\% 1\% 0 
13 6% 11 4% N.P. Texon Oil & Land. 300 55% 5% 514 4 
1% y% 1% 4 $5 Venezuela Petroleum 1,900 A} * , a oe 
334 1% 5% 2% 1 Woodley Petroleum... 200 3 +27, 2% A 
*New high tTNew low 


New York Bonds 


Week Ended Sept. 22 





High Low Last Cc hange 





Atlantic Refg. deb. 5 


s 1063 4 1061 4 1061 4 + 4 
Calif.. Pet. 5¢ °39.... 103 103 103 + 4 
Calif. Pet. 54s ’38 104 103 1035, +11! 
General Pet. 5s ’40 10514 105 105 0 
Humble Oil & Refg. 5s’37 102% 102% 102% + \& 
alif. 6s 


Pan Amer. Pet. of C 
ee ere eee co ote Ste 37m. ¢ 
n Amer. Pet. of Calif. 6s 


_ctfs. ‘ 37% «337%H:«C*« 7% x 

uillips Pet. 5} 48 101% 100%4 101 - ly 
ure Oil 5 Ys °37 1005 100% 100% + }, 
Pure Oil 51% 981, 97% 9814 — 1 
Richfield Oil of Cc alif. © 271% +263% «662634 + 3% 

Richfield Oil of Calif. 

ctfs.. 27% 26% 27% 4+1% 
Shell Union Oil 5s °47 100% 100 100% + 1s 
Shell Union Oil 5s w.w 100% 100% 100% 0 
Shell Pipe Line 5s ’52 101% 1005, 100 5% 174 
S nclair Con. Oil 7s A 103 5% 103 14 103%, O 
Sinclair Con. Oil6!4s B.. 104% 10344 10334 4 
Skelly Oil 5 Ys °39 96% 95 957, + 2 
S. OLN. J. 58 46 106% 105% 106 + \ 
S. O. N. Y. 414s 51 104 1035 10334 \4 
{ 1n Oil of Calif. 5s w.w 1025 101% 1025, +12 


yn Oil of Calif. 6s A 112% 111% 112 + & 


Warner-Quinlan 6s "39 30 274g «28 +4 
Mexican Government Deals 
In Oil 
MEXICO CITY—tThe Ministry of 


National Economy announced that its 
drive for the sale of stock in the Mex- 
ican government’s oil corporation 
known as “Petromex,’’ has resulted in 
a distribution of over 5,000,000 pesos 
of shares to 1324 buyers. Only Series 


September 26, 1934 


New York Curb 


Week Ending | Sept. 2 


Bonds 


High Low Last C hange 


Cities 


Service 5s ’50 4214 40 423% +1%4 
Cities Serv. 5s ’66...... 42 39% 42 +2 
Cities Serv. G. 514s °42.. 61% 573 61% +2 
Cont. Oil 5 Ys °37 101% 101% 101% V4 
Empire O & R 5's °42 623 59 623 +3 
Gulf Oil 5s ’37 ; 105 104% 104% 0 
Gulf Oil 5s ’47 105 104 104% + } 


. 7 
Sun Oil 5s 40... 10114 101% 101% 4 


Pittsburgh Stock Exchange 


Transactions Week Ended Sept. 21, 1934 
Change 
Over 
Sales High Low Last Week 





Col. Gas & Elec 1,037 854 6% 814 + 5 
Gulf Oil of Pa 100 54% 5434 543% 1% 
Lone Star Gas... 2,280 5 456 5 + 

do 6p.c. conv 

| Ae 7 ll 67 67 67 1% 
Socony-Vacuum 240 14% 12% 114% +41 
Stand. Oil of N. J 213 42% 41% 427% + 
West. Pub. Serv 608 4 4 4 0 


B has been made available to the pub- 


lic as the government subscribed all 
of Series A. 
Planning to enter every branch of 


the petroleum business, from the well 
to the gasoline pump and allied inter- 
ests, the government is pushing pre- 
liminary organization in order to in- 
augurate operations sooner. 
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Gain In Gasoline 


Demand First Half 


of 1934 Highest Since 1930 


NEW YORK, Sept. 17.—-Gasoline 
consumption in the first half of this 
year gained 538,362,000 gallons, or 
7.45 per cent, over the first half of 
last year, according to reports of 
wholesalers and dealers filed under 
gasoline tax and inspection laws in 
the various states, the American Pe- 
troleum Institute discloses. 

This compares with a decrease of 
280,536,000 gallons, or 3.74 per cent, 
in the first half of 1933, and is the 
largest increase since 1930. 

Only three states indicated de- 
ereases in consumption in the first six 
months of this year, these being the 
District of Columbia, New Jersey and 
North Dakota. Increases in this period 
ranged from 0.95 per cent in New 
York to 40.75 per cent in Idaho. The 
six largest consuming states made 
gains ranging from 0.95 per cent to 
14.98 per cent. 


In June, gasoline demand totaled 1,- 
495,747,000 gallons, a decline of 15,- 
575,000 gallons, or 1.03 per cent, un- 
der demand in June a year ago. This 
is the first decline in monthly con- 
sumption since October, 1933. 

Seventeen states indicated declines 
in June, ranging from 0.09 per cent 
in Louisiana to 15.45 per cent in 
Colorado. Half of the states showing 
decreases were in the middlewest. In- 
creases ranged from 1.15 per cent in 
Delaware to 20.39 per cent in South 
Carolina. 

The accompanying table gives de- 
tailed figures. 


Illinois Marketers Hold Summer 
Frolic 
SPRINGFIELD, Sept. 19.—Earl What- 
ley, Lubrite Refining Corp., St. Louis, 
Mo., won the loving cup awarded for low 


Gasoline Consumption By States, June, 1934 


(Figures in Thousands of Gallons) 


Month of 


May, 1934 June, 1934 June, 


Alabama 12,904 12,908 ot: 
Arizona 6,275 6,401 5, 
Arkansas 12,056 11,640 10 
California 118,848 116,126 125, 
Colorado 15,428 14,042 16 
Connecticut 23,624 25,056 25, 
Delaware . 3.772 3.966 3. 
Dist. of Columbia 9,282 8,907 9, 
Florida 18,792 17,390 16, 
Georgia 19,621 19.837 1X. 
Idaho 5,608 6,176 5. 
Hlinois 12.178 12,517 17 
Indiana 42.668 40,031 44, 
lowa 35.835 35.677 34, 
Kansas ‘ 33,756 41,773 *4Q), 
Kentucky 15,882 16,286 15, 
Louisiana 15.325 14,684 14 
Maine 11,164 12.416 11 
Maryland 18,798 19,208 18 
Massachusetts 53.45 37,758 56. 
Michigan 73.260 69,787 17. 
Minnesota 38.466 38,242 42, 
Mississippi Ken 10,144 10,975 11, 
Missouri 42.142 42,421 45, 
Montana 7.705 8,393 7. 
Nebraska 18,961 20.623 19 
Nevada 2.120 2,289 2 
New Hampshire 6,473 rey We 6 
New Jersey 68.062 63,569 se 
New Mexico 4.519 5,024 4 
New York 144.473 149,082 149, 
North Carolina 23,798 ra Uh ie 19, 
North Dakota ‘ 9 841 8,883 Le 
Ohio 89,573 83.836 87 
Oklahoma 24,931 29,566 28, 38° 
Oregon 14,191 16,567 | 
Pennsylvania 104,316 103,936 8S 
Rhode Island 9,565 10,489 10, 
South®*Carolina 10,942 10,653 8. 
South Dakota 9108 8.640 10, 
Tennessee 18.265 18,109 16, 
Texas 74.451 79,098 Pp 
Utah 5.383 5.920 5 | 
Vermont 4.437 5,060 4 
Virginia 22,709 23,784 21, 
Washington 19,352 22.516 23, 
West Virginia 12,962 13,740 12 
Wisconsin 39.521 38.612 40) 
Wyoming 3.624 4,095 3, 

Total 1,478,567 1,495,747 1511 

Daily Average 47,696 49,858 50 
Change from previous 

year 
Total Change : 15,575 
Percentage Change in 

Daily Average 1.03°; 

*Revised 
7” 


“ Change “% Change 
1934 over 6 Months Ended With 1934 over 
1933 1933 June, 1934 June, 1933 1933 


917 L834 72,879 62,517 +16.57 
831 +977 36,124 31,484 +14.77 
93] $6.49 65.545 5§.731 +17.61 
205 7.25 675,626 646,146 +4.72 
608 15.45 90,170 75,029 +21.19 
130 0.29 115,085 111,434 +3.28 
21 LAS 18,693 17,787 +5 OY 
230 50 49,341 51,730 4.62 
2x¢ +6.78 124,767 108,545 14.94 
769 +569 112.425 98 OOS +14.71 
472 12.86 28,750 20,427 +40.75 
645 5.25 474.516 449,041 +5.67 
onli 10.32 213.337 207.711 +? 66 
381 +3.77 191,171 167.744 +13.97 
033 Le 35 186,813 «172.469 +8 32 
63¢ L4 16 84.836 76,232 +11.29 
698 0.09 83.795 76,261 19 RR 
065 +12.21 46,616 42.657 9.28 
394 +4 4? 95.034 89,539 +6.14 
093 +297 265.736 254,081 +4.59 
516 9 97 367,566 347,560 +5.76 
246 10.47 194,430 187,731 +3.57 
498 4.55 61,958 52,230 18.63 
O16 5.76 231,049 223,344 + 3.45 
486 [> 5 R355 31,271 +22.65 
763 14 35 107,025 12,371 + 15.86 
108 +8 59 10,657 9,221 $15.57 
715 Lg 96 29.870 26.889 +11.09 
285 13.26 323.055 339,282 4.78 
660 +7 81 24.692 22.480 +9 84 
045 0.02 718,270 711,499 +0.95 
R68 LQ 33 125.512 110,070 14.03 
IS? 11.00 46.484 46,665 0.39 
009 3.65 $51,158 418,538 +7.79 
389 4.14 146,946 133,562 +10.02 
231 8.77 79,743 75,178 +6.07 
401 +5.62 526,010 480,169 +9.55 
328 +1.56 49.415 47,589 +3.84 
849 20,39 62,691 52,063 +20.41 
137 14.76 50,363 48,510 +3.81 
993 6.57 100,582 86,357 + 16.47 
410 Ly 75 413.966 360,019 +14.98 
655 +4.69 29,403 24,803 +18.55 
668 +8. 40 19,378 17,377 11.52 
573 +10.25 121,474 110,354 +10.08 
107 2.62 126,120 111,729 +12.88 
120 13.37 66,581 56,4581 +17.94 
423 4.48 192,709 174,603 10.37 
960 +3 41 19,418 15,199 +27.76 
322 1.03 7,766,039 7,227,677 +7.45 
377 1.03 42,906 39.932 ee 


gross score at the 1934 summer frolic 
golf tournament of the Illinois Petro- 
leum Marketers association. Harry J. 
Dolan, Socony-Vacuum Co. Inc., Chicago, 
carried away the first blind bogey prize. 

Other winners were: C. L. Royer, 
Johnson Oil Refining Co., Lincoln; R. L. 
Jordon, Ethyl Gasoline Corp., Chicago; 
A. H. Ward, Lincoln Oil Refining Co., 
Springfield; E. J. Maguire, Deep Rock 
Oil Corp., Chicago; Robert N. Moore, 
Petroleum Administrative Board, Chi- 
igo; W. C. Patterson, Sinclair Refining 
Co., Springfield. 

A short business meeting was held 
just before luncheon, which was followed 
by the tournament. 


Oil Men Urged To Scan 
Party Platforms 


SPRINGFIELD, Sept. 21.—Alarmed at 
the growing trend among politicians to 
burden the motoring public and those 
serving it with expenses of running the 
government, the Illinois Petroleum 
Marketers Association is asking oil men 
to cast aside party affiliations in the 
coming election and vote for candidates 
who are friendly to or at least open to 
reason on problems affecting the oil in- 
dustry. 

The following from an article in the 
current issue of its official publication, 
The Oil Can: 

“It makes no difference what your 
party affiliations may be, you can put 
neither the donkey nor the elephant into 
your bank account. What you want and 
must have in your public offices are men 
who are open to reason on the matters 
we refer to, whether they be of one party 
or the other, so we suggest that you 
cast aside any party considerations and 
protect your own business. 

“The Republican party has inserted in 
its platform a plank condemning gaso- 
line tax diversion and pledging the party 
to no further increase in gasoline taxes. 
If the Democrats will not take similar 
action, then the Oil Can feels that the 
oil men should use their own judgment. 
These issues are vital to your success 
and whether you stay in business or 
make a success of your business depends 
pretty largely upon the class of men 
who are elected to office this fall. We 
believe this is the time to separate the 
wheat from the chaff and see that 
friends of motorists are elected to 
office.” 

The article gives a list of both Re- 
publican and Democratic candidates for 
national and state legislative offices. 


Association Directors Meet 


MINNEAPOLIS, Sept. 20.—Di- 
rectors of the Northwest Petroleum 
Association will hold two meetings 
within the week to discuss current 
marketing problems. Members of the 
Minnesota division board will meet 
Sept. 21 in Minneapolis, and of the 
North Dakota division board Sept. 25 
at Jamestown, N. D. 


NaAtrioN aL PETROLEUM News 
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Illinois Zone Meetings 
Set for October 


CHICAGO, Sept. 20.—Combined zone 
meetings of the Illinois Petroleum Mar- 
keters Association, Illinois State Petro- 
leum Committee and the Illinois Petro- 
leum Industries Committee will be held 
in October, according to an announce- 
ment by the Illinois marketers associa- 
tion. 

The meetings will be open to all indiv- 
viduals affiliated with the oil industry, 
with tank wagon drivers and service 
station salesmen especially urged to at- 
tend. 

Following is the list of meetings: 
Quincy, Lincoln Douglas hotel, Oct. 4; 
Galesburg, Elks club, Oct. 5; La Salle, 


Kaskaskia hotel, Oct. 8; Rock Island, 
Fort Armstrong hotel, Oct. 9; Dixon, 
Nachusa Tavern, Oct. 10; Rockford, 
Faust hotel, Oct. 11; Aurora, Aurora 
Leland hotel, Oct. 12. 

Kankakee, Kankakee hotel, Oct. 16; 
Champaign, Inman hotel, Oct. 16; Mat- 


toon, U. S. Grant hotel, Oct. 17; Decatur, 
St. Nicholas hotel, Oct. 18; Bloomington, 
Rogers hotel, Oct. 19; Belleville, Belle- 
ville hotel, Oct. 22; Duquoin, Elks hall, 
Oct. 23. 

Harrisburg, Masonic Temple, Oct. 24; 
Flora, American Legion hall, Oct. 25; 
Vandalia, Evans hotel, Oct. 26; Peoria, 
Pere Marquette hotel, Oct. 29; Litchfield, 
Elks club, Oct. 30; and Springfield, 
Abraham Lincoln hotel, Oct. 3 


Officials Give Report 
On Stabilization 


CHICAGO, Sept. 20.—Stabilization and 
code officials in mid-western states re- 
ported on progress of retail price resto- 
ration programs at the Region 3 mar- 
keting committee in Chicago, Sept. 20. 

Various speakers were critical of the 
Standard Oil Co. of Indiana’s sudden 
price reduction of Sept. 11, as upsetting 
programs. One official reported mar- 
keters in his state hesitated to proceed 
with stabilization of distillate and kero- 
sine prices for fear a program might be 
disrupted by a sudden change by some 
major company in these markets. 


Organization work has been completed 
in most states, speakers announced, and 
zone or county committees placed in the 
field in some states. 

First efforts to stabilize prices in Min- 
nesota increased sales about $8000 week- 
ly, reported Elwin E. Hadlick, 
stabilization committee chairman. 


state 


Results were being obtained in Iowa, 
reported J. M. Cushman, state code com- 
mittee chairman, and the state market 
would be in fair shape today of it were 
not for the Sept. 11 price reduction. 


The Wisconsin situation hinges on the 
retail 


Milwaukee price structure, at 
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Positions Wanted 


MAN UNDER THIRTY with technical education 
is seeking new connection. Successful recerd 
last six years as agency supervisor, special 
representative and operations manager in mar- 
keting division of integrated company and as 
general manager of company operating large 
chain of trackside service stations. Now em- 
ployed. Moderate salary acceptable if prospects 
for future attractive. Address Box 139. 


EXPERIENCED GREASE MAKER and kettle 
man. Graduate chemist. Does own analytical 
work. Now employed by large national oil com- 
pany. Future more important than immediate 
earnings. Married, age 30. Address Box 141. 


Situations Open 





SALES EXECUTIVE FOR CANADA 


Unquestioned experience, ability, character 
and real executive capacity required. Only 
replies giving particulars in full will be 
considered, and will be treated in confi- 
dence. 

Address 


Box 143 











For Sale 


TWO 6200-gallon HORIZONTAL WELDED OIL 


TANKS and Viking Pump with G. E. Motor. 
Perfect condition, big bargain. Noble Refining 
Co., E. 99th St. and N. Y. C. Ry., Cleveland, 
Ohio. GLenville 2733. 





GASOLINE AND OIL 
JOBBING COMPANY 


for sale 
with all wholesale facilities, 85,000-gallon 
storage; doing 70,000-gallon gasoline and 
10,000-gallon lubricating oil business per 


month. Twenty retail outlets. Located in 
Oklahoma town of 200,000. 
Address Box 140 











Business Opportunities 


THE 
OIL INDUSTRY 





EXCHANGE 


Business Opportunities 





MANUFACTURERS’ 


Southern California, established 7 years, 
is desirous of securing additional mfg. line 
(not machinery). Present lines consist of 
advertising flags and banners. Line must 
be of sufficient merit to handling. 


REPRESENTATIVE 


justify 


Address Box 142 











Professional Services 





OCTANE RATINGS 
By A. S. T. M.-C. F. R. METHOD 
DYNAMOMETER TEST for’ power 
economy of gasoline. 
REFINERY GASES and NATURAL GASO- 
LINE analysis by Podbielnik apparatuses 
PHOENIX CHEMICAL LABORATORY 


“An exclusive petroleum testing laboratory” 


3953 CASTELLO AVE., CHICAGO, ILL. 


and 








BURRELL-MASE ENGINEERING CO. 
Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation—Construction—Testing 








ANTI-KNOCK VALUE 
DETERMINATIONS 
THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 


NEWARK, N. J. 
Telephone Bigelow 3-4020 











SALESMEN 


treated oils are sweeping the 
country. We furnish everything and set 
you up in business for yourself. Good 
profits, steady repeat business. Small in- 
vestment will start you. 


New Penn Oil Co. 
86 Brookline Ave. Boston, Mass. 


Graphite 











L. G. Huntley J. R. Wylie, Jr. 


HUNTLEY & HUNTLEY 


PETROLEUM GEOLOGISTS 
AND ENGINEERS 


Grant Building PITTSBURGH, PA. 


























present deadlocked over granting dif- 
ferentials, reported E. H. Pedley, chair 


man of the state code committee. An 
order from the state department of 
markets may settle the issue, he Said. 


Other reports were given by Wallace 
Wright, Crescent Gasoline Co., East 
St. Louis, for Illinois; H. L. Rauch, In- 
dian Refining Co., Indianapolis, for In- 
diana; C. E. Louisville jobber, 
tor Kentucky; George Allee, chairman 
of the Missouri code commission; C. M. 
Sutherland, chairman of the Nebraska 


Jauer, 


code committee; J. K. Skillings, The 
Texas Co., for Chicago; F. H. Buehler, 


chairman of the South Dakota code com- 
mittee: C. L. Maguire, Roosevelt Refin- 
ing Co., Mt. Pleasant, for Michigan; and 
W. W. Vandeveer, Allied Oil Co., Cleve- 
land, for Ohio. 





Oil Dividends 


Declared and Waiting Payment 


Company Amount Record Payable 
British American Oil q 20x Sept. 15) Oct 1 
Chesebrough Mfg. Co. com q 

, $1.00 Sey 4 Sept. 29 

do extra : SO Sept. 4 Sept. 29 
Consolidated Oil Corp 14< Oct. | Oct. 31 
Consol. Royalty Oil q O5« Oct. 15 On 25 
Continental Oil q 25 Oct. 1 Oct 3] 
Humble Oil & Refining q. 25¢ Sept. 1 Oct l 
McColl Frontenac Oil q 

fe Ses $1.50 Sept. 29 Oct. 13 
Nat'l. Refining Co. pfd.. . $2.00 Sept. 15) Oct l 
New York Transit s.a. 15c Sept. 21 Oct. 15 
Plymouth Oil Co. q 25« Sept. 8 Sept. 29 
South Penn Oil Co. q 30. Sept. 15 Sepr. 29 
S. W. Penna. Pipe Line q. $1.00 Sept. 15 Oct 1 
Standard of Kansas q 50« Oct. 1 On 31 
Stand. of Ohio pfd. q $1.25 Sept. 29. Oct. 15 
Texas Corp. q Arey 5. Sept. 7 Oct 1 
Fexon Oil & Land Co. q. 15 Sept. 10 Sept. 29 
Texon Oil & Land Co. ex. 15« Sept. 10 Sept. 29 
Tide Water As. Oil, ac 

Sees $2.00 Sept. 28 Oct. 10 
Tide Water Oil Co 7 Sept. 28 Oct 
Woodley Petro. ... 10 Sept. 15. Sept. 30 








\ 





OT all of the world’s art- 

ists wield a brush or swing 
a sculptor’s hammer. In 
fact, right in our own plant 
we have artists . .. men who 
fashion from crude metals a 
finished pump with the close 
precisions of a fine watch. 


machinery to the men who 
build it. It is something into 
which they can pour their 
enthusiasm ... their desire 
for lasting achievement. 


Just as great masterpieces of 
art endure the ages . . . sodo 
Viking Rotary Pumps, so 





A Viking Rotary Pump is_ to a group of artists, with- 
more out brushes. 


than a piece of cold 


\ Viking Rotary Pump is no 
soundly designed, so care- 
objectofart. Certainlyitis an Cally: cneanaih it Seti 
article of the highest practi- : 
: . ‘ tory-tested metals . . . last 
cal sort. But into its making is . 
; ‘ so long beyond the life of 
goes all of the pride of skilled the ondinaty pump 
craftsmanship ... the same , ; 
deft care that produces a The Viking is a fine pump... 
masterpiece of art. an enduring pump... thanks 
> Cedar Falls, lowa x 


afl 
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